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Sparks 


Now It’s Dodge 
Good Will, Millions 
Akers Plans 
Swift First Aider 


Chris Sinsabaugh 


some 4,000 Forest Akers, 
Dodge sales (left), told the con- 
ductor (right). 


speaker the columnar 
forum discussing that most 
pertinent subject, “What the fac- 
tory doing for the dealer?” 
Dodge. Already the conductor has 
reported the thinking Stude- 
baker and Oldsmobile, and before 
finishes his roundup expects 
have given each general sales 
manager companies manufactur- 
ing automobiles opportunity 
speak his piece. 
* 

DODGE particularly dealer- 
conscious, inherited those 
sturdy pioneers, John and Horace 
Dodge, when they stopped making 
engines for Henry Ford and started 
manufacturing automobiles carry- 
ing the Dodge nameplate. The late 
Theodore MacManus, who then 
handled the advertising account, 
made dealer goodwill the founda- 
tion stone the campaign that 
launched the company into the 
manufacturing field. This tied 
with the sister theme honest 
merchandising, which dual adver- 
tising policy unquestionably estab- 
lished Dodge permanently the 
automobile picture. 

The Dodges died. Wall Street got 
the business, carrying 
Walter Chrysler, who started with 
Maxwell, Chalmers and had intro- 
duced the Chrysler and Soto, 
wanted add Dodge his stable 
bankers something like 143 million 
dollars for the property, but in- 
cluded the bill was million 
dollars for goodwill. Time has 
proved got bargain and that 
the million dollars 
spent. What was buying the 

(See SPARKS, Page 23, Col. 


“WE WOULD not want lose 
default, friendship and goodwill 


Bill Asks RFC 


Loan 


Buy Frozen Cars 


Sponsored NADA, 
Relief Measure 
Introduced Senate 


William Uliman 
Washington Correspondent 


WASHINGTON. Relief 
for motor car dealers through 
Reconstruction Finance Corp. 
loans on, purchases of, 
frozen cars provided 
bill being introduced the Sen- 
ate Senator James Murray, 
Montana, chairman the Sen- 
ate’s small business committee. 
Senator Murray will introduce the 
bill behalf the committee and 
the measure then will imme- 
diately referred the Senate 
banking and currency committee. 


The bill has the sponsorship 
the National Automobile Dealers 
Assn. provides that the RFC 
shall authorized and directed 
make purchases loans the 
security rationed articles (the 
measure not restricted cars, 
trucks and tires) those mer- 
chants whose principal business 
has been the sale and servicing 
such articles. 


Under terms the bill, the pur- 
chases and loans shall made 
only those situations where 
appears that the rationing plan 
will not permit the complete liqui- 
dation the stocks dealers 
within period six months. The 
RFC would directed make 
such purchases the basis the 
dealers’ cost, plus reasonable 

(Continued Page Col. 


Fuel Rationing 
May Avoided, 


Ickes Declares 


WASHINGTON.—Petroleum Co- 
ordinator Harold Ickes said Thurs- 
day foresaw possibility” 
nationwide rationing gasoline, 
but expressed hope that measures 
now being taken would avoid such 
curtailment any part the 
country. 

disclosed that every effort 
was being made bring into serv- 
ice new thousands rail freight 
cars funnel petroleum into the 
East, where said stocks 
petroleum products showed fur- 
ther decline 1,600,000 barrels last 
week. 

said efforts were being made 
find 5,000 10,000 rail tank 
tank cars the Midwest put 
into service hauling petroleum 
products the Atlantic seaboard. 


STARTS 
140,000 ALLOTTED 


Let’s 


ONTHS 


Launches 


Call 


the Whole Thing Off 


feared, the general new-car rationing program 
leaves the legitimate dealer still hog-tied the 
mercy inefficient local rationing boards, minority 
dishonest dealers, and the fortunate few who obtain 
ration certificates. All because responsible government 
refusing admit that new-car rationing 
not only unnecessary but basically unsound, continue 
believe that America’s No. industry must held 
Under the regulations, they now stand, appears 
unlikely that dealers will allowed realize these 


two promises made top 


OPA officials and written 


into the records: (1) Dealers will enabled liqui- 
date their entire frozen inventories the end 1942; 
(2) Dealers will allowed reasonable portion their 


full profit each sale. 


OPA officials don’t insist liberal interpreta- 
tion the new regulations local boards; they 


don’t permit amendments 


liberalizing the rules, 


that their two promises can they 
certainly should men enough call the whole ration- 


ing program off. 


Car Rationing Sound? 
‘No,’ Chorus Dealers 


Note: Because un- 
usual interest John Munn’s 
Feb. column questioning the 
soundness new-car rationing, 
News herewith pub- 
lishes some the many letters 
received from dealers. AUTOMOTIVE 
News welcomes reader comments 
current events, and would 
especially pleased publish 
dealer thoughts meeting par- 
ticular problems, which would 
help other dealers. 


Sound Reasoning 

After years the automobile 
business this the first time 
have ever seen fit make any 
comment either automotive news 
agencies, writers public officials 
relative any matter concerning 
the automotive industry. But after 
having read the half-hearted sug- 
gestions offered the automobile 
manufacturers and others how 
the automobile dealers were going 
saved from bankruptcy and 
kept business, John Munn’s 
article “Dealers Tell Me” the 
Feb. issue News 
impresses the most sound 
piece reasoning the subject 
that have ever read, and 
should given full recognition 


This Issue 


Automotive Washington ... 
Car Registrations 


FOB Factory 

Truck Section Page 
Used Car Price Table Page 


everyone the future 
the automobile dealer. 
Commenting “Sparks” Chris 
Sinsabaugh. Anyone familiar with 
the automobile business aware 
that under present conditions few 
automobile dealers will able 
continue business for such 
period time the expected 
duration the war parts and 
service alone, regardless how 
much they curtail their operating 
expenses. Take our own locality 
example. the past days 


Drive for More 


Liberal Terms 


Orderly Liquidation 
Proposal Ignored; 
Refunds Allowed 


WASHINGTON. Fearing 
slow movement new-car 
stocks, National Automobile 
Assn. will seek lib- 
eralization OPA’s rationing 
rules announced Saturday. Be- 
tween start the rationing March 
and May 31, OPA will make 
available 140,000 the 340,000 new 
ears frozen Jan. 


spokesman for NADA told 
News that the organi- 
zation feared that, under the re- 
strictions the order, the cars 
held dealers would move into 
consumers’ 
working further hardship 
dealers. NADA will continue its 
efforts achieve broadening 
the list eligibles. 

was asserted behalf 
NADA that, handicapped ad- 
verse publicity all kinds well 
skeletonized sales organiza- 
tions, dealers would not move the 
cars with anything like the ra- 
pidity believed likely govern- 
ment officials. 

“NADA will continue watch 
the situation closely and will not 
relax its efforts secure the ut- 
most possible degree liberaliza- 
tion the order,” was declared. 
Through the organization’s initia- 
tive, Price Administrator Leon 
Henderson late last week modified 
his rationing restrictions de- 
liveries new cars bought before 
Jan. 

The regulations covering the 340,- 
000 remaining cars, and affected 


approximately percent the the rationing order which was 


vehicles have been taken out Saturday, into ef- 
service due lack tires and March and after that 


matter conservation. 


date applications for the purchase 


Under the present rationing new cars will received 


(Continued Page 19, Col. 
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How Nash Dealer Upped 
Service Gross 50% 


DETROIT.—A new lease life 
for dealers, and the prospect 
profitable operation despite the loss 
from car sales, are seen the 
study 30-day, typical-dealer tests 
Nash’s Dealer Conservation Pro- 
gram. 

Now effect throughout the 
country, Nash’s plan for reducing 
fixed expenses, 
service potentials and increasing 
service volume, should help con- 
serve the nation’s automobiles 
through the free-inspection plan 
that key part it, but the 


word “conservation” this case 
has hard-headed application. 

“What mean,” says General 
Sales Manager Bless, “is 
conservation the dealer’s liveli- 
hood, well conservation 
Nash owner’s cars.” 

The plan was worked out Karl 
Greiner, Nash parts and service 
manager, with the cooperation 
Olson, business management 
director, and the sales department, 
and tested various types deal- 
operations, large, small and me- 


dium. Details are given here its 
(Continued Page 20, Col. 
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WPB Agency 
Allocate All 
Raw Material 


WASHINGTON.—Responding 
complaints that Great Britain 
hoarding vital raw materials the 
expense the United States, War 
Production Chief Donald Nel- 
son has set new machinery 
make certain that resources the 
two nations are equitably pooled. 

definite pattern for distributing es- 
sential ingredients war sup- 
plies, Nelson has set com- 
mittee known informally the 
War Production Requirements 
Board, was learned, and or- 
dered the seven members speci- 
how all available raw materials 
shall used. 

Broad priorities powers have 
been delegated the new WPRB. 
Nelson has instructed the group 
make decisions, well for- 
mulate plans. has reserved veto 
power, although assuring the group 
that will have full power, well 
the major responsibility. 

Composed individuals able 
obligate their own units well 
voice individual opinions, the 
committee headed William 
Batt, materials director the 
WPB. Agencies represented the 
board are the Army and Navy, the 
Board Economic Warfare, the 
Lend-Lease Administration, the 
Office Price Administration and 
the Maritime Commission. 


Berlin Added 
Staff 


DETROIT.—Don Berlin, 
prominent aeronautical engineer 
who has just joined General Mo- 
tors, will serve aeronautical 
engineer the staff Hunt, 
vice-president. 

Berlin, who designed the Curtiss 
P-40 pursuit plane, was formerly 
director military engineering 
the Airplane division the Cur- 
tiss-Wright Corp. Buffalo. 

Appointment Wallace Ki- 
leen comptroller the Eastern 
Aircraft division General Motors 
eral manager the division. 


Adds Deepfreeze 

EAU CLAIRE, Wis.—Walsh Motor 
Co. (Ford), has taken the agency 
for Deepfreeze cold storage units 
north and west Wisconsin. addition 
the wholesale and retail sale of, 
these units, the company will retail 
frozen fruits, vegetables and meats 
its showroom. 


AUTOMOTIVE NEWS, FEBRUARY 23, 1942 


Huge Orders Placed 
With Subcontracters 


DETROIT.—Spurred the 
gravity the war situation, the 
automotive industry— both man- 
agement and labor—is moving to- 
ward complete conversion, under 
the program the Automotive 
Branch the War Production 
Board, Chief Ernest Kanzler said 
Thursday. 

significant stride was made 
Wednesday,” Kanzler added. “In 
conference with Sidney Hillman, 
labor and management reached 
agreement wage stabilization 
the tool and die shops, which 
should eliminate one the most 
serious barriers speed conver- 
sion. This agreement will open the 
way for training and upgrading 
more tool and die workers. 

“The Automotive Branch has di- 
vided companies comprising the 
automobile industries into several 
groups—Group the ‘Big Three’ 
passenger car manufacturers; 
Group six passenger car manu- 
facturers; Group truck manu- 
facturers; and Group the vari- 
ous automotive suppliers the in- 
dustry. 

“As Jan. 29, 122 firms out 
152 Group reported they had 
total 36,000,000 square feet 
floor space, which 19,000,000 were 
now occupied war work,” Kanz- 
ler said. “With existing contracts 
they will use 24,000,000 square feet. 


“In 1941, peak automotive pro- 
duction, they 
people; 94,000 now are war work, 
percent. When tooling com- 
pleted contracts now hand, 
they will employ 154,000, per- 
cent. 


“The dollar output these com- 
panies, compared with the 1941 
monthly peak $111,000,000 now 
running the rate $53,000,000 
per month, percent. When 
running full capacity present 
war orders, they will produce $116,- 


Great Lakes Steel 
Converts Mill 


DETROIT.—Having converted its 
96-inch continuous hot 
steel plates the record time 
six months, Great 
Corp. went into production last 
week vitally needed armor 
plate for tanks, and steel plate for 
ships. 

George Fink, president 
Great Lakes, said that the adapta- 
tion would increase steel plate pro- 
duction the Ecorse plant 
times, 350,000 tons year, and 
would help relieve serious bot- 
tleneck. 

This the second phase 
Great Lakes stepped-up expansion 
program. recently increased in- 
got capacity blowing new 
blast furnace, rated the big- 
gest the world, third the 
time usually required. 


Work Tin Smelter 


Being Rushed 


United 
States tin smelter, now under con- 
struction Texas, will rushed 
completion with the assistance 
rating for materials, 
according Knowlson, di- 
rector Industry Operations. 


ACCELERATING rate, Buick-built Pratt Whitne 
the production lines. Photo shows Lieut. Gen. William Knudsen 
(second from right) and staff, inspection tour war production plants, 
inspecting complete engine which ready for its initial test run. 


engines are roll- 


000,000. per month, 104 percent 
their 1941 production. 

“An analysis commitments 
the Big Three (General Motors, 
Chrysler and Ford) shows that 
when they are producing full 
capacity their present orders, 
they will running the rate 
$10,500,000,000 per year. This 
rate excess 250 percent 
what these companies produced 
1941,” Kanzler declared. 

“With this great increase com- 
mitments, obvious that the 
‘Big Three’ will need help and will 
have buy about percent 
this total from outside sources, 
addition doubling their own fab- 
rication,” said. 

“It interesting note that 
purchase orders placed with sup- 
pliers during January, 1942, the 
Big Three, for products, 
amounted $545,000,000. The six 
other automobile companies placed 
orders for $75,000,000, and other 
companies placed orders for $133,- 
000 worth business placed 
these prime contractors with sub- 
contractors during Janyary. 
fair assume that this rate 
orders will continue through Feb- 
ruary and increase 


FOB 
Factory 


Allen 


The “know how” automobile 
manufacturing and assembling 
technique which peculiar 
the Detroit area. Briefly summed 
up, the ability “persuade” 
materials and parts suppliers 
furnish their wares the right 
price and have them available 
the right spot the right time 
and the right quantity. Anyone 
who has dealth with the motor in- 
dustry’s buyers, its planning de- 
partments, its follow-up men, 
well acquainted with the peculiar 
kind persuasiveness which 
exerted particularly times 
heavy production. Distasteful 
usually the newcomer, 
gradually became just part 
the business and when the auto- 
motive buyers occasionally drop 
their “persuaders,” they are ac- 
cused going soft. 

The motor car business, its 
brief years, has been hectic 
one, with handsome profits for 
many, but eventual mortality for 
many more. Executive 
often burned out the age 
50, retiring the peace and quiet 
Florida California. Places 
are taken new and younger 
experts who few years catch 
the manufacturing tempo and 
build the business even greater 
heights. 


These observations are cited be- 
cause just barely possible that 
this extra “production drive” the 
motor industry may what 
takes bring this country out 
top what fast proving 
the toughest conflict ever facing 
the nation. Already the seasoned 
buyers and followup men have 
transferred their talents from mo- 
tor cars war products, but the 
techniques are the same, the per- 
suasiveness just intense, not 
more so. 

* * 


Many Obstacles 


Met 

THE INDUSTRY has shouldered 
percent the war production 
load, and there virtually nothing 
the metal line that the industry 
not undertaking supply—all 
the way from boats bullets. 
fast becoming geared pour out 
the “God-awfulest rush” weap- 
ons, ammunition, airplanes, combat 
and transport vehicles the world 
has ever seen. 

Whether this the measure 
victory, one can forecast ac- 
curately this date. Owning 
weapon and protecting yourself 
with are two 
Obviously there nothing 
but put implicit faith the 
directors our armed forces, 

(Continued Page 17, Col. 


Warplanes Are Given 
Top Priority Rating 

DETROIT.—Responding 
criticism from aviation com- 
panies, War Production Director 
Donald Nelson announced 
last week that, from now on, 
military planes, tanks and naval 
ships would rank the same 
level the scramble for con- 
struction materials. 

Nelson said had decided 
conference with Air Corps and 
Army-Navy Munitions Board 
representatives give mate- 
rials for heavy bombers and 
pursuit ships top defense 
preference rationing although 
Previously they have been 
ranked second priorities rat- 
ings tanks and ships. 


Graham Aid 


Kanzler; Labor 


Section Set 


Graham 
has been appointed assistant chief 
the WPB’s Automotive Branch 
with headquarters Washington, 
according Ernest Kanzler, chief. 
Graham World War was 
lieutenant the Coast Artillery 
Corps, became associated with the 
Automotive Branch the time 
was originally established under 
the Office Production Man- 
agement. 


the same time Kanzler an- 
nounced appointment labor 
section attached the Detroit 
Automotive Branch. will 
headed Frederick Harbison, 
who has been assigned Kanz- 
ler’s staff from the Washington 
Labor division the War Produc- 
tion Board. 

representing the 
Washington Labor division the 
will have charge labor 
relations, supply, training, housing, 
transportation and other matters 
automobile industry. 


Others the Labor Section, as- 


signed from various 


agencies, include: George Seltzer 
Chicago, who will serve gen- 
eral assistant and 
specialize employment; Allen 
tions; John Thurston, Detroit, 
the Michigan Employment Service, 
and Theodore Veenstra Wash- 
ington, who will coordinate hous- 
ing and transportation war pro- 
duction workmen. 


Tanks Built 
Lafayette Plant 


RACINE, Wis.—The local Nash- 
Kelvinator Corp. plant, which has 
been idle since Nash discontinued 
manufacturing LaFayette automo- 
biles several years ago, has been 
sold the Massey-Harris Co., 
which recently received $30,000,- 
000 contract for the production 
light, heavy and medium tanks. 


Col. Horace Mellum, Nash- 
Kelvinator, told the convention 
the Wisconsin Master Builders 
Milwaukee that his firm will em- 
ploy 17,000 workers 
waukee and Kenosha plants when 
gets into full swing war con- 
tracts. 


Jobless 


WASHINGTON. The House Ways 
and Means committee last week over- 
$300,000,000 into Michigan for re- 
ief automobile-plant workers. 


EXACTLY THREE months from the 


its 


Nelson: 


1942 Critical 
Year, Will 
Too 


DETROIT. America must face 


the fact that can win the war 
only provides greatly ex- 


panded production military 
goods during the rest 1942, 
Chairman Donald Nelson the 
War Production Board told con- 
ference business paper editors 
and publishers last week. 


“Every weapon make today 
worth that might produce 
next year,” Nelson said. “This 
year—1942—is the critical year 
the existence the United States. 
not painting the picture dark- 
ly, but believe that we, who 
know what American industry can 
do, must look the situation 
squarely and see what can 
make for lost time. 


lost lot time because 
industry was fearful what might 
happen after the war all our 
productive facilities were over- 
expanded. Let’s stop thinking about 
what we’ll when it’s all over 
thinking about what 
from being all over for us. 


wasted the golden months 
which could have got fully 
could have expanded our steel in- 
dustry, our chemical industry, our 
copper industry, and all the others, 
that would have plenty 
everything. But still have 
silver months—the months which 
remain 1942—and them 
can still things that never 
thought possible. The speed, en- 
ergy, will and determination which 
put into those months will de- 
termine what think when 
those months are gone.” 

Getting maximum production 
once, Nelson said, depends 
these things: 


Getting greater production out 
the plants and machines 
which are now producing war 
goods. Even though the country 
today producing much greater 
volume armaments than 1918, 
said, the present volume not 
nearly great must become. 


Getting military production out 
factories and machines which 
are now producing civilian goods— 
other words, conversion 
industry full war production. 

Enlisting the services small 

producers, through sub-contract- 
ing and through the letting 
prime contracts groups small 
manufacturers who pooled 
their facilities. 


“There isn’t single 
ducer who can’t more than 
doing now subcontracts 
part the job,” said Nelson. “In- 
dustry itself must find the way 
that job. must not make the 
mistake relying government 
ton can’t possibly more than 
part it. Industry has been lazy 
this whole subject, because the 
job has looked pretty difficult. The 
day for that sort laziness has 
passed.” 


Bond Purchases 

MUSKEGON, Mich.—Employes 
Power Corp. here, have author- 
the company make regular 
deductions for the purchase 
United States Defense Bonds amount- 
$102,900 for 1942. Under the 
deduction plan 88.5 percent 
employes subscribed and another 
percent are purchasing bonds regu- 
larly through banks. 


time that the first structural steel was 


delivered, Chrysler Corp. began operations annex one its automobile 


factories supplement war production. thi 
the Chrysler Sales division, 
this plant. Left right, are Charles Thiede, 

ing, general works manager; Edward Priece, 


Collies, 


and Harry Watterson, plant engineer 


icture, David Wallace, 
breech ring produced 
master mechanic; Flem- 
works manager; Wallace; 


Amel 
it— 
the 
ing 
whi 
den 
ly, 
dor 
ble 
lief 
trio 
and 
obje 
colt 
bot 
else 
infl 
frie 
nes 
stic 
00 
sor 
— 
inj 
sei 
7 ste 


replies our recent column 

priorities new 
cars have been mixed. They run 
all the way from questioning the 
loyalty the conductor, calling 
Leon Henderson names, and en- 
couragement for the continuation 
America’s economy war effort 
not protected advanced 
the rationing cars. 

Now, far the conductor 
concerned, believes with 
Franklin Roosevelt, who de- 
clared Dec. that “We are 
now this war. are all 
it—all the way. Every single man, 
woman and child partner 
the most tremendous undertak- 
ing our American history.” 
But this still democracy, and 
while will follow the Presi- 
den’t war leadership unanimous- 
ly, shall continue oppose 
domestic policies that seem 
take advantage the present 
situation hamstring and hob- 
ble business when our be- 
lief that such policies not con- 
tribute the war objective. 

are against any domestic 
government policy which may, 
under the cloak war and pa- 
triotism, cause needless suffering 
and mal-adjustment. And 
ing for the sound thinkers our 
trade, all whom are unquestion- 


ably loyal. 
* * 


Still Considered 


Wise Choice 


far Henderson concerned, 

have expressed this 
column many times, think 
wise choice head the price 
control this nation. Through 
both training and temperament, 
more fitted for than anyone 
else know. can never 
popular job, but all realize that 
inflation must prevented and 
think gaining more and more 
friends each week his willing- 
ness take responsibility and 
stick his neck out disagreeable 
situations. 

Last year, the people America 
had more money spend than 
ever before their lives. Total 
retail sales were more than $54,- 
000,000,000, which 
000,000 more than 1940 and $6,- 
000,000,000 more than 1929. And 
while Henderson that time did 
not have federal law sup- 
port him, prices rose more 
than percent, and the country 
lived better 1941 than ever 
had before, believed. 

the first place, Leon Hender- 
son not responsible for the 
rationing automobiles. This 
measure was decided upon the 
Allocations and Priorities Board 


Dealers Improvise 


Storage Space 


NEWARK, J.—While await- 
ing government release frozen 
stocks, dealers this area are 
searching for storage space for 
1942 cars hand and most in- 
stances are confronted with 
sharp rise rates they are lucky 
enough find suitable space. 
Few, any, dealers have space 
their sales service quarters 
for the cars. survey the stor- 
age situation disclosed that one 
dealer had rent space the 
city where his factory located 
because inability find space 
needed within 100 miles Newark. 
Another dealer has stored large 
number cars his country 
estate, miles out Newark, where 
using large barn house 
them temporarily until can ob- 
tain proper facilities. 


Rent Fairgrounds 

INDIANAPOLIS. Local automobile 
dealers have solved the storage prob- 
lem for frozen cars renting space 
buildings the Indiana State Fair- 
grounds. the time more 
than 1,000 new cars are stored the 
Manufacturers, Purdue, Indiana Uni- 
versity and Horticulture buildings, the 
rent being prorated among the dealers. 


tell 


John Munn 


Dealers’ salesmen’s questi 
and the writer’s name will kept 


requests may 
News, Detroit, 
requested. 


what was then the OPM and 
was merely turned over Hen- 
derson’s department, the rightful 
Place administrate it. Hender- 
son’s department did put price 
ceiling new cars, and do- 
ing, showed consideration for 
automobile dealers, because in- 
cluded that ceiling price items 
that had not been previously gen- 
erally recognized manufacturers 
essential aid dealers sal- 
vaging their discounts. 


Whipped Code 


Shape Early 
ENDERSON’S record co- 


operating with dealers dates 
way back. Dealers would well 
remember that before the NRA 
automobile dealers were less or- 
ganized than any group retail- 
ers America. largely 
through the cooperation Hen- 
derson, who saw the difficulties 
automobile dealers had been con- 
fronted with during the depression 
years, that program and code 
were whipped into shape, approved 
dealers, and put into effect be- 
fore any other retail code. 
Henderson, who was that 
time charge the Research 
division the NRA, was largely 
responsible for placing maxi- 
mum used car allowance. 
also approved various state 
budgets proposed automo- 
bile dealers themselves, which 
amounted more than $2,000,- 
000, for the administration and 
making effective the motor ve- 
hicle retailing code. The Supreme 
Court decision, however, threw 
the NRA out before this money 
could used for the purpose 
intended. One who has had ac- 
cess automobile dealers’ state- 
ments before and after the code 
can realize the beneficial effects 
this code had dealers’ profit. 

While the volume new-car 
sales didn’t materially expand 
during the years the code was 
effective, dealers’ total profits 
showed increase from 
$100,000,000 $140,000,000 an- 

nually. 

But the real question now 
whether freezing cars dealers’ 
stocks, there enough public bene- 
fit justify such action; whether 
freezing cars that private 
property not confiscatory. 

* * * 


Still Could Get 
Needed Cars 


‘HERE are assembly lines that 
will continue manufacture 
military vehicles, which include 
reconnaissance cars, scout cars, 
well heavy military vehicles. 
the cars now made and dealers’ 
hands are rationed out the 
dealers themselves, and there 
senger cars meet the need re- 
lating public interest, then such 
assembly lines could, short no- 
tice, produce the passenger cars 
the government may later require. 
automobile dealers their acute 
situation able sell the 
cars rationed the local pri- 
orities boards. The buyers who 
qualify and get certificate will 
bargin with each dealer the 
community for the top allowance 
the used car. Some dealers, 
whose overhead eating them 
up, will liquidate their cars 
certificate holders the basis 
wholesale prices. There 
enough new cars sold bring 
sufficient number used cars 
the market for the essential 
users automobiles who have 
depended upon the lower-priced 
used car meet their needs. 
Automobile dealers must have 
some relief, but rather than public 
grants that seem popular with 
other groups, they ask continue 
individual private enterprises 
and have freedom the sale 
their new-car inventories. 


For fresh automotive viewpoint, 
read George Slocum’s Word 


Converts Service Dept. 


Into Roller Rink 

PEEKSKILL, Y.—William 
Posey Posey Motors (Ford), 
announces that the space for- 
merly occupied the com- 
large service and stor- 
age division has been converted 
into roller-skating rink, 
known the Peekskill Roller- 
drome. 

The automobile business will 
quarters formerly occupied 
the display rooms and retail 
sales department the com- 
pany. 


Mich. Dealers 
Get Relief 


Property Taxes 


LANSING.—The House and Sen- 
ate have passed Detroit Auto Deal- 
ers Assn.’s Personal Property Tax 
Relief measure and now ready 
for the governor’s signature: The 
governor requested his message 
that such law can enacted 
give Michigan dealers tax relief 
frozen automobiles. 

Under this relief act neces- 
sary for all frozen automobiles 
titled. DADA’s instructions 
all dealers are their near- 
est Secretary State branch of- 
fice and secure enough title appli- 
cations cover those frozen auto- 
mobiles which are not licensed and 
titled this time. Fill out said 
application once, attach check 
the total amount per title, 
bring the entire lot the DADA 
office and the association will de- 
liver them the Secretary 
State Lansing. 

When the titles have been photo- 
graphed, they will returned 
the DADA which will notify deal- 
ers phone when pick them up. 

dealers not avail them- 
selves this relief, their cars are 
not exempt from personal prop- 
erty taxation. 

Paul Graves, managing sec- 
retary DADA, estimates the re- 
lief act will save Wayne county 
(Detroit) dealers about $500,000. 


K.C. Dealers 
Study War Work 


KANSAS CITY.—R. Webb, 
district manager the contarct 
distribution branch the War 
Production Board, meeting 
200 car dealers advised that com- 
mittee appointed study the 
possibilities using their shop 
facilities for contract work. Harry 
Rice, president the dealer as- 
sociation, promised appoint such 
committee immediately. 

Webb mentioned that most deal- 
er’s shops did not have precision 
tools precision workers and that 
such tools could purchased. 
continued that the assembly 
parts into war items farmed out 
small sub-contractors even be- 
fore prime contractors receive their 
orders. But there question 
that the work will spread out 
widely. 


ONCE ONE the most automobile salesrooms America—now 
warehouse for frozen Cadillacs. Here how the Don Lee dealership San 


Francisco looks today. 
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Used-Car Rationing Likely 


But McCormick Warns 


La. Dealers Beware 


Fred Cumbus 
Staff Correspondent 

NEW ORLEANS. Assurances 
against any early rationing used 
cars commandeering private 
vehicles were given dealers 
Louisiana and Mississippi one- 
day meeting held here Feb. 
Cyrus MsCormick, chief the 
automobile and truck section the 
OPA. The meeting was called 
the Louisiana Automobile Dealers 
Assn. 

“There present prospect 
rationing used McCormick 
told the 200 dealers who attended 
the meeting the Roosevelt hotel. 
“The government realizes that 
long there ample supply 
used cars, which the present 
case, there need regulating 
their price regulating their 
quantity. 

“We realize that the free sale 
used cars important the deal- 
ers’ business even normal times 
and that now doubly impor- 
tant. want you ahead and 
make profit. Therefore, not 
now see any present possibility 
rationing used cars.” 

Outlining provisions the new 
price ceiling provisions, McCormick 
said believed the dealer will 
make much net profit from the 
sale few cars did from 
the sale many 1941. pointed 
out that the average list price 
the 400,000 cars $1,000, the 
handling charges alone will amount 
addition profit which dealers did 
not receive 1941. 

McCormick said his office was 
fearful that the liberal classing 
purchasers was broad that deal- 
ers would sell out their cars too 
soon. expressed belief that deal- 
ers would easily dispose all 
them under the rationing plan 
within year. 

“Let urge you not de- 
preciate too far the trade-in al- 
lowance you offer for used cars,”. 
declared. “If you you 
will cut off the supply used 
cars and the supply suffi- 
ciently restricted, then you will 
compel take action which 
not want do.” 

Charles Bishop, general coun- 
sel NADA also spoke the 
meeting, which the Louisiana 


Calgary Sold Out 
New Cars 


CALGARY, Automobile 
dealers here recently experienced 
five-day splurge new automo- 
bile buying and selling which re- 
sulted virtual disappearance 
all new automobile stocks Cal- 
gary, and which, the same time, 
set new all-time record for “all 
sales. 

Outside small reserve being 
maintained for customers who 
come under the heading “es- 
sential users,” now practically 
impossible buy new automo- 
bile Calgary. 


dealers elected Lawrence Mann, 
Standard Motor Co., Dodge dealer 
Baton Rouge, president for 
the next year. 

Other officers elected are George 
Bohn, Bohn Motor Co., (Ford) 
New Orleans, vice-president, and 
Saunders, Southern Chevrolet 
Sales Co., Alexandria, secretary- 
treasurer. Directors elected are 
Haring and Bohn New Or- 
leans, Gary, New Iberia; 
Steele, Monroe; Safford, 
Shreveport; Stewart Abbott, 
Alexandria, and Edward Taussig, 
Lake Charles, 

Rogers Monroe, retiring 
president, was elected the board 
NADA. 

The resolution adopted urged the 
government reelase necessary 
might equip any repossessed cars 
make these available for sale. 


Courts Act 
Enforce Tire 


Rationing Rules 


WASHINGTON.—Temporary or- 
der restraining unauthorized deliv- 
ery car and truck tires 
deaier was issued Federal Dis- 
trict Judge Luther Way 
Norfolk, Va., the first civil ac- 
tion brought OPA under its tire- 
rationing regulations. The Norfolk 
order followed less than hours 
the indictment Indiana tire 
dealer federal grand jury 
Indianapolis the first criminal 
action charging violation OPA’s 
rationing regulations. 

The Norfolk case arose when 
Smith-Douglass Co., Inc., filed 
suit the Norfolk Court Law 
and Chancery compel the Joynes 
Tire Co., tire dealer, deliver 
$1,427 worth car and truck tires 
alleged have been purchased last 
August. All tire deliveries were 
“frozen” the government 
Dec. 11, and subsequently, ration- 
ing regulations were put into effect 
prohibiting transfers tires with- 
out eligibility certificates issued 
local rationing boards. 

was not made party 
the Chancery Court action and, 
order prevent any possibility that 
the tires might released, applied 
for and obtained temporary re- 
straining order the Federal Dis- 
trict Court. 


The Indianapolis criminal indict- 
ment was returned special 
Federal Grand Jury less than 
month after investigation the 
case began inspectors the 
Office Price Administration. The 
indictment contained eight counts 
and charged the LaSalle Motor 
Sales Corp., Boonville, its 
president, Charles Hart; and its 
secretary-treasurer, Russell 
Baker, with violation OPA’s tire 
rationing regulations under Sec- 
tions 35A and the Crim- 
inal Code. These sections deal with 
making false statements the gov- 
ernment and conspiracy violate 
federal law. Conviction carries 
penalty not more than years’ 
imprisonment and maximum fine 
$10,000, both, for each viola- 
tion. 


Officers Retained 
Colo. Dealers 


officers and di- 
rectors the Colorado Motor Ve- 
hicle Dealers Assn. have been re- 
elected. Officers are: 


Fritz Altvater, Liberty Trucks 
Parts Co., Denver, president; 
Jackson, Pueblo; Knox, 
Loveland, and Weinland, 
Durango, vice-presidents; Tom 
Braden, 
urer. Forty directors many 
cities and towns the state were 
renamed. 


display the annual meet- 
ing was complete naval life raft, 
brought here from Brooklyn 
model. Denver Automobile Dealers 
Assn. members are negotiating for 
contract build such rafts. 
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Less Thumb-Twiddling Now 


vital question, “What are the factories doing for 
the dealers?” apparently being answered renewed 
activities the part sales executives the manufac- 
turers, noticeable the present time. longer thumb- 
twiddling the plants the favorite indoor sport those 
whose job contact the retailers, their real customers. 
has taken time for the sales executives formulate their 
policies because indecision Washington rationing, 
the chart that necessary have before the factory folk 
can act intelligently. 


Now, however, they are getting down brass tacks and 
are going out into the field and contacting the dealers. 
the present time, most the manufacturers have their sales 
executives and the latter’s assistants holding meetings 
key cities, ringing dealers’ door bells and doing what they 
can boost morale. Admittedly, there not much they are 
actually doing outside that, but from what have heard, 
these meetings are producing results. Dealers now have 
friendly shoulders which cry and return they get 
sound advice how carry on. for other reason 
than that these get-togethers factory sales chiefs and 
the dealers make clearing house for ideas, these activities 
are good thing that should encouraged. 

are told that these clinics, they can called such, 
have developed the fact that the majority the retailers 
are looking with more and more favor service the life- 
line this war emergency. the “good old days,” many 
them considered service sideline that could handled 
$40 week mechanic. Now, after going over the books 
and finding that the shops can show percent increase 
dollar volume (which experts say easily accomplished) 
that that pickup makes much money for them new-car 
sales. The dealer also learning should longer sit 
office but out the shop and boss things 

imself. 


Passed Posterity 


HICKENS that have come home roost refute allega- 

tions columnists, union labor leaders, politicians and 
Washington itself that the automobile industry had fiddled 
last year while Rome was burning order “business 
usual.” Cold statistics provide the answer and show that 
while the production durable goods other than motor 
cars ranged anywhere from percent over that 
1940, the sale passenger cars increased only 1.4 percent, 
despite the fear campaign carried with government ac- 
quiescence that gave this industry record-breaking first 
six months the way new-car sales. 

And quote said statistics which have just come our 
attention: Cooking equipment, percent; refrigeration and 
cooking equipment, 34; cleaning equipment, 25; all durable 
goods (retail) 22; wood furniture, 22; radios, 19; water 
systems, including pumps, 18; new dwelling units, non- 
farming, 14; automatic heating equipment, 14; 
cars, factory sales, 1.4. 


There was feeling optimism 
the meeting the Motor 
Equipment Wholesalers Assn. 
which attended Chicago the 
early part last week, that was en- 

More 
NOTES FROM than thousand 
NOTEBOOK leading jobbers 

from every part 
the United States were at- 
tendance and the meeting was 100- 
percent-business all-out ba- 
sis. Leading manufacturers the 
great after-market occupied more 
than 157 “conference booths” where, 
without the decorations and fan- 
fare previous ASI shows (which 
recent years stretched miles over 
Navy Pier), they sat behind desks 
and talked face-to-face with the 
jobbers. This streamlined show 
and convention proved what ver- 
satile nation are, and Manager 
Ruark MEWA proved without 
question that the idea which 
had promoted was highly success- 
ful because was tune with 
the times. 


The first “Digest Edition” 
News which mailed 
week ago was well received 
the men whom showed 
Chicago. Without exception they 
appreciated the necessity this 
streamlined issue, alternating with 
the regular editions, and compli- 
mented our ingenuity 
adopting this plan. Everyone rea- 
lizes that are the same boat 
with the dealers and have even less 
chance recover any our losses 
this emergency from defense 
work. About the only thing 
could manufacture profitably here 
would paper wads, for which 
there seems little demand! 

* * * 


one need reminded that 
news from the Far East has been 
anything but encouraging the past 
two weeks. Our supply rubber 
from Malaya has been definitely 
cut off. may take long time 
get back, but the meantime 
you and know that our American 
engineers will have created other 
sources rubber, the end 
what Japan has won may 
liability. cannot forget that about 
year ago now Port Ever- 
glades, Fla., saw Japanese ship 
being loaded with scrap iron. 
may now that the Japs, hard 
pressed for ready cash, would 
sold them metal last year. Every- 
one knew then was only ques- 
tion time before would 
made into bullets, bombs and tor- 
pedos shoot back us. would 
more incongruous now for 
the Japs sell crude rubber. 
Wonder anyone has thought 
this? 


Detroit, probably are most 
other defense centers, the 
throes genuine “boom” times. 
Department stores sales are 
peak, houses and apartments next 
impossible get, more tele- 
phones installed than ever before. 
The “silk shirt” days are back 
with and there are more jobs 
than men available. If, which 
course seems next impossible, 
this war should suddenly termi- 
nate before income tax payment 
date next year, our Uncle Samuel 
would hard pressed collect 
taxes from these workers the 
fat paychecks they are cashing 
now. seems the Treasury’s 
idea collecting percentage tax 
all salaries they are paid 
the logical way out. 

The psychological effects the 
gasoline shortage and now the rub- 
ber scare, have undoubtedly had 
their effect car mileage. Trains 
everywhere are crowded and un- 
less you buy your Pullman day 
advance the chances are you 
will sleep upper, all. 
The railroads, already fat with 
war profits, were able put over 
percent increase recently. This 
increase came suspiciously the 
same time our industry was being 
dealt body-blow. takes smart 
lobbying Washington get 
these results; wonder sometimes 
our industry wasn’t caught nap- 
ping—another Pearl Harbor! 


OUGHT 
ROOM 


Lee the Portland Oregonian 


Superfluous 


This Corner 


‘Likes Digest 


The views expresse 


this 
Anonymous contributions will 
observed upon request. 


col 


umn are those our readers. 
accepted but confidence will 


Valuable 


Your digest edition fine; keep 
up. Very valuable news same. 
—Amoroso Motors, Inc. (Chrysler- 
Plymouth), Natick, Mass. 


Amazed 


read Word Edgewise” 
regularly. fact, depend 
News keep in- 
formed. 

Feb. column expresses amaze- 
ment the lack appreciation 
the part advertising must play 
this wartime economy. Frankly, 
advertising men cannot under- 
stand it. Just about all get are 
excuses because raw material 
not once available. Too little 
thought given the army deal- 
ers and the precious trade name. 
They will regret this later. 

have desk, today, copy 
London Farm Stock paper 
literally jammed with advertising. 
visit our big shots will 
pleasure show hat war-torn 
Britishers keep before their 
Billingslea Co., Chi- 
cago. 


Ration Plan 


have been reading John Munn’s 
reports ever since Willys-Overland 
days and note his column 
News with reference 
new-car rationing the govern- 
ment. 

would suggest that the ration- 
ing plan the cars that are sup- 
posed sold this year made 
basis percent per month, 
allowing the dealer sell them 
any person who will buy. know 
that undoubtedly many who need 
transportation, defense workers, 
would not able buy new cars 
anyway and every new car sold 
would release used car that 
could sold lower price 
bracket. 

selling only percent each 
month the would know 
all times how many cars re- 
mained, and they wished buy 
any, they could any time 
during the year. this method 
dealer would able get his full 
ceiling price out the new auto- 
mobile and his full profit. Also the 
dealer who plans stay busi- 
ness for this year would have some 
profit coming each month, and 
the dealer who wished get out 
business could readily move his 
cars some other dealer who was 
going stay business. 

would suggest that dealers 


having cars less would 
allowed sell one car each month, 
and dealer having say cars 
would allowed sell two cars 
each month for the first five 
months and one car thereafter, and 
on. The government taking 
complete inventory all the new 
cars the dealers’ hands, giving 
type and serial number, would 
easy matter keep check 
dealers see that they did not 
sell more than percent each 
month. 


feel that board formed the 
larger finance companies through 
their checking emiployes would po- 
lice this for the government with- 
out cost them finance com- 
panies now have men every 
district the United States who 
are checking dealers’ cars that are 
floor-planned, and think the 
truth were known that least 
percent the dealers having new 
cars in. stock have 
through finance compan- 
es. 


Now, this crazy plan, 
cannot see the loopholes, but some 
plan this sort the only plan 
whereby the dealer can expect 
get his full profit when sells 
his cars.—C. Rossell, vice-presi- 
dent, Rusterholtz Rossell, Inc., 
Syracuse, 


Years Ago 


from Autemotive News Files) 


Fifteen Years Ago 

Firestone receiving 100,000 pounds 
crude rubber monthly 
Liberian concession gross cost 
newspaper and magazine advertising 
space 1925 were manufacturers 
automobiles and accessories, De- 
Commerce reports. 


Ten Years Ago 

Motors Corp., Grand 

ds, Mich., goes into voluntary 
protect creditors; Con- 
tinental Motors Corp., Detroit, engine 
builder, buys Vaux-Hall assets and 
will continue manufacture that line. 
dent Oakland Motor Car Co. and 
member General Motors board 
directors, dies Clearwater, 
aged Ford announces and 
chassis. 


Five Years Ago 
and orders plac 


One Year Ago 
ercent quota. 
Studebaker 89th anni- 
versary. 


. 
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Dealer 


Loans 


Asked Senate Bill 


(Continued from Page 


for handling, servicing, 
and insuring. 

the event that the rationing 
would not permit the liqui- 
dation the stocks dealers 
one year, the RFC then 
would authorized, the re- 
quest dealers, purchase their 
stock months after 
date that the rationing com- 
mouced the payment the 
the retail price the 
articles, and the event that the 
other agency has established 
maximum retail price, the RFC 
shall pay that price. 

The RFC would not obliged 
the security any article which 
not salable condition. Fur- 
ther, the RFC would permitted 
establish other terms and con- 
ditions might deem desirable 
connection with such purchases 
loans. 

its report, the Senate small 
business committee said that 
expected that the liquidation 
such rationed stocks would 
worked out the dealers hand- 
ling them, and the RFC would 
merely provide guaranty the 
prices the stocks, and the 
rationing plan any article were 
designed that the articles could 
marketed orderly way 
within one year, the RFC would 
never called upon actually 
purchase any automobiles under 
conditions where the corporation 
would have look toward their 
resale. 

With the guaranty the RFC 
behind the ultimate retail price 
the articles, stated, deal- 
ers who intend stay busi- 
ness would encouraged buy 
the stocks the dealers who are 
required liquidate. The com- 
mittee adds that contem- 
plated the RFC would make 
reasonable charge for its services 
and that the liquidation ra- 
tioned stocks would not impose 
any financial burden the RFC 
any other governmental 
agency. 

The bill drawn 
carried two sections which are not 
included the measure introduced 
last week Senator Murray. They 
had with the cancellation 
real estate leases contracted for 
dealers frozen commodities, and 
proposed mortgage moratorium 
under the same conditions. These 
are questions the utmost im- 
portance motor car dealers who 
are paying large rentals under 
leases and interest mortgages. 

Automotive News was authori- 
tatively informed that these two 
provisions have been dropped out 
the present bill pending fur- 
ther careful study into their con- 
stitutionality drawn. When 
that study completed sepa- 
rate measure will 

the course its exhaustive 
brought about result the 
motor car and truck freezing or- 
ders, the Senate small business 
committee declared that its hear- 
ings “clearly demonstrated that 
there need for legislative action 
if, result government’s emer- 
gency order, thousands the deal- 
ers are saved from ultimate 
bankruptcy and ruin. The Admin- 
istrator the Office Price Ad- 
ministration has the power 
améliorate the blow subsequent 
rationing and pricing orders. The 
President the United States also 
has the power ease the financial 
burdens the dealers through 
government loans which would en- 
able them carry their heavy in- 
ventory 

“The committee believes that 


Francis Elected Head 


Portland Dealers 

PORTLAND, Ore.—C, Francis, 
the Rrancis Motor Car Co., was 
elected president Portland Auto- 
mobile Dealers Assn., succeeding 
Wurzweiler, who became 
director. 

Other officers named are 
Hopkins Billingsley Motor 
Co., vice-president; William Bell 
Pacific Finance Corp., secretary- 
treasurer. 


steps should taken immediately 


these conditions legislation and 
that such legislation should 
made general enough terms 
cover not only the difficulties 
the automobile dealers, but 
all firms and businesses which 
might any time similarly af- 
fected government action this 
nature. 

“The Reconstruction Finance 
Corp. has established fund 
$100,000,000 from which make 
loans automobile dealers and 
automobile retailers 
salers, enable them carry 
their investment some 204,000 
automobiles now under production 
which will completed before 
final conversion the manufac- 
turing industry war production. 
The President the United States 
has requested the Congress spe- 
cial appropriation $300,000,000 
out which temporary relief may 
made employes all firms 
and industries similarly affected.” 


ninetieth birthday cake. Here Paul Hoffman, 


resident 


Studebaker, hands knife Frank Kwilinski, 55-year veteran employe, and 


asks him cut the corporation’s festal cake. 


Grace Bernard, who has just 


completed years service, superintends the operation. 


Ky. Bill Would Repeal 


Fair Trade Act 

FRANKFORT, Ky.— Kentucky’s 
fair trade act, authorizing mini- 
mum resale price contracts between 
manufacturers and retailers, would 
repealed under terms bill 
introduced the state legislature 


ALL the proposed plans 
for building volume 
shop service, parts and 
accessories means 
time-payment facilities, the 


COMMERCIAL CREDIT CAR REPAIR 
PLAN the dealer’s choice. 


offers the LEAST gamble and the BEST 
chance profit...because provides protec- 
tection for the dealer. 


The new protective features are based 
more than year-and-a-half 


Choice 


experience that has helped eliminate weak- 


here Rep. Norris McPherson, 
Jefferson County Democrat. 

Repeal so-called unfair trade 
practices act, outlawing the sale 
merchandise less than cost, 
sought under another bill intro- 
duced the same legislator. Both 
the Kentucky fair-trade act and 
the below-cost sales ban measure 
were enacted 1936. 


nesses and write new provisions that are 
distinctly beneficial the dealers. 


Any comparison other plans with the con- 
ditions now offered COMMERCIAL 
CREDIT will make this clear. 


write phone your COMMERCIAL 
CREDIT office for full details terms, 
simplified forms, and special dealer helps 


that bring the customers in. 


Get the cream the business with the 


Formerly Automobile Reconditioning Plan—Name changed avoid confusion with meaning Air Raid Precaution.” 


COMMERCIAL CREDIT CORPORATION 


What Sell? 


Poser Finding 


Answers Ala. 


BIRMINGHAM, Ala.—What. can 
automobile dealer display his 
showroom Everything 
from beer farm tractors has 
been suggested and that may 
the answer depending 
choice the dealer. 

Two three dealers Alabama 
have turned farm tractors and 
are giving them full 
their showrooms. These were most- 
dealers who already handled 
tractors auxiliary automo- 
biles. Other dealers have expanded 
their electrical appliance lines 
take their entire showrooms. 

Birmingham 
took line “motor bikes,” 
cross between motorcycle and 
bicycle. Automobile accessory 
stores are finding bicycles in- 
creasingly good line handle. One 
other Birmingham dealer has taken 
line outboard motors. 

Some dealers still have new and 
used cars displayed their floors, 
but most them 
around for profitable side lines. 


CAR 
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MEWA Conclave Airs 
Materials Problem 


Mel Adams 
Staff Correspondent 

CHICAGO.—More than 1,500 job- 
bers and manufacturer representa- 
tives faced the realities adjust- 
ment war requirements last 
week the annual convention 
the Motor and Equipment Whole- 
salers Assn. the Stevens hotel. 


regular meetings, clinic dis- 
cussions and the “open con- 
ference booths maintained 154 
manufacturers, those attendance 
agreed that ability secure ma- 
terials will prove the principal ob- 
stacle the amount business 
that can done the industry 
during the war years. 

William Hays, the War 
Production Board, told the dele- 
gates that the government recog- 
nizes the importance the after- 
market industry maintaining the 
transportation system the na- 
tion. Cyrus McCormick, the 
Office Price Administration, gave 
assurances that defense workers 
will get preference recap tires 
cases where their cars are essen- 
tial trips and from the job. 

the final analysis, however, 
was felt that the theory whereby 
the all-out war activities the 
large manufacturers will give the 
smaller ones big increase con- 
sumer business may prove any- 
thing but workable, and all because 
restrictions upon the amount 
materials for parts and equipment. 

Informally also, the tire situa- 
tion came for considerable 
amount discussion, with those 
present recognizing that, until the 
shortage that direction re- 
lieved, motorists and truck owners 
will automatically curtail the use 
their vehicles, thereby definitely 
affecting the amount repair and 
replacement volume pobbers and 
their dealers. 

Mason, General Tire 
and Rubber Co., painted anything 
but gloomy picture the tire 
outlook, regardless how long the 
war lasts and whether all ship- 
ments from the far east are cut off. 

the final convention session, 
Co., Baltimore, was elected presi- 
dent. Other officers voted were 
Marshall Yantis Osborne, Crow 
and Yantis, Fort Smith, Ark., 
vice-president; Ball Joseph 
Straus Co., Buffalo, secretary, 
and Paul Grim Andre Auto 
Supply Co., Milwaukee, 
urer. 

Four new directors were also 
chosen, follows: Butt, 
Chesapeake Auto Supply, Norfolk, 
Va.; Mills, Auto Parts Co., 
St. Louis; Claude Severin, Severin 
Auto Supply Co., Oklahoma City, 
and Hay, Motor Mercantile 
Co., Salt Lake City. 

Resolutions adopted contained 
enthusiastic endorsement the 
“open air” conference booth idea 
and recommendation that 
continued annually during the em- 
ergency, along with further rec- 
ommendation that the door not 
closed merger which will give 
jobbers single association. 

Thomas Tonkin, retiring presi- 
dent, declared that the WPB quotas 
are liberal for the after-market 
industry comparison with most 
other industries. added that one 
the chief problems for jobbers 
the maintaining and supplying 


their retail outlets. Close con- 
tacts must kept among filling 
stations, automobile dealers and 
other purveyors replacements, 
said. 

Others participating the de- 
liberations were Ruark, gen- 
eral manager MEWA; Carrol 
Binder, foreign editor the Chi- 
cago Daily News; Dr. Preston 
Bradley Chicago, the banquet 
speaker, and Lon Cavanaugh, 
wholesaler, Calgary, Alta. 

The clinic discussions brought 
out expressions from manufactur- 
ers the availability their 
products, why and how wholesalers 
may best cooperate re-extending 
rated orders forms required 
some manufacturers. Also dis- 
cussed were the practical applica- 
tion priorities and allocations, 
the increased importance field 
repair and maintenance, the need 
trained equipment mechanics, 
sales made various branches 
the government, and basic 
operating adjustments which 
wholesalers have made may find 
necessary make under present 
trends. 

Highly praised was the conveni- 
ent, compact layout manufac- 
turer booths the exhibition hall, 
which was converted into huge 
conference room with booths sep- 
arated only rails. 

Dinkmeyer, Chicago whole- 
saler, emphasized that under pres- 
ent conditions the jobber must store 
materials, ration them custom- 
ers, keep mind his warehousing 
problems, and consider the rami- 
fications financing. pleaded 
for stabilization rather than hoard- 
ing the part wholesalers. 

Although the industry has been 
allowed 150 percent the amount 
1942 over 1941 production 
parts and equipment, survey re- 
vealed that the highest any manu- 
facturer will able attain 
percent and that some them will 
not exceed percent. 

Jobber machine shops were re- 
ported too busy handle sub- 
contracting work defense items, 
which was doubted they could 
take care even successful 
was 
stated that this condition will con- 
tinue unless the war lasts too long. 
There was unanimity the point 
that maintenance equipment must 
kept good repair and that 
materials must assured for this 
purpose. 

McCormick, his address, con- 
tended that “if dealer sells 
our price ceilings, will make 
good profit.” condemned “packs” 
and said that this practice had 
much with the OPA policy 
utilizing price ceilings prevent 
inflation. declared that dealers 
have been “injured poor busi- 
ness practices.” 


“We are the opinion that 
may become necessary put 
price ceiling McCormick 
continued. “We not seek cut 
into the prices the manufacturer 
charges unless those prices become 


inflationary. the present time 


see reason believe that you, 
who are engaged this business 
providing the repair parts that 
will keep the wheels America 
turning, are engaged soaking the 
public.” 


DELUGE questionnaires from automobile dealers throughout the coun- 
floods the desk Joseph Frazer, president Willys-Overland Motors, 
who 


recently surveyed 40, 


their shops can harnessed the war effort. Results are bein 
will turned over the government when completed. Surve 
tools dealer shops are available for war work. George 


manager, looks on. 


new car outlets see what tools and facilities 


tabulated and 
shows that many 
Bell, sales 


OLDSMOBILE factory executives participating series 


zone managers and their assistants 

sales; yan, 


Oldsmobile; 


sales. Standing, assistant general service manager; 


manager; 
assistant business neral service manager, and 


zation and analysis; 
nor, business management manager. 


meetings with 
City, Detroit, Chicago and 
assistant general sales man- 
general sales manager for 


New Yor 


Johnson, manager organi- 


Increased War Production 
Boosts Business Again 


DETROIT.—General business 
continued its upward trend Jan- 
uary, with increasing war produc- 
tion being reflected the figures 


Pick Sidelines 
With Care, 
Bathrick Warns 


Automobile dealers, 
taking supplementary lines 
merchandise, should make certain 
they not jeopardize local busi- 
nessmen already the field, 
Bathrick, general salesmanager 
Pontiac Motor division told rep- 
resentative Pontiac dealers invited 
attend two-day wartime plan- 
ning session the factory. 

“Your automobile retail sales or- 
ganizations are the most efficient 
ever set any line business,” 
Bathrick said. “In addition, you 
dealers have high reputations 
your communities. For that reason 
you should make certain that your 
adoption supplementary line 
merchandise will not endanger 
the business economics the 
towns which you live and cause 
hardships persons already 
that business.” 


Ill. Groups Plead 


For Motorists 


CHICAGO.—Seven Illinois organ- 
izations, representing passenger car 
users, joined forces last week 
campaign directed sena- 
tors, congressmen, state officials 
and defense executives Illinois. 

The opening gun was signed 
Franw Leberman, Auto Club 
Egypt, Harrisburg; Samuel Sha- 
piro, Chicago Automobile Trade 
Assn.; Charles Hayes, Chicago 
Motor Club; James Gilruth, 
nois Automobile Club, Chicago; 
Coons, Automotive 
Trade Assn., Peoria; Jewell, 
Illinois Petroleum Industries com- 
mittee, Springfield, and Eck- 
State Grange, Mascou- 


behalf their organizations, 
the signers pointed out that ration- 
ing tires and motor vehicles “re- 
sulting from the threatened crude 
rubber shortage creating increas- 
ingly difficult transportation prob- 
lems for war industry workers, and 
for those engaged producing 
food, clothing and other essential 
supplies the all-out war effort.” 


Penna. Rubber Appoints 
Cave, Mathewson 


JEANNETTE, Pa.— Howard 
Jordan, president Pennsylvania 
Rubber Co. here, last week an- 
nounced the appointment Rod- 
erick Cave sales manager and 
Paul Mathewson factory man- 
ager. 

Cave comes Pennsylvania 
Rubber directly from Electric Auto- 
Lite Co., where occupied the 
position assistant sales manager, 
merchandise division. Mathewson 
was formerly factory superinten- 
the Armstrong Rubber Co., 
ne. 


fresh automotive viewpoint, 
Edgewise. 


just released the business sur- 
vey department Brooke, Smith, 
French Dorrance, Inc., New York 
and Detroit advertising firm. 

The figures show gains 
the 147 trading areas the United 
States during January, with 
areas percent more above 
normal. 

The areas listed percent 
more above normal February 
are follows: Augusta, Canton, 
Greenville, Hartford, Joplin, Ma- 
con, Memphis, Minot, Mobile, Port- 
land, Maine, Rockford, San Diego, 
Seattle, Sioux City, Sioux Falls, Ta- 
coma and Wichita. 


Parts Advisors 
Picked WPB 


DETROIT. War Production 
Board last week announced forma- 
tion eleven-member Automo- 
tive Parts Industry Advisory sub- 
committee. Presiding officer 
Laurence Vaniman, deputy chief 
WPB’s Automotive Branch. 

Members the subcommittee 
are: Hamilton, president 
Automotive Gear Works, Inc.; 
Carlton, vice-president Motor 
Wheel Corp.; Davis, president 
Borg-Warner Corp.; Burke Pat- 
terson, assistant the president 
Thompson Products Co.; Eby, 
vice-president Wagner Electric 
Corp.; Koch, service man- 
ager International Harvester Co. 

Douglas, manager the 
parts and accessories division, 
Chevrolet; Bahr, vice-presi- 
dent, Motor Parts Corp., Chrysler; 
Doonan, general sales execu- 
tive Ford Motor Co.; Mor- 
ris, executive vice-president 
Thomas Edison, Inc.; Max Mill- 
er, servicemerchandising manager 
Yellow Truck and Coach Co. 


Drivers Rewarded 

NEW 1941, 12,- 
000 vehicle employes Railway Ex- 
Agency operated the trucks as- 
signed them without single acci- 
dent for which they were responsible, 


feel the pulse the 
necessity. 


SOTO OFFICI 
eral sales manager with 


during meeting 


regional manage 
gers. 


Ambulance 
Conversion Unit 


Offered Dealers 


DETROIT.—An ambulance con- 
version, whereby any make 


door sedan may turned into 
emergency ambulance without al- 


tering the car, already pro- 
duction A-B Stoves, Inc., 
Battle Creek, Mich. Active the 
management the new product 
(Scoop) Shuart, for many 
years identified with dealer and 
automobile show activities De- 
troit. 

national distributor-dealer set- 
up, patterned the lines tra- 
ditional automobile outlets and re- 
cruited from going automotive 
concerns, under formation 
meet the immediate emergency 
need for ambulance equipment 
civilian defense and Red Cross 
work, Shuart said. 


prepared for the 
wholesale organization one car 
manufacturer lists the price 
the conversion unit $125 in- 
stalled. Shuart emphasized that 
while several car manufacturers, 
the lookout for products keep 
dealers business, were submit- 
ting the prospectus their or- 
ganizations, 
arrangement with single line- 
group dealers was planned. 


The conversion unit, called the 
“Swift First-Aider,” consists two 
main parts: standard size am- 
bulance cot, and turntable base. 
The entire assembly weighs less 
than pounds and stows the 
car trunk when not use. 
critical materials are used con- 
struction, the prospectus says. 


included the f.o.b. price, goes 
the installing dealer. The installa- 
tion consists attaching per- 
manent clamp the rear floor 
the tonneau beneath the carpet, 
and recommended change the 
factory assembly the back 
the right-hand front seat. The seat 
back removed and carried the 
trunk while the car being used 
ambulance. There are al- 
terations the car. Neither seat 
cushion removed and there 
interference with either the driver 
rear seat, the brochure states. 


The new Swift unit, according 

the brochure, meets every require- 
ment specially-designed am- 
bulance vehicle fraction the 
original cost and obviates the need 
severe drain critical mate- 
rials and manpower, only flood 
the market with white elephants 
after the war. 
Several hundred demonstrator 
units are scheduled com- 
pleted the end February, 
Shuart announced. 


Heavy Order Backlog 
Reported Aro 


BRYAN, O.—J. Markey, presi- 
dent Aro Equipment Corp., has 
announced that the company’s 
backlog unfilled orders has now 
grown nearly $3,000,000 and that 
additional contracts totaling nearly 
$1,000,000 are under negotiation. 


Even with the large backlog 
contracts and orders for aircraft 
products, Aro continues meet 
the demand for 
and industrial type 
pneumatic tools, Markey said. 
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William 
Washington Correspondent 


There 
undue delay is- 
suarce the gen- 
era’ rationing 
plan. And, the 
same time, “there 
telling 
when” the truck 
rationing plan 
will come 

Somewhere along the line these 
have become tangled the 
tape which grows plenti- 
Washington. While thou- 
throughout the country wait 
anxiously from day day for 
information from their govern- 
ment how proceed, the 
wheels progress inch along 
painfully here. 

Minor officials the war agen- 
cies are daily besieged with insis- 
tent inquiries which they can only 
put off with helpless gesture. “It 
may come tomorrow, may come 
the next day, may come 
the next half hour. just don’t 
know. It’s the Administrator’s 
desk now. may pick his pen 
and sign the order minutes. 
may look over, call con- 
ference, send telegrams some 
point other dispute, and the 
whole matter may over until 
next week.” 


What We’re 
Against 

The quotation above typical 
what the men “down the line” 
the defense agencies are against. 
Multiply their plight thousand- 
fold, and one has the situation 
which business men, 
livelihood and enterprises stake, 
find themselves. 


Somewhere along the line, 
has been said, “dat ol’ davil,” red 
tape, gets his evil work. Whole 
industries stand awaiting orders, 
tens thousands managers 
and proprietors and employes 
hold themselves readiness 
follow instructions—and the in- 
structions don’t come today, to- 
morrow, the next day. 


Why were the motor car ration- 
ing orders been held long? 
Not for one single reason, but for 
many. First there are conferences. 
Then there are more conferences. 
Then tentative order drawn 
up. Then some more conferences 
and the order revised. Then tele- 
grams and letters and telephone 
calls. Then Joe Blank, who was 
sit the final draft, has 
leave town and the matter held 
until gets back tomorrow, 
only doesn’t get back tomorrow 
because his plane grounded, 


* 


Some Speedup; 
More Needed 


the meantime, reports have 
come about tire rationing ex- 


Olds Launches 
Series Field 
Staff Meetings 


LANSING.—A series meetings 
with Oldsmobile zone managers, 
assistant zone managers and fac- 
tory executives, announced 
Trevellyan, Oldsmobile’s general 
sales manager, was started Friday 
New York City. Subsequent 
meetings will held Detroit 
Feb. 23, Chicago Feb. and 
Los Angeles Feb. 26. Following 
these factory sponsored meetings, 
zone managers will hold similar 
sessions with their entire zone field 
organization. 


“Purpose these meetings will 
acquaint Oldsmobile’s field 
organization with details factory 
plans for the coming months,” said 
“Oldsmobile executives 
and heads will outline 
ways and means assisting deal- 
ers their operations during the 
war emergency period. 


feel the pulse the industry, 
consistent reading Automotive News 
necessity. 


Automotive Washington 


Delay Ration Plans Unfair Automotive Trade: 
Dealers’ Collective Action Fruitful 


periences which indicat 
tioning order should changed 
bit. And that means more confer- 

WPB and OPA are showing 
more speed than they did, but 
simply asking too much ex- 
pect the process government 
move swiftly private 
business and 

And yet some things here happen 
quickly that not even the men 

closest the situation know they 
are going take place. Just 
minutes before administrator 
recently signed one the most 
important orders affecting the au- 
tomotive industry, his press con- 
tact officer told newspapermen that 
had been personally informed 
that they could consider the order 
ice for least couple days 


then swore the most expressive 
city room style. 


Official Attitude 
Unfair, Unsound 


What about it? There 
isn’t very much that can done 
about beyond certain point. It’s 
just Washington, 1942 style. 

But who can blame motor car 
dealers and other business men 
whose whole future dependent 
upon what Washington says and 
does, for not taking the situation 
with complete serenity? These 
men have right know where 
they are going and how—and 
they have right know just 
promptly the information 
can released. 

The attitude some official 
quarters that day more 
less doesn’t make any difference, 
thoroughly unsound, thoroughly un- 
fair, and dangerous. 
There has been lot talk about 
“streamlining” the war effort. In- 
sofar the automotive trade 
concerned, less talk and more 


more. Informed that the order would the most 


been signed, the press man called 


salutary possible development 


the reporters, apologized and this time. 


WASHINGTON.—A formal reso- 
lution containing 7-plank pro- 
gram for the relief motor car 
dealers and for rehabilitation 
jobless automobile salesmen, was 
adopted last week the House 
Committee Small Business Af- 
fairs. The resolution called for 
immediate action the program. 
Full text follows: 

Resolved, (1) that automobile 
dealers desiring liquidate frozen 
stocks first attempt liquidate 
such stocks sale other auto- 
mobile dealers, and that upon sat- 
isfactory showing inability 
sell other automobile dealers, the 
government agree purchase fro- 
zen stocks price cover all 
actual costs handling such frozen 
stocks and reasonable profit 
the date liquidation; and 

(2) that satisfactory program 
aid the financing frozen 
stocks automobile dealers de- 
siring stay business put 
into immediate effect; and 

(3) that the Treasury department 
grant such relief may per- 


House Group Adopts 
Dealer Relief Program 


missible under the present tax laws 
automobile dealers whose stocks 
have been frozen; and 


(4) that any rationing program 
adopted for the distribution au- 
tomobiles take into account the 
urgent needs farmers and de- 
fense workers; and 


(5) that nationwide survey 
the facilities automobile dealers 
made, with view granting 
dealers contracts for the manufac- 
ture small items required the 
war effort; and 

(6) that the War department and 
the Navy department utilize 
every way consistent with military 
necessity the facilities automo- 
bile dealers for the purpose 
storing, repairing 
military equipment; and 

(7) that effective program for 
the rehabilitation automobile 
salesmen, who have lost will 
lose their jobs result the 
freezing order, 
put into immediate effect.” 


CARRIES COVERALLS 
HIS BRIEF CASE 


engineering maintenance conference You may 


Since its inception, the Bendix-Westinghouse 
Company was forced make decision should 
attempt make technical men salesmen 
train technical men serve sales capacity. The 
wisdom accepting the latter choice has now been 
thoroughly proved Bendix-Westinghouse 
representative may well looked upon authority 
braking and Air Control. knows his business 
because he’s learned the hard way. And he’s still 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE 
ELYRIA, OHIO 


place implicit faith this individual representative 
Bendix-Westinghouse who sincerely proud 
serve you. indispensible cog the very vital 
machinery our concentrated war effort. this 
entirely typical the entire Bendix-Westinghouse 
Organization whose every last individual dedi- 
cates himself the task assuring more safety, 
efficiency and economy from each vehicle the 
vast transportation system, whole. 
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Truekin’ 


Cosart Moved 
Rail Trucks 


Fight Hurts 
Little Grumpy 


Weed 


tion” has been hung an- 
other truck man’s door. Lee Co- 
sart, sales manager Dodge trucks, 
now pushing out tanks while 
George Malcomson takes over the 
job fighting for trucks for ci- 
vilian use. What with the Army, 
Navy and several other govern- 
ment divisions getting first call 
production and with the lend-lease 
program moving ahead any 
civilian need, essential civilian 
haulers from now are going 
get what the birds pick after 
hungry lion has made kill. 
That’s George’s job—trying save 
little nourishing marrow the 
bones. 

* 

WITH ALL the orders out 
Washington during the past few 
months that have with truck- 
ing, and especially the Common 
Carriers and Contract 
there still isn’t priority that will 
enable trucker put A-3 
A-10 purchase order for 
spark plugs new fan belt, the 
operators are now finding out 
their sorrow. Orders P-54 and P-57 
have with production 
trucks for these users. P-100 en- 
ables them buy new piece 
equipment like air compressor 
hose brake lining riveter for 
their maintenance shop. But noth- 
ing but luck and cash hand en- 
ables them buy spark plug 
when dealer has some stock. 

+ * 

UNDERSTAND that there 
little sub-rosa squabble going 
Washington among the WPB, 
the OPA and the ODT which 
will have the glory and power 
rationing trucks. This supposed 
the reason for the holdup 
the rationing order—and 
the meantime, factories that 
could well use the present little 
lull production for the produc- 
tion legal trucks for civilian 
use, are being stymied. seems 
that the finance companies are ad- 
vising the dealers easy 
truck purchases until 
what going happen—the fi- 
nance company owns percent 
the floor-planned vehicle and 
has commanding voice. Thus the 
dealers are not taking the trucks 
and the factories can’t build them, 
they have the material, be- 
cause they have place store 
them. going make sug- 
gestion—let’s turn the arbitration 
this slowdown over NLRB 
and let Ruether know there’s 
chance for him present another 
world-saving plan. Ruether’s lack 
experience transportation 
should also make him authority 
who should get trucks. 

* * * 

ATTENDED the funeral 
part the automotive industry 
Flint—at least the staging the 
had all funeral atmos- 
“converting for war work.” Among 
the plants visited was Chevrolet 
and, course, was nosey about 

(Continued Page 13, Col. 
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Livestock Haul 
Records Prove 


Essential 


Farmers Able Ship 
Mixed Loads, Carry 
Feed Back Home 


DETROIT.—In the hauling 
livestock alone last year, 
trucks earned their right 
classified top essential 


transportation vehicles. The 
tonnage livestock, cattle, hogs 
and sheep hauled from farm the 
principal markets the nation, 
reached record proportions 1942, 
according data recently released 
the Corn Belt Farm Dailies. 

Figures compiled this source, 
show that 66.5 percent all the 
meat animals received the mar- 
kets were hauled trucks. This, 
translated into figures, means that 
total 8,384,660 tons meat 
animals were marketed truck, 
gain 612,314 tons over 
1940. 

estimated 2,840,000 trucks 
worth 
cattle, hogs and sheep the mar- 
kets. While hogs led numbers, 
21,609,019 head being hauled, cattle 
tonnage nearly twice large. 
numbers animals delivered, 
following hogs, were cattle total- 
ing 10,493,453 head, sheep 7,819,747 
and calves 4,113,621. 

tonnage this livestock hauling 
ran into rather sizable figures, 
well. Cattle tonnage was tops with 
5,031,810 tons; hogs totaled 2,603,- 
887 tons, followed calves with 
405,095 tons and sheep 344,068 tons. 

would have taken 756,000 rail 
freight cars away from necessary 
long-distance hauls 
the stock that rode market over 
the highways, and most the 
stock hauls from farm market 
are comparable short distances. 
The average distance per load 
stock hauled was 125 miles, while 
but few hauls approximately 
1,000 miles length show the 
figures. 

There question the minds 
most transportation experts that 

(Continued Page 16, Col. 


Kanzler Names 


Four Aides 
Truck Matters 


DETROIT.—Four men, han- 
dle matters 
were named last week Ernest 
Kanzler, chief the War Produc- 
tion Board’s Automotive branch. 
They are: 

Dowling, New York 
City, acting chief the Me- 
dium and Heavy Truck section. 
Dowling recently returned the 
United States after spending many 
years the automobile business 
Belgium. 

Fred Lautzenhiser, Chi- 
cago, technical consultant, par- 
ticularly all matters affecting 
trucks. has been chief trans- 
portation engineer International 
Harvester Co. 

Charles Doerr, Washington, 
chief the Military and Export 
Requirements section. formerly 
served with the Motor Transport 
division the War department, 
and prior that was private 
business maintenance and op- 
erations manager various com- 
mercial fleets trucks and buses. 

Gardner Platt, also Wash- 
ington, acting chief the Pas- 
senger Car and Light Truck sec- 
tion. has been connected with 
Packard Motor Car Co. since 1922 
and veteran World War 

Hugo Weissbrodt, superintendent 
the International Harvester Co. 
plant Springfield, O., has joined 

(See KANZLER, Page 10, Col. 


Car 


Dead Birds Can’t 
Crippled Birds Can’t Run 


transportation bottlenecks are still the 
making despite the fact that government staticians 
foresee bog-down America’s freight movement over 
rails some time this spring. 


Commonwealths, which built state-line barriers 
against truck movement across their borders under 
rail lobby pressure years ago, still retain those barriers. 
Even the dire need greatest economy and speed 
the transportation needed war materials hasn’t made 
dent this political club held some states over 
the heads the truck carriers. Others have made 
few concessions, but still lack universal weight and 
length regulations throughout the nation. 


these dilatory states, affidavits truck operators 
merce indicate that low size and limits are used 
for “fee grabbing” wide scale public officials. 
One operator, serving military forts and war industries, 
reports that one year cost him $14,611.13 fines 
certain state for moving loads that were entirely 
legal neighboring states. found cheaper pay 
the fines than hold trucks the state line and trans- 
fer the cargos smaller vehicles. 


Yet the government limits free building trucks 
the largest sizes, order conserve wear and tear 
equipment. 

* 


Hundreds trucks, possibly thousands, formerly 
used transport material and from automotive in- 
dustry plants are now idle because government rul- 
ings that federal shipments must move rail. the 
same time, badly needed freight piles shipping 


docks because lack rail freight cars. the mean- 
time, experienced drivers must seek other employment 
because there work for their vehicles. 


Transportation Director Eastman must realize, even 
our politicians don’t, that dead birds can’t fly and 
that crippled birds can’t trucks that are 
barred from crossing state lines because “grab-bag” 
political fences cost the shipper and the government 
extra dollars for freight movement and that trucks, 
without experienced drivers, will little use when 
the transportation bog-down transportation 
experts predict will happen some time this spring. 


The government finds easy tear apart, limb from 
limb, outstanding industry such the automotive 
industry, utilize every available bit its productive 
ability and engineering talents toward the greatest 
prosecution the war. should find just easy 
rip out political and bureaucratic festers our truck 
transportation system. 


— 


Dove This Week Magazine 


“Now, don’t lose that half-dollar you won’t able 
get across the Mid-State bridge!” 
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Delay Rationing Perils 
Truck Production 


Vehicles 


Jam Facilities 


Dealers Refuse Units; 
Factories May 
Forced Halt Output 


DETROIT. While dealer 
costs mount and factories 
fear the forced cessation 
truck production March, 
there were indications Friday 
that new-truck rationing will 
delayed beyond the March dead- 
line previously set. 

Since days are usually re- 
quired before announced orders 
and forms reach local rationing 
boards, the report Friday Wash- 
ington that the government’s truck 
ration rules may “come anytime 
later” indicated that truck inven- 
tories would continue frozen 
least until March perhaps until 
March 

The rationing delay, coupled with 
the War Production Board’s re- 
cent pronouncement that March’s 
quota 54,710 trucks built 
minus tires, has forced dealers 
refuse acceptance more trucks 
from the factories. The latter, 
faced with storage difficulties and 
lack materials, will not attempt 
reach their March output quotas; 
fact, some makers will halt pro- 
duction entirely March until 
the situation cleared up, it’s 
understood. 

The WPB, which has the final 
say-so over allocation civilian 
medium and heavy-duty trucks, 
proposal whereby essential truck 
buyers will granted tires for 
the vehicles, without the necessity 
applying rationing boards. 
The industry also trying get 
the WPB permit truck dealers 
dispose their frozen stocks, 


estimated 112,000 trucks, either 
(See OUTPUT, Page 13, Col. 


Emergency Ration 
Cards May 


Given Truckers 


Plans are be- 
ing worked out provide truck 
and bus fleet operators with emer- 
gency ration certificates that 
essential long-haul trucks and 
buses will able replace blown 
tires and tubes the road with- 
out undue delay, according OPA 
Administrator Leon Henderson. 

The program, which also will 
apply federal, state, county and 
large municipal fleets, will not 
broaden the existing eligibility list, 
outlined Section 404 the 

(Continued Page 15, Col. 


Track Top Ten 


1940 
Pos. (Final Standings) Pos. 
1—212,797 Chevrolet 185,636— 


2—174,024 Ford 159,514— 
9,271 White 6,468— 


6,077 Diamond 6,354— 
10— 5,078 Studebaker 1,206—15 
Total All Makes 
640,697 559,150 
These figures NOT include 
government deliveries. 


TRUCKS 
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Truck Inventory Data 


Sought WPB 


Automotive News 


has act- 
make certain that complete 
light, medium and 
-eavy trucks and truck trailers 
available 
yuestionnaires being sent OPA 
automotive manufacturers, deal- 
ers and finance companies. 

Price Administrator Leon Hen- 
derson has called for data pas- 
senger cars only. However, the 
questionnaire forms been 
printed that information also 
obtained trucks and 
truck trailers. 

WPB, Supplementary Limita- 
tion Order L-1-d, ordered manu- 
facturers, dealers, distributors and 
finance companies furnish all 
information trucks and trailers 
for the designated forms, 
and file with OPA’s Automo- 
bile Inventory Unit New York 
City. Forms R-204 and R-206 are 
being sent OPA dealers, dis- 
tributors and finance companies, 
while forms R-205 and R-207 are 
being sent manufacturers. 


Returned forms will 
lated OPA’s Automobile Inven- 
tory Unit, and the data trucks 
and truck trailers will made 
available WPB. 

another action affecting 
trucks, WPB altered the definition 
light trucks used various 
preference rating limitation or- 
ders that will dovetail with 


Uniform Weight 
Laws Seen Aid 
Save Rubber 


Truck fleets can reduce rubber 
cent unreasonably low weight re- 
strictions are revised upward 
permit trucks operate peak 
efficiency, Niness, president 
the Pennsylvania Motor Truck 
Assn., told the Lackawanna County 
Chapter recently. 

Niness urged support the 


pending bill Congress break 


down trade barriers now hamper- 
ing highway transportation and 
war production. 

survey now being made 
the American Trucking 
said Niness, “and not yet com- 
pleted, reveals that these de- 
testable and trade 
barriers are broken down, rubber 
percent the Midwestern and 
Midsouthern areas, percent 
the Eastern seaboard and per- 
cent the Pacific coast. 


“The consumption rubber does 
not increase proportion the 
increases gross weights. Fleet 
operators have shown 
porting 30,000 pounds payload 
one tractor semi-trailer combina- 
tion would only percent 
the amount rubber required 
transport two payloads 15,000 
pounds each. 


Very important saving 
rubber could made under the 
provisions the federal bill,” 
Niness said, “without changing the 
prevailing size and weight stand- 
ards any region, but merely 
eliminating the bottlenecks. Penn- 
sylvania, America’s arsenal, with 
its super defense highway, the 
Pennsylvania Turnpike, actually 
one the nation’s worst trans- 
portation bottlenecks, because all 
surrounding states permit higher 
gross truck weights. 


truck manufacturers,” con- 
tinued Niness, “are doing 
markable job turning out equip- 
ment meet maximum transpor- 
demands. However, the 
manufacturers cannot make trucks 
which meet the multitude speci- 
fications created the varying 
regulations the states.” 


Turnpike Traffic Off 


HARRISBURG, The 
change from peace war-time in- 
dustry has caused reduction truck 
traffic $70,000,000 
superhighway, but still expected 
earn approximately $3,204,000 this 
ear, it. was_reported last week 
homas Evans, vice-chairman 
the Turnpike Commission. 


the definitions used for medium 
heavy trucks. Heretofore, light 
trucks have been defined hav- 
ing rated capacity less than 
tons, while medium heavy 
truck has been defined having 
maximum gross vehicle weight rat- 
ing 9,000 pounds more. 


Because certain trucks may not 
covered either these 
definitions, light trucks will de- 
fined the future those having 
maximum gross vehicle weight 
rating less than 9,000 pounds. 


Orders covering this change 
definition are Amendment No. 
Limited Preference Rating Or- 
der P-57, Amendment No. 
Limitation Order L-3 and Amend- 
No. Limitation Order 


4 


TRUCKS are challenged 
today with the task doing dou- 
ble-duty and hauling double-quick 
hours, more trips, faster 
schedules. The trucks the job 
must carry the big load, for there will 
fewer and fewer new ones available 
for replacement. Truck Service 
first importance today! 


International’s 250 Company- 
owned branches and thousands 
dealers are responding that need 
equipping themselves service 
job better than ever before. They pledge 
themselves keep new and used 


Truck, Bus Inventory 
Being Speeded 
WASHINGTON. intensi- 
fied campaign now underway 
complete the national truck 
and bus inventory immediately, 
the Public Roads Administra- 
tion announces. About per- 
cent the nation’s trucks and 
buses have been reported. 
Owners who have not yet re- 
turned inventory questionnaire 
cards their state motor- 
vehicle registration agency may 
expect personal visits and tele- 
phone calls from motor-vehicle 
inspectors, chiefs police, traf- 
fic officers and other local of- 
and from members 
local civilian defense councils, 
the Public Roads Administration 
states. These individuals will 
prepared assist owners 
filing out the questionnaires 
wherever help needed. 


trucks work. 


for 
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Private Operators Ask 
Functional Classification 


WASHINGTON. Private motor, other change that will aid se- 


owners, meeting under the 


auspices the National Council 
Private Motor Truck Owners, Inc., 
have pledged support the 
nation’s tire conservation program. 


Faced with drastic reduction 
many civilian services rationing 
tires and other equipment, priv- 
ate truck owners passed resolu- 
tion calling for critical inspection 
operating practices achieve 
program maintenance and con- 
servation that will insure the 
productive use tires and 
available. 

The resolution also recommends 
that private motor truck operators 
accomplish substantial reduction 
tire mileage re-examining 


curing the greatest possible volume 
essential transportation from 
the least possible tire mileage. 

The resolution further recom- 
mends that “in the establishment 
any classification tire users 
poses, such classification should 
functional, based upon the char- 
acter the transportation service 
performed the commodity 
transported and not upon the legal 
classification description the 
operator involved (i.e. common 
vs. contract carrier 
private carrier).” 

The Council, whose members 
represent percent all trucks 


their operations with view re-,on the nation’s highways, elected 


trucks operating peak efficiency. 


The new Scheduled Preventive 
Maintenance Program one example 
International cooperation. Its aim 
the inspection all wearing parts, 
scheduled intervals, help pre- 
vent wear before starts. greatly 
reduces operating costs. helps keep 


Trained personnel, modern equip- 
ment, and complete stocks 
quality parts are the cornerstones 
the International dealer’s service pro- 
gram. Keep America’s trucks rolling 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan 


Chicago, Illinois 


arrangement, rescheduling, any|A. Grean jr., president. 
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Central Dispatching 
Mapped Eastman 


BOSTON.—Within few weeks 
there should completed plan 
for coordinating all motor trans- 
portation order secure the 
maximum use the available 
supply motor vehicles, Joseph 
Eastman, director defense 
transportation, told emergency 
meeting 1,200 shippers and rail- 
road men called the New Eng- 
land Shippers Advisory Board. 

Meantime, truck and trailer out- 


put piles the War Produc- 
tion Board and Eastman argue 
about who will ration the supply. 
considered possible that the 
may buy the trucks, run 
government for-hire pool. 


Following his address, Eastman 
disclosed that plans were under 
way the Defense Transporta- 
tion Office seeking effect 
broader scale the plan for central- 
ized handling trucks and bus 
operations which was developed 
the Pacific coast just after out- 
break war. 

Under the plan being formu- 
lated, centralized dispatching and 
handling offices will set and 
the use all trucking facilities, 


UNTED STATES MARINES are now engaged another type land oper- 
ation; this time it’s connection with Recently several mobile 
the type pictured were delivered Marine Corps recruiting districts. Eac 
unit consists International cab-over-engine truck with speciall built body 
and house-type trailer with built-in features such cupboards, cabinets, 
radio, gasoline stove, and sink with water. The recruiting force, 
sisting one commissioned officer and three enlisted men, live and wor 


Dealer Emphasis, 


Harvester 


Build New 


Economy Cited 
Use Truck 


Tank Trains 


ager operations for the Refiners 
Transport and Terminal Corp. here, 
has released figures connection 
with the operation five 10,400 
gallon Heil-built tank trains. 

The five 10,000 gallon trains 
26-day performance period worked 
total 1,810 hours, covering 
combined mileage total 21,761 
miles and hauling aggregate 
load 4,002,800 gallons, Spear said. 
Each unit the fleet averaged 2.95 
loads for each day hours and 
minutes and miles each for 
each day. The average total day’s 
work for each unit was hours 
and minutes 167 miles, run- 
ning, with total 30,790 gallons 
hauled per train. 

The performance these Heil 


Type Tank 


DAVENPORT, Ia.—International 
Harvester Co. signed huge con- 
tract last week for the manufac- 
ture new type, streamlined tanks 
the Davenport-Rock Island-Mo- 
line area, Col. Donald Armstrong, 
deputy chief the Chicago Ord- 
nance District, announced. 

Col. Armstrong said the contract 
was the biggest had signed and 
would avert threat priorities 
unemployment. 

Details were not announced, but 
Armstrong said the tank was 
new type, which included improve- 
ments made since Unitde States 
tanks underwent the test battle 
North Africa. 


Buses Must Roll, 


Eastman Urges 


WASHINGTON. Operators 
the country’s 60,000 
senger buses were asked last week 
Joseph Eastman, director 
defense transportation, keep 
buses operating maximum ef- 
ficiency “an essential part 
the national victory effort.” 

“Nothing must permitted 
reduce the efficiency this trans- 
the way inadequate maintenance 
and repair,” Eastman said. 

With the letter sent 4,000 bus 
operators, Eastman mailed pam- 
phlet the prevention break- 
downs and service interruptions. 


tained for hire, 


cluded. 


and new equipment. 


roads 
tions, 
hicles 


operations would suffer 


mobiles. 


Kanzler 


(Continued from Page 


cal consultant. 
Other additional assignments 


Remenschneider, 


Fight Impost Hutchins, district sales representa- 
Use ber Co.; Marx Leva, senior at- 


NEW YORK.—A move New 
York City impose its municipal 
compensating use tax upon inter- 
state motor carriers being 
strongly opposed the Highway 
Transport Assn., which through its 
counsel, Nathan Zelby, has filed 
comprehensive brief outlining six 
principal grounds upon which 
contends such application 
the levy unenforceable. 


The stand taken city tax of- 
ficials that companies with ter- 
minals New York City are sub- 
ject municipal compensating 
price their trucks enter- 
ing the city, even though their 
principal places business are 
maintained other states and the 
trucks were purchased elsewhere. 
Since the municipal tax ordinance 
became effective July all 
trucks purchased since then would 
affected. 


torney the WPB, Washington; 
Joseph Gilbert, former western 
manager Automotive Merchan- 


Priorities division; and Fox 
the Statistics divisio nof the 
WPB, Washington. 


Bostrom Now Building 


New Truck Seat 


MILWAUKEE. The Hickman 
shock-absorbing truck seat, origin- 
ally introduced year and half 
ago, now being built the Bos- 
trom Mfg. Co., was announced 
last week. 


contribution all-out defense be- 
cause claimed measurably re- 
duce fatigue and thereby increase 
driver miles per day for essential 
motor transport; results vital 
savings such strategic materials 
latex and sponge rubber. 


HERE ARE the four key men midwest truck transport activities, 
important phase the war effort. Their current task solving problems the 
new pooling plan, breaking state barriers rates, and other vital 
matters. Snapped meeting Chicago, they are (left right) Joseph 
program chairman the business development section, Central Motor 
Freight Assn.; Harry Chaddick, president that association; Major Raymond 
Kelly, civilian defense director for the 6th Corps Area, and Chester Moore, 
chairman the Central Motor Freight Assn., secretary the American Truck- 
ing Assns., and liaison officer for the truck transport industry. 


whether privately owned main- 
will 
nated; the objective will in- 
sure that trucks fully loaded 
and used maximum extent, 
and all truck traffic whether in- 
terstate intrastate will in- 


surpass the Axis building 
implements war and transport- 
ing this armament theaters 
action will Herculean job but 
will done, Eastman declared 
his address. it, existing 
transportation facilities must 
used the fullest, since there 
danger that carriers will not get 
materials for needed replacements 


Impairment motor carrier 
service would prove greatest 
detriment the railroads because 
the extent which motor ve- 
hicles are now used the 
supplement rail opera- 
said. Without these ve- 
less-than-carload operations 
would swamped while passenger 
the 
roads had take traffic now 
handled uses and private auto- 


the Automotive Branch techni- 


Kanzler’s staff include Ernest 
tendent Midland Steel Co.; 


dising; Worrell, formerly 


Special Automotive News 

NEW ORLEANS—Some automo- 
bile dealers may skeptical about 
what with new car and tire 
stocks frozen, but there never was 
any doubt the mind Olin Linn, 
president New Orleans Motor 
Co. (Ford). 

Linn decided his company, which 
weathered the months no- 
Ford deliveries 1927 and 1928, 
would continue business the 
same old stand and the same old 
way with some few changes. 

And that just what do- 
ing. employe has been let out; 
some additional have been em- 
ployed and substantial increases 
parts and service business have 
been recorded since the govern- 
ment restriction new car and 
tire sales. 

The company continuing sell 
new cars and trucks those with 
priorities for such sales, delivering 
nine January, and has gone into 
the service and parts business with 
renewed vigor and buying and 
selling used cars with more than 
renewal the firm’s accustomed 
energy. 

“We expect sell used cars 
and trucks and new cars and 
trucks priority ratings during 
February and expect increase 
our parts and service business still 
higher than the percent gain 
showed for January,” Linn said 
last week. 

Linn launched his program few 
days after the government clamped 
down car and tire sales. was 
principally the form letter 
that quickly 
This letter outlined the company’s 
24-hour service policy which be- 
ing continued and enclosed list 
the company’s facilities give 


Okla. Carriers 
Protest Tax 


OKLAHOMA CITY.—Letters 
containing forms for filing protests 
against the new automobile tag 
laws they apply trucks have 
been mailed all operators 
Oklahoma, according Fred Cline, 
secretary-manager Associated 
Motor Carriers Oklahoma. 

Operators are being urged 
pay the tax only under protest, and 
send copies the protest the 
associations offices 
legal action. 


“The law places surtax 
percent all truckers operating 
between fixed terminals,” Cline 
points out, “Not only that, but 
clause the law provides that 
operator has only one machine 
the classification, which sub- 
ject the surtax, all his trucks 
must placed the same classi- 
fication.” 


Me. Oppose ICC 
Control Truck Sizes 


PROVIDENCE.—A joint resolu- 
tion urging Rhode Island members 
Congress oppose proposed 
federal regulation interstate 
truck sizes and weights was 
passed the State Senate here, 
after having been previously ap- 
proved the House. 

* 


AUGUSTA, 


memorializing Congress defeat 
proposed legislation empowering 
the ICC regulate interstate 
truck sizes and weights was passed 
the state legislature here Jan. 


Adds Workers, Does Okay 


tank trains compared that 
the average tank car brings out 
many points favor truck 
transportation, said. For in- 
stance, the average tank car “turn 
around” the Detroit area for 
December, 1941, allowed aver- 
age 3.5 loads made with 
each car during the working 
days the month. 

Assuming 8,000 gallons the 
average tank car load the 4,002,800 
gallon output the five Heil tank 
trains would have required 143 
tank cars. Therefore, pointed 
out, the use truck tank equip- 
ment will enable the release 
number tank cars for long haul 
service. 


Open Cabs Set 
for Army Trucks 


WASHINGTON.—In order af- 
ford added protection against air 
attack, the Quartermaster Corps 
will replace closed steel cabs with 
new open cabs Army cargo 
trucks, the War department an- 
nounces. 

The new cabs will equipped 
with tops demountable the “belt 
line,” giving unimpeded skyward 
visibility and correspondingly wider 
angle fire. Open cabs have the 
further advantage low silhou- 
ette, decreasing truck’s visibility 
the enemy. The demonutable cab 
will save shipping space, and facili- 
tate storage vehicles between 
ship decks. 

The collapsible canvas top and 
collapsible windshield are being 
written into specifications for 
Quartermaster cargo trucks the 
1%, and 4-ton classes. 


the thousands customers idea 
what they might expect. 

“People come almost fran- 
tically and ask what are they 
about getting use out their 1942 
and 1941 models,” said Linn. 
point car that may near 
theirs the service line that 
1930 1935 model and tell them 
reasonable care and service will 
make theirs last even longer than 
that older model has.” 

Lynn’s letter and large signs 
his prominently located place 
business the effect that the com- 
pany buys and sells used cars and 
trucks have obtained good results. 
fact Linn believes the used car 
business will last for quite few 
months and that his service busi- 
ness will grow the extent that 
will support his company the 
time used car business becomes 

result his bid for serv- 
ice business, his 
operated 1701 Canal street, 
block from his new car salesroom 
1801 Canal, has picked ma- 
terially, with night business exceed- 
ing that the day. 


Halts Sale 
Retread Molds 


WASHINGTON. War Produc- 
tion Board has prohibited manu- 
facturers tire retreading and re- 
capping machinery from filling any 
further orders except those accom- 
panied preference rating cer- 
tificates. 

The orders were issued 
Knowlson, director the WPB 
industry operations division, 
result complaints from small 
tire. dealers that large companies 
had bought all available re- 
treading and recapping molds. 

Knowlson said the supplies had 
been distributed such uneven 
manner that many sections were 
unable meet their requirements 
for such machinery. 

The WPB will issue formal or- 
ders soon establishing distribu- 
tion system designed assure 
equitable distribution available 
supplies. 


Harvester’s 


Sales Mount 

CHICAGO. International Har- 
vester reports net income for. the 
fiscal year ending Oct. 31, 1941, 
$30,634,588 compared with $23,161,- 
110 last year. 

This equivalent $5.87 
share the common stock out- 
standing compared $4.11 year 
ago. 

Total sales merchandise manu- 
factured the United States 
amounted $364,635,000 last year 
compared with $274,692,000 1940. 
The company reported that total 
war orders the end the 
fiscal year were excess $100,- 
000,000 and that the present 
time they exceeded $400,000,000, in- 
cluding orders received through 
our government friendly foreign 
powers. 


Dealers Assn. will hold its 
Apr. 6-7 Montrose hotel, Cedar 
Rapids. 
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Newark Truckers Aid 
Emergency Plan 


Automotive News 
the trucking industry 
preparing meet emergency 
needs this area revealed 
the recent announcement the 
truck division the Newark 
Defense Council’s transportation 
unit. 

The truck division, which con- 
sists subcommittees and will 
have about 1,800 trucks all for use the road the 


Roemer alternate chairman 
and coordinator and Samuel 
Angotti vice-chairman. case 
emergency will function with 
the Disaster Relief Committee 
the Newark Red Cross. 


Angotti heads the committee 


the special equipment needed for 
the handling perishable goods 
and coordinate its operation. 

Leo Carlin, Joseph Quillan 
mittee charged with providing the 
manpower, such drivers, leaders 
and helpers. 


Assembling service equipment for 
maintenance and having ready 


mechanics. Tire repairs are duty unit the plant South Bend. 


duties. Supplying equipment and able stoves. 


Timken Plans 


Service Forum 


DETROIT—W. Rockwell, 
president the Timken Detroit 
Axle Co., last week announced 
plans for extensive axle main- 
tenance program extend the 
life trucks, trailers and buses 
during the emergency. 

The program the culmination 
testing and research work, results 
which will put into the hands 
trucking companies, fleet own- 
ers and operators, and mainte- 
nance men. 

The program will feature axle 
proper servicing will forcefully 
brought home truck users 


Sedden, while Lawrence| STUDEBAKER SPEEDS output military trucks. Radiator and grille are advertising and other literature, 
Carroll charged with mobilizing lowered into place final assembly operations are completed another and contacts Timken field 


and service representatives. 
planned show drivers 


James Kelly jr. has charge supplying, preparing and repairing| ing food supplies charged operators the importance 
repairs and servicing protection equipment tar-| Hubert Hutchison. 
connection with paulins, tents, cots and small Jack Augenblick charge abuse highway equipment. 

handling and warehousing per- 


victory eliminating carelessness 


charge private carriers whose 
function will develop private 
truck use and dovetail into the 
general operating plan. 

James Mulligan has charge 
moving van equipment which must 
prepared for mass transporta- 
tion from hospitals, buildings and 
plants where there may large 
number injured persons. The 
operation planned requires that 
the injured handled with the 
cot bed and one nurse must 
provided for each five injured and 
must travel with the van. 

Supervision dump, flat and 
rigging truck units rests with 
committee headed Geiger, 
whose duty coordinate their 
use connection with removing 
debris, cleaning streets, removing 
materials that block lower floors 
buildings and handling large ob- 
jects such telephone poles 
girders. 

The task assembling and co- 
ordinating trailers the function 
Joseph Schwartz. 

subcommittee refrigeration 


Conn. Surveys 


Delivery Setup 


HARTFORD, Conn.—Recommen- 
dations considerable significance 
the light-delivery truck situa- 
tion may result from University 
Connecticut study the trans- 
portation and distribution milk 
under wartime conditions. 

Funds for the study were made 
available Gov. Robert Hur- 
ley, who said that both the dairy 
industry and the general public 
have been concerned over the pos- 
sibility serious curtailment 
delivery services.” 

Asserting that Connecticut 
“particularly vulnerable” with re- 
spect possible serious curtail- 
ment milk deliveries, the gov- 
ernor pointed out that most the 
state’s milk delivered con- 
sumers’ doorsteps, and that many 
consumers live suburban 
semi-rural localities where stores 
are not located. 


Trailmobile Adds 
Plant Facilities 


CINCINNATI. Trailer Co. 
America has added 250,000 square 
feet floor space its Oakley 
(Cincinnati) plant through the pur- 
chase the adjoining property 
the Goodall Co., according 
Woltering, president. 

The deal includes four-story 
office and manufacturing building, 
large one-story plant building, 
and approximately acres land. 
The buildings, which were origin- 
ally constructed for the manufac- 
ture ranges restaurant 
equipment, are said ideal for 
the manufacturing requirements 
the trailer company, and will en- 
able the company increase its 
present production approximately 
percent. 


Gone, but... 


the un- 
cured tread rubber used retread- 
ing tires, got its name because 
hump the center, reminiscent 
cording McLaughlin, man- 
repair material sales. 


including other essentials 
such anti-freeze and tire chains, 


charged with responsibility while the handling and Graf. 


Handling and warehousing of|ishable products. Coordination 


available for distribution. 


Because the high efficiency, outstanding 
economies and thorough reliability Wagner Air Brakes, 
are fast winning favor with truck, tractor, trailer and bus oper- 
ators everywhere. Fleet owners and truck operators, who 
have already equipped their vehicles with Wagner Air Brakes, 
are establishing records for safety and low brake mainte- 
nance. This superior performance due part, the out- 
standing reliability the Wagner Rotary Compressor. 


PRESSURE CONTROL PORT 


if 


OIL LEVEL 
FULL 


WATER OUTLET 


Ne 
OIL PASSAGE 
AIR ESCAPE PORT 


POINTS EXCELLENCE THE 
WAGNER ROTARY COMPRESSOR... 


9...Compact—requires minimum installation space. 


Operating parts instead “wear-out,” 10...Low operating temperature prevents carbon 
formation the compressor and delivery lines. 


reciprocating parts. 
2...Perfect running balance all times. WATER INLET 
3...Longer life due more uniform torque quiet operation. WATER INLET 

pre-determined air pressure automatically 


consequently long life and low maintenance cost. 


(1) The Wagner Hydrair Brake, the system that combines air power with 
actuation; for commercial vehicles equipped with cam brakes, 
(2) the Wagner Air-Hydraulic Brake for commercial vehicles equipped with 
internal hydraulic brakes, and (3) the Wagner Straight-Air Brake, for com- 
mercial vehicles equipped with straight-air-actuated cam brakes. 


WAGNER ELECTRIC CORPORATION 


AVE. ST. LOUIS, MO., 


Mack’s Role Cited 


general merchandise, exclusive truck units for general 

tration points and receiving operations mentioned above will described and illustrated 


Copy 
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New Commercial Car Registrations, Months Total, 1941-1940 


Figures supplied Polk Co., New York City area Sherlock Arnold and New Jersey figures Automotive Listings Inc., Trenton, 


buses, for more buses means less 472 
were dissatisfied with transporta- 1190 62| 1426| 
Michigan 
tion, building nks, aeroplane 
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Sets Training Course 40| 434 
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was going happen that 
truck-building program 
ter had seen acre ma- 
that had been moved from 
buildings set stark and 
out doors timbers. Hon- 
these valuable presses and 
production tools that cost 
$50,000 per each, stand- 
there, row after row with the 
softly falling them, looked 
for all the world like tombstones 
country graveyard. trucks 
will assembled Flint from 
now on; the assembly line en- 
tirely eliminated and the conveyors 
are all gone. Until the end the 
all trucks, including Army 
will assembled and 
from either the Norwood, 
Atlanta, Oakland 
City assembly plants. Flint 


AO 


WHEN THIS country entered 
first World War there were 
only about 326,000 trucks the 
roads there weren’t highways 
then, many the oldtimers 
who had wheel Army jobs south 
from Detroit the spring the 
year well remember. Now there 
are something over 5,000,000 trucks 
use. 1918 had some the 
worst railroad tieups 
country has ever seen—miles 
loaded cars standing the side 
tracks because 
enough engines pull them 
track capacity carry them. Well 
became bad that passenger 
trains were held sidings let 
freights pass. 

Since then the rails have torn 
thousands miles tracks, 
their rolling stock can’t have in- 
creased anywhere near much 
the freight tonnage increase this 
war over the last, and the trucks 
that might well solve any trans- 
portation difficulty may face 
this year and next are getting 
mighty little concrete considera- 
tion and help towards keeping 
them high peak efficiency. 


LITTLE surprise note came 
attention recent release 
from the American Petroleum In- 
stitute. This release said that there 
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without restrictions or- 
derly monthly basis. 

Queried output, Coyle, 
president Chevrolet, declared 
“there has been concerted ac- 
tion the matter, but there 
reluctance 
build any trucks without knowing 
what will done with them. Our 
own dealers are now burdened 
with commercial cars they cannot 
sell. they can’t dispose the 
they have, personally can’t 
see how they can buy more.” 

Coyle noted that the ban tires 

for these new trucks another 
handicap for dealers, who find 
difficult move warehoused trucks 
without tires. 
Dodge spokesman said 
noped “the matter will clarified 
disposal.” 


Dies 74; 


NSPA Founder 

DETROIT.—Edward Chalfant, 
retired executive vice-president and 
one the founders the National 
Standard Parts Assn., died sud- 
denly Friday his home the 
Whittier hotel. Funeral ceremonies 
will held Monday. 

Mr. Chalfant, aged 74, started 
bicycle industry with the Ster- 
ling Cycle Works Chicago. 
the automobile business 
was executive the Waltham 
Mfg. Co., Boston, building the 
Orient buckboard. Later was 
general sales manager the 
Packard Motor Car Co., following 
which was president the 
Thomas Co., Buffalo, making 
the Thomas Flyer. 

Entering the accessory branch 
with the Gill Mfg. Co., making 
piston rings, branched from 
that co-founder the National 
Standard Parts Mfg. Co., which 
served for years. 
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are now more trucks owned and 
operated railroads the public 
highways than the number 
locomotives running their 
tracks. also said that more 
workers are now taken and 
from their jobs motor vehicles 
than all other transportation 
the Japs have 
our rubber supply 
Japstards. 
* & 

LOOKING BACK over this col- 
umn, I’ve decided might well 
convince readers (if any) that 
got the wrong side the 
bed something, and keep 
lambasting the end. desk 
letter from the United States 
department agriculture, Agri- 


cultural Adjustment Administra- 
tion, addressed farmer telling 
him come certain office for 
his conservation program check. 
says, “It very important that 
these checks handed you 
personally.” 


This farmer lives miles from 
the office designated and his only 
means getting there auto- 
mobile; yet rural free delivery 
route goes right past his door. One 
agency says can’t have tires for 
his car; another says conserve the 
car because the farmer vital 
our war program, and another says 
drive miles because want 
see you have wart your 
nose and can’t see through the 
mail. What was Walt Disney’s song 
Snow White—Hi Ho, wasn’t it? 


Highfield Appointed 
MONTREAL. James Highfield 
has been appointed General Motors 
Canada the post general man- 
ufacturing manager for all its motor 
vehicle plants. will continue 
make Oshawa his headquarters. 
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Dodge Dealers 


Counsel 


Truckers Tires 


that 
wartime restrictions the sale 
both motor vehicles and tires pre- 
sent problems truck operators 
that may even more serious 
than those confronting passenger 
car owners, Dodge dealers every 
state are now acting Truck Tire 
Preservation Counselors 
nation’s truck owners, according 
Settle, Dodge service chief. 


“The truck tire situation be- 
coming increasingly acute for many 
reasons,” said Settle. “The urgent 
need for swift transportation 
munitions and all war materials 
increases the tendency among truck 
operators overload their ve- 
hicles. Overloads cause excessive 
tire wear and premature failure 
unless truck tires are the right 
size and type stand under 


the added strain overload opera- 
tion. 

“The recent action tire manu- 
facturers standardize truck tire 
sizes order conserve the rub- 
ber supply, further complicates the 
truck tire preservation problem. 
Combination balloon and high- 
pressure tires, and some cases, 
the elimination high pressure 
types has halved the former tire 
size range. 

“Through extension the 
Dodge Job-Rated truck program, 
our dealers have been given spe- 
cial instruction the proper ap- 
plication tires meet these new 
conditions. They are now po- 
sition counsel with the operators 
all makes trucks and recom- 
mend types and sizes tires that 
will give maximum service.” 


MEMO DEALERS: This another example 
national advertising appearing currently color pages 
The Saturday Evening Post, Time, Fortune and trade pub- 
lications. More than ever before, with volume sales re- 
stricted, truck dealers need the kind proposition White 
Dealers have always prospered with—a fair profit per 


THER EXAMPLE 


unit sold, plus the steady repeat sales and service business 
that satisfaction has made loyal. Your inquiry whether 
your territory open will held confidence and en- 
tails obligation. Write THE WHITE MOTOR COM- 
PANY, Wholesale Division, Cleveland, Ohio. 


$ 


WHAT BETTER TRUCK CAN 


‘ 


‘ 


mbassadors Overalls 


Nowadays, it’s pleasant drive 
from your home town Mexico 
City. Your auto club can route 
you Laredo, Texas, and from 
there it’s all-weather highway 
which White Trucks helped 
build. Soon, you will able 
drive good roads through 
democracies the Panama Canal 
...and eventually Buenos 
Aires, 4,000 miles further south. 


Hundreds White trucks are 
working hard realize this 
dream American unity. They 
are widening and strengthening 
350-year old bridges, grading 
mountains, make possible 
for people from Nome, Alaska 
and Kennebunkport, Maine, 
make their license plates com- 
monplace and welcome through- 
out the Americas. 


las Americas primero! 


THE WHITE MOTOR COMPANY CLEVELAND 


Builders U.S. Army Scout Cars and Half-Tracs, the complete 
line Super Power Trucks and Tractors, City and Inter-City 
Coaches, Safety School Busses and the Famous White Horse. 
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Speedup Urged 
Production 


Buses, Parts 


DETROIT. 
portation officials, facing problems 
transporting 600,000 war plant 
workers, last week appealed the 
Office Defense Transportation 
speed production buses and 
Parts. 

The resolution was opposed 
Melville president 
Highland Park Oil Corp.; 
Bowman, vice-president the 
Pere Marquette Railway Co., and 
Reid, deputy commissioner 
the State Highway department. 

“Only one person thousand 
seems realize are war,” 
declared Rinehart. “The most vital 
war material today rubber and 
quantity for another months. 
Let’s not ask Washington open 
defense plants and make more 
buses, for more buses means less 
bombers.” 

Charles Dickson jr., chairman, 
and William Bullock, DSR 
transportation chief, who received 
the support Frank Martel, 
president the Detroit and Wayne 
County Federation Labor, sup- 
ported the attempt impress the 
government with the necessity 
building more buses and bus parts. 

“Transportation vital factor 
winning the Bullock re- 
plied suggestion that freight 
cars and coaches could con- 
verted into cars suitable for carry- 
ing workers. “The government 
going need every piece 
freighting available.” 

Martel argued that workers 
were dissatisfied with transporta- 
tion, they would not want work 
outlying plants. 


Reo Building 
Many War Items 


LANSING. Reo Motors, Inc., 
extensively engaged war produc- 
tion, building tanks, aeroplane 
parts and ammunition. 

Motor vehicles large numbers 
are being supplied for troop trans- 
contonment service 
various kinds, many types con- 
struction work, and numerous other 
activities connected with the Army, 
Navy and Marines. 

Reo also helping keep open 
the channels industrial distribu- 
tion supplying vehicles capa- 
cities 14,000 pounds gross and 
for the more important forms 
civilian transportation. 


Central Motor Freight 


Sets Training Course 

CHICAGO. Central Motor 
Freight Assn., composed truck- 
ers throughout the middlewest, will 
utilize the College Advanced 
Traffic, Chicago, for its newly 
formulated plan personnel 
training additional war 
measure. 

announcing this decision, 
Harry Chaddick, president 
stated that the program 
will help take the present 
shortage technical experts 
such specialties official tariffs, 
classifications and guides. The 
College Advanced Traffic was 
founded 1923. the largest 
institution its kind devoted 
the teaching transportation and 
traffic management, including in- 
terstate commerce law. 


Dealer Liable Sale 


Defective Truck 
direct interest dealers recon- 
ditioned motor vehicles was deliv- 
ered the Superior Court here 
Justice Surveyer, who ordered Mod- 
ern Motor Sales, Ltd., share 
through accident held the 
court due the defective 
liability for damages suffered 
brakes second-hand truck sold 
the company. 

The truck, owned Sam Ma- 
soud and driven Edouard Pic- 
ard, collided with horse-drawn 
cab and Moses Rosenthal, the cab 
driver, was knocked the ground 
and the cab was wrecked. 


Back Bicycles 
PORTLAND, back the 
old days for Armentrout-Wicke Motor 
Co., 25-year-old Portland automobile 
dealership. They’re handling bicycles 
now. 
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New Commercial Car Registrations, Months Total, 1941-1940 


Figures supplied Polk Co., New York City Sherlock Arnold and New Jersey figures Listings Inc., Trenton, 


STATES 


Alabama 
Arizona 
Arkansas 
California 
Colorado 
Connecticut 
Delaware 
Georgia 

Idaho 

Indiana 

Kansas 
Kentucky 
Louisiana 
Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 
Nevada 

New Hampshire 
New Jersey 
New Mexico 
New York 
North Carolina 
North Dakota 
Ohio 
Oklahoma 
Oregon 


Pennsylvania 
Bhode Island 
South Carolina 
South Dakota 
Tennessee 
Texas 

Utah 

Vermont 
Virginia 
Washington 


West Virginia 


Wisconsin 
Wyoming 
Dist. Columbia 


Months 
Total 
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vhat was going happen that 
truck-building program 
had seen acre ma- 
hines that had been moved from 
buildings set stark and 
old out doors timbers. Hon- 
ostly, these valuable presses and 
production tools that cost 
$50,000 per each, stand- 
there, row after row with the 
softly falling them, looked 
for all the world like tombstones 
country graveyard. trucks 
will assembled Flint from 
now on; the assembly line en- 
tirely eliminated and the conveyors 
are all gone. Until the end the 
all trucks, including Army 
will assembled and 
shipped from either the Norwood, 
Atlanta, Oakland 
<ansas City assembly plants. Flint 
ssembly now memory. 


WHEN THIS country entered 
first World War there were 
only about 326,000 trucks the 
roads there highways 
then, many the oldtimers 
who had wheel Army jobs south 
from Detroit the spring the 
year well remember. Now there 
are something over 5,000,000 trucks 
use. 1918 had some the 
worst railroad tieups 
country has ever seen—miles 
loaded cars standing the side 
tracks because there 
enough engines pull them 
track capacity carry them. Well 
became bad that passenger 
trains were held sidings let 
freights pass. 


Since then the rails have torn 
thousands miles tracks, 
their rolling stock can’t have in- 
creased anywhere near much 
the freight tonnage increase this 
war over the last, and the trucks 
that might well solve any trans- 
portation difficulty may face 
this year and next are getting 
mighty little concrete considera- 
tion and help towards keeping 
them high peak efficiency. 

* 


LITTLE surprise note came 
attention recent release 
from the American Petroleum In- 
stitute. This release said that there 


Output 
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without restrictions or- 
derly monthly basis. 

Queried output, Coyle, 
president Chevrolet, declared 
“there has been concerted ac- 
tion the matter, but there 
reluctance 
build any trucks without knowing 
what will done with them. Our 
own dealers are now burdened 
with commercial cars they cannot 
sell. they can’t dispose the 
trucks they have, personally can’t 
see how they can buy more.” 

Coyle noted that the ban tires 
for these new trucks another 
handicap for dealers, who find 
difficult move warehoused trucks 
without tires. 

Dodge spokesman said 
hoped “the matter will clarified 
before come the problem 
truck disposal.” 


Chalfant Dies 74; 


NSPA Founder 

DETROIT.—Edward Chalfant, 
retired executive vice-president and 
one the founders the National 
Standard Parts Assn., died sud- 
denly Friday his home the 
Whittier hotel. Funeral ceremonies 
will held Monday. 

Mr. Chalfant, aged 74, started 
the bicycle industry with the Ster- 
ling Cycle Works Chicago. 
the automobile business 
was executive the Waltham 
Mfg. Co., Boston, building the 
Orient buckboard. Later was 
general sales manager the 
Packard Motor Car Co., following 
which was president the 
Thomas Co., Buffalo, making 
the Thomas Flyer. 

Entering the accessory branch 
with the Gill Mfg. Co. making 
piston rings, branched from 
that co-founder the National 
Standard Parts Mfg. Co., which 
served for years. 


are now more trucks owned and 
operated railroads the public 
highways than the number 
locomotives running their 
tracks. also said that more 
workers are now taken and 
from their jobs motor vehicles 
than all other transportation 
And the Japs have 
gobbled our rubber supply 
* * 

LOOKING BACK over this col- 
umn, I’ve decided might well 
convince readers (if any) that 
got the wrong side the 
bed something, and keep 
lambasting the end. desk 
letter from the United States 
department agriculture, Agri- 


cultural Adjustment Administra- 
tion, addressed farmer telling 
him come certain office for 
his conservation program check. 
says, “It very important that 
these checks handed you 
personally.” 


This farmer lives miles from 
the office designated and his only 
means getting there auto- 
mobile; yet rural free delivery 
route goes right past his door. One 
agency says can’t have tires for 
his car; another says conserve the 
car because the farmer vital 
our war program, and another says 
drive miles because want 
see you have wart your 
nose and can’t see through the 
mail. What was Walt Disney’s song 
Snow White—Hi Ho, wasn’t it? 


Highfield Appointed 
MONTREAL. James Highfield 
appointed General Motors 
Canada the post general man- 
ufacturing manager for all its motor 
make Oshawa his headquarters. 


Dodge Dealers 


Counsel 


Truckers Tires 


DETROIT.—Recognizing that 
wartime restrictions the 
both motor vehicles and tires pre- 
sent problems truck operators 
that may even more serious 
than those confronting passenger 
car owners, Dodge dealers every 
state are now acting Truck Tire 
Preservation Counselors 
nation’s truck owners, according 
Settle, Dodge service chief. 


“The truck tire situation be- 
coming increasingly acute for many 
reasons,” said Settle. “The urgent 
need for swift transportation 
munitions and all war materials 
increases the tendency among truck 
operators overload their ve- 
hicles. Overloads cause excessive 
tire wear and premature failure 
unless truck tires are the right 
size and type stand under 


sale 


the added strain overload opera- 
tion. 

“The recent action tire manu- 
facturers standardize truck tire 
sizes order conserve the rub- 
ber supply, further complicates the 
truck tire preservation problem. 
Combination balloon and high- 
pressure tires, and some cases, 
the elimination high pressure 
types has halved the former tire 
size range. 

“Thrcugh extension the 
Dodge Job-Rated truck program, 
our dealers have been given spe- 
cial instruction the proper ap- 
plication tires meet these new 
conditions. They are now po- 
sition counsel with the operators 
all makes trucks and recom- 
mend types and sizes tires that 
will give maximum service.” 


MEMO DEALERS: This another example 
national advertising appearing currently color pages 
The Saturday Evening Post, Time, Fortune and trade pub- 
lications. More than ever before, with volume sales re- 
stricted, truck dealers need the kind proposition White 
Dealers have always prospered with—a fair profit per 


Ambassadors Overalls 


Hundreds White trucks are 
working hard realize this 
dream American unity. They 
are widening and strengthening 
350-year old bridges, grading 
mountains, make possible 
for people from Nome, Alaska 
and Kennebunkport, Maine, 
make their license plates com- 
monplace and welcome through- 


Nowadays, it’s pleasant drive 
from your home town Mexico 
City. Your auto club can route 
you Laredo, Texas, and from 
there it’s all-weather highway 
which White Trucks helped 
build. Soon, you will able 
drive good roads through 
democracies the Panama Canal 
...and eventually Buenos 
Aires, 4,000 miles further south. 


THE WHITE MOTOR COMPANY CLEVELAND 
Builders U.S. Army Scout Cars and Half-Tracs, the complete 
line Super Power Trucks and Tractors, City and 
Coaches, Safety School Busses and the Famous White Horse. 


out the Americas. 


las Americas primero! 


Inter-City 


unit sold, plus the steady repeat sales and service business 
that satisfaction has made loyal. Your inquiry whether 
your territory open will held confidence and en- 
tails obligation. Write THE WHITE MOTOR COM- 
PANY, Wholesale Division, Cleveland, Ohio. 
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WPB Works Out 
Plan for Car 
Graveyard Scrap 


Definite offers will 
made within days for the 
purchase all cars the 
try’s automobile graveyards that 
are located within reasonable dis- 
tance metal consumers, accord- 
ing the Bureau Industrial 
Conservation the War Produc- 
tion Board. 

The announcement followed 
completion arrangements with 
the principal consumers iron 
and steel scrap expedite the 
purchase and preparation the 
potential scrap the graveyards, 
estimated numbering 30,000. 


Each the approximately 
companies operating steel-making 
furnaces and foundries, well 
other large users iron and steel 
scrap, are being will asked 
the WPB appoint one man 
responsible for that com- 
pany’s participation the grave- 
yard program. 

appears that any graveyard 
has rejected fair offer, inves- 
tigation all the facts and cir- 
cumstances will made field 
agents the Automobile Grave- 
yard Section the Bureau. 
appears advisable following this 
examination, the government may 
requisition the graveyard’s entire 
contents. 

Owners 
yards who accept offers made 
prospective purchasers will al- 
lowed keep reasonable inven- 
tories parts which may 
necessary service cars still upon 
the roads, was announced. 


fresh automotive viewpoint, 
read George Slocum’s Word 
Edgewise.’ 
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Vehicle Maintenance 


Studied 


Special Automotive News 

YORK.— Commercial ve- 
hicle maintenance under war con- 
ditions, the mobilization auto- 
motive equipment for emergency 
service, traffic control expedite 
safe delivery war supplies and 
other subjects direct automotive 
significance will 
during the 13th annual Safety Con- 
vention and Exposition the 
Greater New York Safety Council 
held here March 3-6 the 
Hotel Pennsylvania. 

“Mobilization Commercial Ve- 
hicles for Defense,” the topic 
address scheduled given 
Kelly, executive secre- 
tary, Central Motor Transporta- 
tion Committee, Commercial 
Vehicle Section luncheon March 


Frederick Horner, defense 
transportation consultant. The ses- 
sion will continued the after- 
noon, with talks state, city and 
Army transport plans. 

“Control the Driver—Protect the 
Victim” will the topic 
panel discussion Wednesday morn- 
ing, with participants including 
New York State Motor Vehicle 
Commissioner Carroll Mealey, 
Robert Annett, New York State 
Police sergeant; John Gleason, 
chief police, Greenwich, Conn., 
and Edmund Kiely, city judge, 
Plainifield, 

Grant Mickle, president, In- 
stitute Traffic Engineers, will 
speak Thursday morning 
plan initiated the ITE for al- 
leviating the present day traffic 
congestion that seriously inter- 


HOPE RANCH PARK, 2,000-acre residential district near Santa Barbara, 


Calif., formerly 


nding for fire protection county-owned equipment, now 
has fire truck 


its own. Residents the community invested $5,000 
Chevrolet-Darley pumper, then found that the added protection brought 
percent reduction insurance costs. The truck, Chevrolet heavy-duty chassis, 
carries two-stage centrifugal pump 500 gallons per minute capacity. 


Ala. Dealers Are Facing 
Scarcity 


other automobile dealer worries there change the pic- play the War department’s 
this area the loss said dealers had done scheme defense against attack. 
war projects. One dealer re-| good job far pulling stakes| The luncheon chairman will Fuel Consumption 
ported that his shop was cutting down expenses, the 


Brown, chairman the sec- 
tion and safety engineer Con- 
solidated Edison Co. New York, 


Ine. 
“Vehicle Mainte- 


cleaned out the men left for 
higher paying jobs airplane 
and repair center Mo- 

Dealers whole still have 
about all the repair work they can 
take care and hence need full 
staff mechanics whom they are 
having pay more retain. 

Less than percent the deal- 
ers have gone out business 
this area far, these being mostly 
those with sub distributorships. 
However, Anderson, secre- 
tary-manager the Automobile 
Dealers Assn. Alabama, gave 


larger dealers taking thes lead 
this respect. 


Billion 
Gallons 1941 


WASHINGTON. Gasoline con- 
sumption the United States was 
billion gallons greater 1941 
than 1940, according esti- 
mate made the Public Roads 
Administration. Estimate based 
reports from tax collection 
agencies covering least eight 
months the year. Highway use 
amounted 24.3 billion gallons out 
total use 26.6 billion gal- 
lons. 

For the entire S., the increase 
amounted 10.7 percent. Alabama 
and South Carolina had the great- 
est increases, 19.4 percent. Other 
states with more than percent 
were Florida, Kentucky, Louisiana, 
Mississippi, North Carolina, Ten- 
nessee and Virginia. The District 
Columbia had percent in- 
crease. 

War activity, particularly troop 
and transportation movements, and 
transport for war 
doubtedly accounted for consid- 
erable part the increase. 


Bendix Reelects 
Officers 


SOUTH BEND.—At the annual 
meeting Bendix Aviation Corp. 
held here last week, Vincent Ben- 


session 
nance” slated for the afternoon 
the same day, under the chair- 
manship David Fenner, vice- 
president, Mack International Mo- 
tor Truck Corp. The session will 
“Overloading and Improper Dis- 
Accidents” Don Wilson, super- 
intendent automotive equipment, 
New York Power Light Corp., 
Albany. 

“Many accidents,” noted 
announcing Wilson’s talk, “are 
classified traveling too fast for 
conditions (skidding) whereas the 
actual cause was the driver’s fail- 
ure properly distribute the load. 
The present tendency overload 
will acctentuated, resulting 
more accidents and breakdowns 
unless intelligent steps are taken 
correct this condition 

panel discussion “War Time 
Maintenance Problems” the 
same session will take such 
topics training repair me- 
chanics, retreading and regrooving 
tires, use governors (safety 
economy?), shortage vehicle 
parts, salvaging old equipment, 
road repairs, preventative mainte- 
nance and cooperation driver 
and mechanic. Participants will 
Clark, general superinten- 
dent transportation, Consoli- 
dated Edison Co. New York, 
Inc.; Cumming, automotive 


Hoyme, Wilson Get 


New Mack Posts 

LONG ISLAND CITY, Y.— 
Major Robert Hoyme, for the 
past years manager Mack bus 
sales the Midwest, 
transferred the company’s Pa- 
cific Coast division, with head- 
quarters Los Angeles. 

John Wilson, who for the past 
years has been charge the 
company’s sales the Southwest- 
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Thursday afternoon session, dur- 
ing which Fred Read, metro- 
politan plant superintendent, West- 
ern Union Telegraph 
speak “Are Driver Meetings 
Really Robert 
Smith, safety and personnel de- 
partment manager, Scott Brothers, 
Philadelphia, will discuss 
“Bonuses, Awards and Penalties,” 


single complaint 


users. steel drums. 


director the Traffic and Safety 
Liberty Mutual Insurance 
Under the chairmanship Bill- 
ings Wilson, chairman the Met- 
ropolitan Defense Transport Com- 
mittee and assistant general man- 
ager the Port New York 
Authority, there will infor- 
mative discussion Tuesday 
morning session the regional 
plans for handling certain trans- 
portation problems under emer- 
gency conditions the New York 
Metropolitan Area. The coopera- 
tion between the three states 
volved and the City New York, 
ordination beneficial for 
time well war efforts. 


ace, delivery equip rofitable business 


for 
qualify for such distribution, wire 
very truly yours, 


FREEDOM CHEMI CAL COMPANY 


Sales Manager 


Surface Transportation 
New York; Donald 
Roach, sales engineer, As- 
Raybestos Man- 
hattan Co.; Willard Lord, safety 
engineer, Atlantic Refining Co.; 


president White Motor Co., 


vice-presidency. will continue 
talk national transport his capacity comptroller. 


Down, Charles Marcus, Wm. Mc- 
and Thomas were elected 
directors for the ensuing year. This 
board the preceding year. 
Bendix was reelected president 
the corporation; 
president and group executive, with 
headquarters New York; Thom- 
as, vice-president and group execu- 
tive, with headquarters South 
Bend; Palmer, vice-president 
charge finances; McGrath, vice- 
president; Lansing, vice- 
president; Ferguson, vice- 
president; Houghton, comp- 
troller; Gossner, secretary. 
dividend was declared 
eb. 


Transport Firm Fights 


Texas Intangible Tax 

DALLAS, has been 
filed here against officials this 
and other Texas counties 
the Kenosha Auto Transport Corp. 
restrain them from collecting 
taxes. 

The corporation claims that 
transports automobiles under their 
own power from outside the state 
and that not liable for taxes 
within the scope the tax laws. 
further alleges that en- 
gaged interstate business under 
permit the Interstate Com- 
merce Commission and the State 
Railroad Commission, and that the 
State Tax Board attempting 
tax $121,200, based intangible 
assets. 


Elects Thornton 
CLEVELAND. Robert Black, 
an- 


Parke Thornton 
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Rationing Regulations, nor 
national tire and tube quotas 
raised. 

the plan presently con- 
OPA will arrange for 
issuance through local ration- 
ney certificates operators 
evual fixed percentage the 
tires and tubes now 
use the road eligible 
Fleet operators, upon ob- 
limited the needs 
their eligible vehicles could pur- 
chase the permitted quantities 
and tubes once and place 
them convenient points along 
their routes, could retain the 
certificates for use needed. 

Before final details the plan 
can determined, Henderson said, 
OPA will require considerable in- 
formation from operators fleets 
more trucks buses and 
urged all such operators 
furnish his office immediately with 
the answers the following ques- 
tions: 

Name your operation and 
its headquarters. 

Number eligible vehicles 
(a) active operation; (b) the 
use made each such vehicle; 
where each such vehicle 
registered. 

Location one more local 
rationing boards with which you 
prefer file applications for emer- 
gency certificates. fleet oper- 
ator prefers make all applica- 
tions local board nearest his 
headquarters, this should 
stated. the use several boards 
planned, the location each 
should given. desirable that 
operators choose 
have inspectors available nearby 
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Union Terminal 


Urged for 


NEW YORK.—Immediate con- 
struction $2,000,000 union mo- 
tor truck terminal wartime 
emergency measure eliminate 
uneconomical part-load trucking 
and other existing inefficiencies 
favored the Port New York 
Authority commissioners, who have 
scheduled Feb. the date for 
public hearing the huge proj- 
ect. 

Although they have been study- 
ing the project for some time, the 
commissioners emphasized that the 
war emergency had been major 
factor their decision urge 
immediate construction. 


Canada Restricts 
Denatured Alcohol 


MONTREAL.—To prevent hoard- 
ing and assure ample supplies 
for every consumer, strict control 
distribution all denatured al- 
cohols, including alcohol used for 
anti-freeze, went into effect last 
week, the Munitions department 
announced. new order, issued 
Lorimer, controller chemi- 
cals, provided that purchase 
denatured alcohol may made 
from the manufacturer unless the 
purchaser licensed the con- 
troller. 

clause which says one other 
than the manufacturer may have 
his possession more than 
times his normal monthly supply. 


Battery Supply Adequate; 
Need Hoard 


NEW YORK.—There are plenty 
batteries supply current de- 
mands and there will continue 
plenty the essential materials 
make batteries, they are used 
wisely, according Curt Muser, 
manager battery and accessory 
United States Rubber Co. 


Explaining that there are plenty 
batteries assured for many 
months come, and that would 
tual needs, Muser urged all car 
owners trade their old bat- 
teries they were near the end 
their normal lives. 
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Rationing 
Planned 


(Continued from Page 


inspect tires declared unfit 
for further use). 

What your average monthly 
requirement tires and tubes for 
eligible vehicles from each local 
board? 

State the number new and 
usable tires and tubes not now 
“running” wheels, but your 
possession. (Note—this answer 
should state all tires and tubes, in- 
cluding spares, whether mounted 
not). 

State the number retreaded 
and recapped tires not now 
running wheels, but possession 
the operator. This answer also 
must list all retreads and recaps, 
including spares, whether mounted 
not. 

How many ineligible vehicles 
are your active op- 
eration; (b) not active operation. 

Estimate the approximate date 
which new tires and tubes will 
required for your eligible ve- 
hicles. 


SINCE 1910 -Known 
Every Country. Sold 
Every. Continent. 


Structural ruggedness Federal truck 
design aids holding maintenance 
costs the minimum. 


The answer lower ton-mile costs 
can found Federal’s 
type truck construction. 


Federal’s improved handling ease cuts 
driving strain and hauling time—in- 
creases payload economies. 


Pa. Relaxes Rules 
Army Vehicles 


HARRISBURG, Pa.—(UTPS). 
—Special hauling permits will 
longer issued for move- 
ment military vehicles over 
state highways, regardless 
size and weight excess that 
authorized Pennsylvania 
statutes, announced Col. 
Lynn Adams, commissioner 
the State Motor Police. 

However, Adams the 
elimination hauling permits 
does not apply private in- 
dividuals organizations even 
though engaged transporta- 
tion war materials. 


CCC Publishes Resume 
Sales Contract Laws 


BALTIMORE. Commercial 
Credit Co. has just issued new 
Resume Laws relating filing 
and recording Retail Instrument 
Sales Contracts the United 
States. 

The data has been compiled 
CCC’s legal counsel after ex- 
search individual state 
aws. 


FEDERAL 


O’Neil Attacks 


(121)—15 


Delay 


Guayule Plan 


AKRON.—Demand that the plan 
one-year harvest guayule 
meet the need for rubber im- 
mediately given thorough test 
was made last week William 
president General Tire 
and Rubber Co. 

This plan, advanced Dr. Da- 
vid Spence, Stanford uni- 
versity, would mean appreci- 
able amount rubber 1943 and 
enough insure the country 
against crippling the war ef- 
fort 1944, O’Neil said. 


Although both houses Con- 
gress have approved guayule legis- 
lation, the program far outlined 
for the planting available 
seed under four-year cycle plan. 
O’Neil maintains that this system 
the Spence plans works out. 

“Dr. Spence recognized the 
foremost rubber chemist the 
country,” said. “He has 
background years expe- 
rience with guayule. says 
that half ton rubber can 


endless chains war production now being forged 
mine and warehouse, factory, farm and mill for the sinews 
America rearming are sped their way the faster rolling, 
more flexibly routed motor trucks Industry and Defense. 
The part Federal Trucks are contributing this all-out 
program service the nation grows increasingly important 
their huskier, all-truck advantages are employed meet the 
emergency. These powerful, rugged, master-line units are 
“delivering the goods” with time table consistency and oper- 
ating reliability. Such indispensable performance can traced 
directly Federal’s over-all balanced design and coordinated 
heavy duty construction. You will find motors, axles, gear ratios, 
transmissions, clutches, running gear, chassis frames and 
springs accurately matched and engineered meet individual 
and specific job requirements. this way Federal provides 
correctly balanced transport units—precision built and backed 
years exclusive truck manufacture. 
Federal Trucks—with their day-in, day-out reliability, their 
bedrock operating economies and sturdier performance—are 
serving today’s most urgent transport needs. are distinguish- 
ing themselves the armed forces our own and other 
allied countries. 


MOTOR TRUCK CO., DETROIT, 


produced per acre per year under 
the system thick planting which 
advocates, this country would 
failing its duty did not 
give his proposal fair and com- 
plete trial. 

“Our only problem would 
seed. Fortunately guayule produces 
seed the rate one the 
first year. now have 24,000 
pounds seed. Under the Spence 
plan would have 240,000 pounds 
for planting 1943 and more than 
2,000,000 pounds for planting 

“Stated briefly the Spence pro- 
posal this: Instead sowing 
8,000 plants the acre, sow 32,000 
The increase the number 
plants would more than offset their 
smaller size and lower rubber con- 
tent. His experiments have shown 
that the year-old shrub contains 
percent rubber. His 
eliminates the necessity for costly 
transplanting and 
expense.” 


MICHIGAN 


Piant facilities 
covering over 


million feet floor space produce 
the Federal Trucks. 


FEDERAL BUILDING MILLIONS WORTH TRUCKS FOR UNCLE SAM 
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Livestock Hauls Prove 
Trucks Essential 


(Continued from Page 


some means keeping these the medium 
hicles and the farmers’ own trucks| also controlled during this period, 


operating condition must 
found despite the dire need 
rubber conservation and the scar- 
city many replacement parts 
and other operating essentials. 

These essential hauling vehicles 
are now faced with anticipated 
shortage parts for replacement 
the letter the parts replace- 
ment manufacturing regulations 
lived to, the time limit 
for their manufacture not 
lengthened and the materials for 
their manufacture are not given 
higher priority than A-10. 

Surveys made over the past few 
years consistently show that 
far the majority trucks operated 
farms are what known 
the light truck class, which has 
had priority manufacture 
since the automotive industry came 
under the control government 
orders from former OPM. The 
same survey also show that far 
the greatest percentage trucks 
used livestock hauling come 


Pittsburgh Sales 
Show Gain 
During 1941 


story new car registrations 
Pittsburgh and Allegheny county 
finds the inevitable decreases 
car sales, ranging from little 
more than percent for Stude- 
baker nearly percent de- 
crease for Chevrolet during De- 
cember 1941, compared with De- 
cember 1940. 

The picture for the year 
brighter. There were 3,505 more 
cars sold here during 1941 than 
1940, increase nearly per- 
cent, although 1941’s December 
sales were off nearly percent 
from December 1940. There were 
50,648 new car registrations here 
during 1941 compared 47,143 
1940, while 2,871 fewer cars were 
registered here during December 
than December 1940. 

Cadillac led 
gain field for 1941, selling 934 cars 
during the 12-month period 
compared 396 during 1940, 
increase nearly percent for 
the year. Chrysler made the next 
best showing 1941 with in- 
crease nearly percent 
sales for the year. Hudson was 
hardest hit during 1941, with sales 
more than percent under the 
previous year. 


WILL BUY 
USED SLIDE FILM 
PROJECTORS 


purchase quantity 
used Illustrovox Junior 
Senior sound slide 
projectors. Must com- 
plete and good oper- 
ating condition. Will not 
consider 
jectors. 


Will also buy Daylight 
Radiant tripod screens, 
39” 52” and 45” 


Let know QUICKLY 


what you have and 
will wire you cash offer. 


WILDING PICTURE 
PRODUCTIONS, INC. 
4925 Cadieux Road 
DETROIT, MICHIGAN 


and this group was closely followed 
the light ton jobs numbers 
being operated the hauling 
meat animals. 

Livestock hauling has consistent- 
increased truck during the 
past decade. During the past four 
years, total receipts truck 
the markets tons has increased 
8.9 percent 2,168,402 tons, and 
head, 9.1 percent 8,635,471 
animals. 

Meat animals shipped truck 
not only reach the market 
much better condition and with 
greatly lessened loss weight, but 
the farmer who ships this man- 
ner better able not only as- 
sure himself getting the top 
price but enabled, through the 
farm bureau radio reports, keep 
from glutting any one market 
any given time. 

All these factors are im- 
portant and vital when consider- 
ing the essential nature live- 
stock truck transportation well 
the importance the use the 
truck the farm. 

Another factor that has brought 
the truck into top position live- 
stock hauling the ability the 
farmer ship mixed loads 
small quantities and, when 
hauls his own livestock, carry 
back feed the return load. This 
enables him get full utilization 
his truck and greatly reducing 
his cost both shipping and haul- 
ing back his farm. 

Chicago leads all markets 
both the total number head and 
tonnage stock arriving truck. 
The various classes meat 
mals reached 4,052,254 head, hav- 
ing weight 880,702 tons. 
second place among markets St. 
Louis with 3,992,199 head, scaling 
estimated 685,115 tons. 

Livestock trucked the mar- 
gets, which figures are avail- 
able, comprise the bulk the to- 
tal conveyed trucks. addi- 
tion, small packing plants prac- 
tically all the receipts are 
trucked-in the farmers. Record 
these not available nor the 
large number transported from 
farm rail-siding. 

The terminal markets also pro- 
vide millions head feeder 
cattle and hogs that back 
farm feed lots trucks. Young 
thin stock frequently moved 
truck direct from the range coun- 
try and surplus producing areas 
corn-belt farms for further fatten- 
ing and replenish feeding lots. 

America’s largest industries, live- 
stock and meat packing, use trucks 
extensively handling the enor- 
mous tonnage live animals, 
well the meats for the nation’s 
table. Meat animal production 
billion dollars ranks 
foremost source farm income, 
accounting for percent the 
total cash farm income 1941. 
The use trucks the livestock 
industry continuous throughout 
the year. 


International Manual 


Aid Truck Owners 

CHICAGO.—A manual 
for the use owners and drivers 
cently been issued International] 
Harvester Co. part program 
help keep America’s trucks roll- 
ing during the defense emergency 
and help promote safe driving 
practices. 

The new and 
manual has pages and approxi- 
mately 100 charts, sketches, dia- 
grams, and photographs. 
placed the glove compartment 
each %-ton Interna- 
tional truck shipped from the com- 
pany’s Springfield, O., works, and 
replaces instruction 
previously shipped with 
these models. 


Buys Mill 


HOGANSVILLE, Ga.—United States 
Rubber Co. has purchased the Call- 
away Mills plant and village here with 
the view speeding production 
heavy textiles needed for war mate- 
rials. The Hogansville plant, portion 
which was acquired United 
States Rubber some years ago, has 
been manufacturing duck. has 
rated capacity 12,000 spindles. 


WHITE MODEL 822 Wrecker, operated the Port New York Authority, 


operators the New York New 


ersey Holland and Lincoln tunnels. Specially 


designed equipment includes electrically-driven winches, current for which 
supplied generator operated the tractor engine. 


Determined Policy Pays 
Dividends Dealer 


VANCOUVER, 
ately after the outbreak war 
Ben Grossman, sales manager 
Jameson Motors, Ltd. (Studebaker- 
Hudson) here, realized the need for 
readjustment the operations 
his firm meet changes felt 
were coming. 


The firm intensively develop- 
ing its service departments. 
realized that impossible for 
the service end the business 
carry the total cost car sales, but 


Packard Takes 
Planning Counsel 
Its Dealers 


DETROIT.—Packard factory ex- 
ecutives, headed Packer, 
vice-president distribution, have 
launched series 
wartime-plan- 
ning conferences 
with Packard 
dealers. First two 
such gath- 
erings, New 
York and Phila- 
delphia, has just 
been concluded. 
swing 
around the coun- 

try, Packard in- 

the dealer body 
with first-hand outlines altered 
business procedure under wartime 
conditions. Accompanying him are 
Nielsen and Slack, as- 
sistant sales managers, and 
Page, service manager. 


Meetings area “refresher” the 
work already done over the past 
days the Packard field organiza- 
tion counseling with dealers 
sound practices business realign- 
ment. Since early December, across- 
the-desk discussions have been held 
principal Packard centers help 
dealers move swiftly into new prac- 
tices required current trends. 


Timken’s Special List 
Bearings Valuable 


CANTON, O.—Early 1941, 
Timken Roller Bearing Co. began 
survey their more than 2,500 
bearing sizes determine which 
ones would readily fit into the 
military program, increase output 
and speed delivery. Data 
basic dimensions, rating and price 
687 bearings was compiled and 
published September, 1941, 
12-page “Defense Supplement” 
the Timken Engineering Journal. 


Recent war developments have 
given the “Defense Supplement” 
new significance. has proved 
great convenience engi- 
neers, has contributed largely 
increased output, and has helped 
speed delivery. Copies are 
available upon request. 


Aluminum Plant Set 
FLINT.—Construction alumi- 
cast parts for airplane motors 
announced Harlow Curtice, 
president Buick. The plant will 
completed mid-summer. 


this loss was set and has already 
been reached. 


The firm has installed new 
steam-cleaning unit and has used 
this develop further additional 
business. Newspaper advertising 
used continually the firm 
develop both car sales and service 
work. Advertising has been found 
have definitely produced results 
and volume continues mount. 


The company also concentrated 
used car department. 
formed the major portion its 
new car showroom into used car 
showroom, and remodelled the old 
used car showroom provide 
service department where custom- 
ers can drive direct the serv- 
ice floor. the promotion used 
the idea complete recon- 
ditioned cars, which right, 
look right and 
stressed. daily special used 
cars featured two-column 
advertisement which 
the same spot daily both Vic- 
toria papers. 

cars over $400 value 30- 
day guarantee given with each 
sale, and cars over $800 
given. 

Depending very heavily used 
cars absorb loss new car 
sales, the firm has found the 
past year has been possible 
make average profit $1,200 
per month its used cars. The 
firm has always made profit 
its used cars, but this profit has 
been increased considerably the 
result attention paid this de- 
partment, more thoroughly recon- 
ditioning, development quicker 
turn-over, and aggressive 
sales methods. 


Neither Grossman, nor the man- 
agement the firm, has any false 
illusions regarding 1942. They feel 
the going will still harder, but 
they have made very definite plans 
for this year and are ready put 
them into effect necessity com- 
pels. Meanwhile they are fighting 
determined rearguard action 
maintain the organization intact 
further development service 
and promotion used car 
sales. 


FAST MOTOR transportation fighting tanks the 


TRUCKS 


Chevrolet Dealers 
Ready Meet 


Service Needs 


DETROIT. Three top-ranking 
Chevrolet officials, who have just 
completed series service meet- 
ings attended Chevrolet dealers 
throughout the country, have re- 
turned Detroit confident that the 
American motorist will well 
served retail car dealers for the 
duration. 

and Chase, assistant general 
sales managers for Chevrolet, have 
covered the country during the past 
three weeks, contacting the ma- 
jority Chevrolet’s 8,300 dealers. 
Staging program that emphasized 
the division’s Car Conservation 
Plan, the executives found dealers 
alert the service needs their 
communities and well prepared 
handle that responsibility. 

Dealers, appreciating the heavy 
responsibility for the servicing and 
maintenance this large number 
vehicles, have expanded service 
facilities and service 
procedures and personnel oper- 
ate peak efficiency this criti- 
cal time. 

Car Conservation was the theme 
for the meetings staged the 
Chevrolet officials, but 
gauge program exploring all serv- 
ice operations was outlined for the 
retailers. 


Parts Tax Case 


Worries Dealers 


OKLAHOMA CITY.—Refusal 
the Ford Motor Co. honor Okla- 
homa tax exemption certificates 
allowed the federal manufac- 
turers tax law 1941, making 
necessary for dealers Ford 
parts either pay that tax quit 
doing business with the state, ac- 
cording Roger Phelps, assistant 
state auditor. 

The Ford company, Phelps said, 
passes the federal tax onto its 
dealers, who turn pass 
the consumer. But where state 
buys any part for Ford product, 
then the state entitled de- 
duct the manufacturer’s tax 
has been added the manufac- 
turer. The law makes necessary 
for the state, before pays such 
claim against it, deduct the 
amount the federal tax and 
issue exemption certificate 
showing such deduction. the 
manufacturer honors the 
cate, then the company pays the 
tax itself. 

“In the case Oklahoma 
different,” Phelps states. 

“The Ford company refuses 
honor the exemption allowed. The 
internal revenue office says the 
state has got claim the deduc- 
tion. That leaves the Ford agent 
where must either dig down 
his own pocket and pay the tax 
quit selling state departments 
and institutions.” 

Phelps states will continue 
file the exemption certificates and 
let the Ford agents Oklahoma 
and the Ford company decide 
which one pays the federal tax. 


Tractor Prices Pegged 


WASHINGTON. Approximately 28- 
000 dealers farm machinery are re- 
letters from Price Adminis- 
trator Leon Henderson asking them 
hold their prices for tractors and other 
farm implements levels not higher 
than the retail prices suggested 
the manufacturers, plus actual freight 
handling costs and sales taxes, 


scene combat has 


been feature the British battle Libya. Large numbers big, American- 


made, Macks the type shown above, 


the Britis 


minutes. 


forces for this purpose. These trucks 
skid structure whereby the tanks can run and 
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that they can translate 
‘he physical worth and potency 
billions dollars armament 
into eventual success. 


There are three things which are 
potential dangers far slowing 
down the arms effort industry 
are concerned. They are: The en- 
ervating weight overloaded 
hureaucracy Washington which 
daily getting more bureaus, sec- 
ions, divisions, offices, branches, 
advisory committees; second, 
‘he coddling labor leaders whose 
motives will not let them 
put aside continual disputes with 
managements even the face 
dire emergency; and third the 
shackling hordes inspectors 
and liaison men from the armed 
services, many them with only 
the sketchiest training, yet en- 
trusted with overseeing the efforts 
industries which have been do- 
ing tougher jobs since before many 
these inspectors were born. 
spite these deterrents which 
may ease grow worse, one 


British Sell 
Army Vehicles 
Back Trade 


LONDON.—(UTPS).—Disposal 
surplus Army vehicles again 
worrying the British motor trade. 
was revealed the House 
Commons recently that over 14,000 
vehicles had already been returned 
from service use, and eut these, 
10,000 were sold tender without 
condition. total 14,300 re- 
turned between Jan. and Oct. 
1941, 3,500 were repaired the 
Ministry Supply and allocated 
the Ministry War Transport 
for use other government de- 
partments, while the remaining 800 
were disposed under agree- 
ment made August. 

The scheme, which provides for 
the re-purchase manufacturers 
vehicles their own make, for 
prices through their own sales or- 
ganization, present only covers 
commercial vehicles, though when 
passenger vehicles are released 
will doubt extended cover 
them also. 


Vehicles that are scrap will 
collected traders the same 
way. This essential pre- 
vents any good vehicles from be- 
ing “accidentally” scrapped and 
finding their way into the wrong 
hands. Vehicles that have 
scrapped will then only dis- 
posed under stated system 
control. Some may dismantled 
for spares, but the worst will 
sold licensed scrap dealers, who 
will have sign undertaking 
not sell any parts for re-use. 
The value these scrap vehicles 
will decided conjunction with 
the Ministry Supply. Should the 
collection costs these vehicles 


exceed their scrap value, 


will made the dealer. 


PURCHASING 


(Continued from Page 


knows which, the motor industry 
will push its program through 
time and ahead time. Within 
few months, will set pro- 
duce the rate estimated 
billion dollars annually, three 
times the peak rate 1929. 
* * 


Trend Towards 


Fighter Planes 

THE MEDIUM and heavy bomb- 
programs which the air-auto in- 
dustries are now embarked upon, 
and doubled since Pearl Harbor, 
are just one phase production 
whose scope staggers the imagina- 
tion. The bomber plans were based 
high-level bombing continental 
European objectives with craft 
the Flying Fortress type. Now 
there recurring talk that high- 
level bombing, 
(witness the apparently small dam- 
age done incessant raids Ger- 
man battleships Brest). 

Further, the impotency naval 

craft which are not escorted 

powerful fleets fighter, dive 
bomber and torpedo bomber 
planes, convincing some au- 
thorities that emphasis air- 
plane production going 
necessarily directed more toward 
the lighter and faster planes for 
naval escort. This natural 
outgrowth the sudden fester- 
ing the Japanese menace 
the Pacific, and our gross under- 
estimation the power the 

Yellow scourge. 

The bomber program has gone 
too far for any major reshaping, 
but considerable acceleration can 
given output fighters and 
small bombers operating off ships 
bases close hand. General 
Motors’ Eastern Aircraft division 
moving into the fighter plane 
field rapidly, lining five plants 
the East produce Vought- 
Sikorsky units. Meanwhile, two 
West Coast companies are rushing 
production tools for new models 
torpedo bombers. 


Trailers Display 


Chicago Show 
the vacation recreational sense 
will play second fiddle their role 
wartime activities, particularly 
defense areas, the show which 
opened Friday the International 
Amphitheater under auspices 
the Trailer Coach Manufacturers 
Assn. The show will continue 
through March 
Occupying the entire second floor 
the big stockyards amphitheater, 
the trailer exposition will feature 
exact layouts such are used 
defense industry and construction 
communities. Thirty firms will ex- 
hibit their newest models, along 
with accessory companies. 


AABM Meeting Set 


president the Assn. American 
Battery Manufacturers, the spring 
meeting the association will held 
the Netherland Plaza Hotel, Cin- 


cinnati, May 7-8. 


TOMLINSON, left, manager the War Products department 
Goodrich Co., and Howard Smith, the Evans Products Co., are shown 
the wheel assembly the vehicle which rolls 


hour either the highway railroad track, now being use 


the movement explosives government arsenals and powder depots. Use 


the specially-designed rubber tires, with non-skid tread, 
ractive power than the rail wheels alone, said, and lessens the 
jar the movement explosives. 


greater 
hazard jolt 


rovides six times 
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THIS MOBILE fire-pumper being furnished the United States govern- 


ment the Industria 
used protect 


Engine department the Chrysler division. will 
overnment property that might subjected enemy action 


sabotage causing incendiary fires. Because its light weight, can easily 
handled two three men. When considerable numbers these units are 


kept strategic locations 


pressure. The pumper 


one can quickly brought bear any 
that may occur. The capacity the unit 500 


allons minute 120 pounds 


mounted trailer shown and towed behind 


any kind motor car, may placed small truck. 


Diesel Div. 


Starts Expansion 


CLEVELAND.—Expansion the 
Cleveland Diesel Engine division 
for construction diesel engines 
for the Navy announced 
George Codrington, General 
Motors vice-president. 

Ground was broken Monday for 
Brooklyn Village, O., with 274,800 
square feet floor space devoted 
assembly and testing diesel 
engines. The building will 
owned the Navy and operated 
GM. 

The new assembly space 
months, augmenting the division’s 


ASSURE VICTORY 


UNITED STATES 
BONDS 


Two-speed Timken Bearing 
Equipped axle built the 
Eaton Manufacturing Com- 
pany, Cleveland, Ohio. 


plant Cleveland, and the Fisher 
Body Division’s plant here. 


2,000 Cars and Trucks 


Frozen Tulsa 

TULSA, Okla.—Local automobile 
storage and warehouses are filled 
with approximately 2,000 “frozen” 
new cars and trucks, according 
Ledterman, Inc. 

estimated that there are 
400 new trucks this classifica- 
tion. Frozen passenger cars 
hand Tulsa total 365 with pos- 
sibly 200 trucks this classifica- 
tion, Ledterman states. 


Geauga Sales 
CHARDON, O.— new 
automobiles hit all-time high 
Geauga County last year, totaling 819. 
there were 697 sales, Clerk 
Courts Donald Philips disclosed. 


meet both 


New Program 
Groups Services 


‘Packages’ 


CHICAGO. Conservation Main- 
tenance, developed Chek-Chart 
Corp., contains these highlights: 

bought and paid for, replaces hap- 
hazard free service. 

All maintenance services are 
divided into related groups and 


sold “packages.” There 
Starting, Lighting and Ignition 
“Package,” Cooling System 


“Package,” Tire and Tube “Pack- 
age,” Miscellaneous “Package,” 
Appearance “Package,” and 
Lubrication “Package.” 

“Packages” and the services are 
merchandised according plans 
company. 

For complete protection the 
car, and guard against any weak 
link that may lay the entire 
automobile, the customer urged 
“program” the service such 
way that the complete cycle 
“packages” applied his car 
within certain mileage interval. 


Properly promoted, the program 
offers these vital benefits Chek- 
Chart claims: 


(a) creates highly important 
new income for the dealer—con- 
verts free service into service 
profit. 


(b) conserves for those who 
must have them, 
supply replacement parts. 

(c) keeps cars moving and 
thus keeps open the arteries in- 
come. 


(d) provides service the 
customer that quick ap- 
preciate and sure remember. 


(e) cultivates habit main- 
tenance which will endure long 
after the war. 


The reasons behind the need and develop- 
ment two-speed axles make the job 
for anti-friction bearings such axles 
difficult. wider range gear ratios 
means that bearings must able 
operate high speeds under 
slower speeds with exceptionally 
heavy loads. 


The Timken Bearing possesses suffi- 
cient precision and endurance 


requirements; and thous- 


ands two-speed axles service 
every day prove the point. 


Timken Bearings permit precise gear loca- 
tions assembly because their adjustable 
feature. They help keep the entire assembly 


—absolutely assure constant shaft alignment, preserve 
the initial set-up gear tooth contacts. 


Our engineers will gladly lend you their talents 
selecting and mounting Timken Bearings any point 


application. 


THE TIMKEN ROLLER BEARING COMPANY, CANTON, OHIO 
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Rationing 


Sound? 


‘No,’ Chorus Dealers 


(Continued from Page 


gram this number will increase, 
which will mean less revenue from 
service for the dealer and for the 
garages 
stations that are concentrated 
competition with the dealer for 
this business. 

manufacturer when asked 
his factory really expected their 
dealers continue business 
parts and service alone was frank 
enough say no, and added 
comment that gave them some- 
thing work on. 


suggestion let the deal- 
ers sell the cars their stock 
their The public 
has had such good lesson con- 
serving that the wear these 
units would hardly more than ex- 
ceed the deterioration caused from 
setting storage warehouses. 


Here hoping that Munn’s ar- 
ticle reaches the ears those that 
need show good 
Deakins, Deakins Moore Motor 
Co., Johnson City, Tenn. 

* 


Freeze Service? 


heartily agree with John 
Feb. 

Certainly there can justifi- 
able reason for freezing new cars 
for days while someone tries 
make their mind what 
and why. something that 
never should have been done the 
first place. the government 
wants them, let them buy them 
they would any other commodity. 
they don’t want them, then 
“Hands Off” would ideal 
slogan. 

very apparent that the par- 
ties placing this unfair burden 
upon the automobile dealer fail 
realize the important part plays 
the nation’s welfare. 

order properly impress 
them, why not have NADA 
upon their members freeze their 
parts and service departments for 
days until such time that the 
sales ban lifted and the dealer 
allowed live. this was done, 
about days the dealer would 
get the treatment which 
entitled. Freezing seems the 
order day; let’s try little 
Williams, At- 
kinson Williams, Inc., Lorain, 

¢ & 


How About Factories? 

pleased very much read 
John Munn’s views frankly 
expressed the Feb. issue. 
could have few others express 
themselves the car rationing, 
our troubles should quite lot 
easier carry. 

feel the harm has already 
been done; however, would ap- 
preciate the governmnt releasing 
these automobiles that can 
prolong the life this company 
that have worked hard 
build. Now the rationing order 
the term “freeze” putting 
out business that es- 
sential the American public 
any business these United States. 

not object the discon- 
tinuation manufacture; this 
feel proper and needful. 


Refrigerator Dealers 


Given Break 

DETROIT.—Further evidence 
the unfair treatment accord- 
automobile dealers found 
the War Production Board’s 
freezing order 
refrigerators, issued last week. 

Whereas car 
were frozen suddenly—and con- 
tinue after days gov- 
ernmental re- 
tailer refrigerators al- 
lowed sell 100 more refrig- 
erators, number equal 
one-twelfth his total 1941 
sales (whichever figure larg- 
er), before the freeze order 
applied retail stocks. Re- 
frigeration production will 
halted after Apr. 30, and stocks 
put under ration. 


object having new cars hand 
with potential percent added 
per month; that you can col- 
lect it, and anyone connected with 
having knowledge retail 
dealer’s problem knows hard 
net. 

wonder the factories really 
feel they are doing any good all 
help the dealer stay, with such 
plan before the public they 
present helping run our 
service department. Most dealers 
will admit, sure, that service 
profits help, but without doubt 
cannot cover other expense than 
the shop itself with most people 
conserving tires and gasoline. 
you agree with me? 

small dealer that wants 
with all heart win this war, 
say “continuing” with car 
rationing, breaking good tax- 
producing business, plus essential 
transportation, workers both do- 
mestic and defense will win this 
war, let’s keep rationing. 
won’t—and don’t think will— 
the next best thing 
someone admitting mistake” 
was made and big enough 
admit it—W. Bodanske, secre- 
tary, Richardson Motor Sales, Inc., 
Springfield, Mo. 


* * 


Wants Action 


your newspaper seems that 
you have given the factory tre- 
mendous big play; and have for- 
gotten the poor little dealer, who 
has made this paper possible. 
something isn’t done immediately 
for the dealer, there will 
dealer. hope you realize that 
has been days since dealer has 
been able sell new car. 

Why doesn’t someone help the 
dealer get these cars turned loose 
and liquidated that can get 
out; and the government wants 
these cars why don’t they take 
them? 

hope you will print article 
your paper big enough make 
everyone realize just what these 
conditions mean; there 
use the dealers kidding them- 
selves about service; because there 
dealer operating that can 
make service, unless re- 
ceive moratorium our leases 
The reposses- 


OLDSMOBILE EXECUTIVES, affected shift_announced Skinner, 
Oldsmobile’s general manager, are shown above. Standing, left right, 
Dykstra, named factory manager charge Oldsmobile’s gun 


Griffin, 


roduction manager, with supervision Oldsmobile’s contracts, sub- 


les and 

contracting, buying, expansion all ordnance production, schedu 
Wilkins, named Oldsmobile’s manufacturing 


mobile’s general manager. 


sions are now becoming 
serious matter, owing the tire 
shortage. 

hope that your newspaper will 
help dealers put our side the 
story over. enjoy reading your 
paper very much, and wish 
thank you for anything you might 
Eisele, president, Packard Fort 
Worth, Inc., Worth, Tex. 


Too Drastic 

column the many interesting deal- 
comments with regards our 
new car stock being frozen 
is. would very much like that you 
express views. 

like many new car dealers, 
held over large stock new cars 
into the new year, realizing that 
the factory production would 
curtailed and would need what 
new car sales could carry over 
into 1942. 

The government freezing order 
stands much too drastic, 
with the result that our storage 
facilities are filled capacity. 
much that cannot increase 
our service facilities sublet part 
our building take defense 
work. There are other storage 
buildings where can store these 
new cars. 

Now, the government would 
only allow dispose our new 
car stock easier terms, 
could adjust our business 
possible profit which will all 
need carry for the duration 
the war. then would here 
waiting for the production re- 
The government well 
the factories will need then.— 
Leon Zele, Zele Chevrolet Co., 
Torrington, Conn. 

* * 


Liquidation 

lution which presented the 
NADA meeting Chicago, Jan. 21. 

Editor’s Note: Briefly, the reso- 
lution asked: “Instead holding 
your 1942 new cars for full 
year subject only release under 
rationing orders with authority 
add for handling and storage 
costs only percent 

would like submit that the 
dealer allowed sell per- 
cent his new cars each month 
shown his Jan. inven- 
tory. Priority orders given 

While this plan probably not 
the perfect answer the dealer 
definite manner and time liqui- 
date our new-car stock. believe 
that this plan were given suf- 
ficient publicity and the dealers 
throughout the country would tell 
their representatives Congress 
that this vital our business 
existence, might get someplace. 

The dealers, with whom have 
talked during the past few days, 
are getting pretty well discouraged 
with the present impossible situa- 
tion, and unless some relief 
forthcoming soon not know 
what many them will able 
save their present capital. 

certainly feel that the automo- 
bile dealers, group, are 
patriotic and willing cooperate 
with the government any other 
group America, although also 
feel that are entitled more 
consideration our problem 
those charge Washington 
than have apparently received 
the present time.—Charles 
Hearn, president, Charles Hearn, 
Inc., Chicago. 


Fla. Dealer Adds 


Service Equipment 


ST. PETERSBURG, Fla. Sty- 
mied the government’s freeze 
order new car sales, the local 
Olds dalership, McCrea-Cook, Inc., 
has invested several hundred dol- 
lars special equipment and 
going for extra service business 
big way. 

The wisdom the move became 
apparent almost immediately 
substantial increase the receipts 
the service department. Special- 
ized grease and lubrication service 
has been feature the dealer 
ship for months, but now the shop 
equipped handle virtually any 
type work. 

The new equipment includes 
internal motor cleaner, automatic 
valve grinder, exhaust analizers, 
new type battery charger, and 
wheel aligning machine. 


Nationwide Dealer Sessions 


Launched Chevrolet 


DETROIT.—A comprehensive 
picture the retail automotive 
business its “duration dress,” 
presenting 
cross section 
Chevrolet dealers’ 
thinking prob- 
lems common 
series zone, 
regional and 
national dealer 
committee meet- 
ings beginning 
Feb. and con- 
W.E.Holler with 

two-day final ses- 
sion Detroit, March 16-17, Wil- 
liam Holler, Chevrolet general 
sales manager, announced Friday. 

the face stringent restric- 
tions applying the automotive 
manufacturing business the 
first war-time commercial 
ualty,” these meetings 
pected develop compilation 
immediate needs foreseen retail- 
ers that they may remain the 


servant the army motorists. 

zones throughout the coun- 
try, dealer meetings will held. 
Two groups—the Dealer Service 
Committee and the Dealer Business 
Management Committee—will dis- 
cuss the two current prime phases 
the retail automobile business. 
Selected delegates from these 
groups then will convene Chev- 
rolet’s eight regional headquarter 
points March prepare more 
inclusive report for their repre- 
sentatives bring Detroit for 
the final sessions with Mr. Holler, 
his staff, and department heads. 

“Since early 1937, regular 
dealer committee sessions have 
served important liaison role 
linking Central Office with the 
more than 8,000 Chevrolet dealers,” 
Holler said. “The continuity this 
program has afforded the most 
complete cumulative picture re- 
tail problems and procedures 
the industry. 

“Formerly, these groups were 
designated the National Dealer 
Planning and National Dealer Used 
Car 


QUALITY 


now working. for Victory 


ONE AC’s quality products, 


shown the list below, now 


service with our 


armed forces, 


use manufacturers building for 


them. This AC’s answer the call 


for “all out” defense. 


traditional quality, now more than 


years old, thus swings into posi- 


tion behind America’s drive for Victory. 


Builds These 


AVIATION 
SPARK PLUGS 


GASOLINE REPLACEABLE 
AIR CLEANERS STRAINERS AIR CLEANER 
INTAKE IGNITION CABLE SPARK PLUGS 
SILENCERS TERMINALS SPARK PLUG 
CARBURETOR INSTRUMENT CLEANERS 
INTAKE SILENCER PANELS 
ANDAIR CLEANERS SPARK PLUG 
LUBRICATING OIL GAPPING TOOLS 
DIE CASTINGS 
FILTERS 
DIE CASTING SPARK PLUG 
AND CABLES 
AIR GAUGES 
FUEL OIL FILTERS TACHOMETERS 
FUEL PUMPS GAUGES 
RADIATOR THERMO GAUGES 


FUEL AND VACUUM 
PUMPS 


SPARK PLUG DIVISION 


GASOLINE GAUGES 


PRESSURE CAPS 


Quality Products 


REFLEX SIGNALS 


VACUUM PUMPS 


General Motors Corporation 
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How Nash Dealer 
Upped Gross 50% 


(Continued from Page 


highly successful use medium- 
small dealer— Nash Grand River 
Co., Detroit—selected typical 
example the effectiveness the 

Felix, manager the com- 
pany, with his partners, Lou Sugo 
and Leo Tyner, put the program 
into effect from scratch Jan, 
and during the month did the best 
service business their history, 
cent service gross. Parts busi- 
ness showed corresponding in- 
crease. 

The program itself divided into 
three parts: 

Studied reduction expenses. 

Survey service potential 
area. 

Promotion and 
service business. 

Felix’ first step following out 
the Nash program was prepare 
forecast based present sales and 
gross profits from service, parts and 
accessories, and his normal fixed 
expenses. 

His forecast appeared something 
like this: 


Preliminary Monthly Forecast 


expansion 


Sales Amoun 
$1,726 

2,814 

Gross Profit 
993 
Parts, Accessories 376 

Total Gross Profit 1,369 


was apparent from this break- 
down that Nash Grand River would 
$574 per month unless some quick 
action were taken increase gross 
profits and reduce expenses. 

was equally clear that one- 
sixth cut fixed expenses and 
similar increase service business 
would bring the operation the 
approximate break-down poin 
(with regular salaries for the part- 
ners included). 

The next step was get out the 
books for 1941 and check the ways 
and means cutting some fixed- 
expense corners. 

Payroll Cut 23% 

Felix first checked the payroll. 
Obviously, the light present 
living costs, salaries could hardly 
cut. However, the consolidation 
some duties and the release 
some employes were possible. Felix 
took over the job parts and ac- 
cessories manager, addition 
his other work, somewhate reduced 
since was longer directing 
sales new cars. Sugo and Tyner 
added new duties similar way. 
Other consolidations were made, 
and the total payroll was cut 
percent. 

was found that each the 
partners was using company car, 
average cost the company 
$106.60 per month. These cars 
were also used demonstrators, 
but since this function was obvi- 
ated and reduction was made 
the salaries the men operat- 
ing them, was decided elimi- 
nate the cost operating these 


MEN the INDUSTRY 


prefer the Unexcelled 
HOSPITALITY 
FOOD 
SERVICE 
LOCATION 


and other luxurious appoint- 
ments that the Hotel KENMORE 
has offer: 

Rates from $3.85 


All Rooms equipped 
with Bath and Shower 


Dining Rooms, 
Air-Conditioned 


Hearty Welcome awaits you 


Hotel 


Commonwealth Ave., Boston 
Witney, Managing Director 


cars from company expense 
standpoint. 

general expenses, made ap- 
proximately the following reduc- 
tions: 

Before After 

(per month) 

Demonstration expense 
Stationery and office supplies 
Other supplies 
Advertising and postage 
Legal, auditing and collection .... 19 


Telephone and telegraph .......---- 64 53 
Show and convention expense ...... 17 -- 
Miscellaneous 51 27 


$409 
(Note the increase advertising 
expenditure. was felt strongly 
that this was essential aggres- 
sive drive for more service volume.) 
With these reductions added 
the payroll cut, his fixed expense 
dropped from $1,943 month 
$1,532, reduction about per- 
cent. This compares with the re- 
quired percent mentioned above. 
And still had the landlord 
talk to. the basis estimates 
shown the Nash program many 
dealers can and should get sub- 
stantial reductions rent, get 
more suitable quarters. 
Fair Rental Guide 
The Nash Business Management 
department suggests guide 


establishing fair rental, that the 


rent levied the basis per- 
cent sales total service and 
parts, plus $10 for every new car 
sold (if any). additional allow- 
ance one percent might made 
used cars purchased outright 
and sold. 

The four percent now equal 
percent the rent formerly 
charged the parts and service 
department. This naturally brings 
greater return the landlord 
service volume increases, and still 
protects the dealer. 

Heat, light, power, insurance, 
policy adjustments cars and the 
remaining elements the dealer’s 
fixed expense require similar sub- 
jction the strictest scrutiny. 

Felix’ case, about days was 
required make his stipulated re- 
duction his expenses, and this 
saving does not appear his Jan- 
uary records—but still made 
money the result immediate 
action the second and third 
phases the Nash program. 

Analyzes His Potential 

His next step was analyze his 
service potential, determine what 
business was actually available 
Nash Grand River. 

Felix determined that had ap- 
proximately 1,000 Nash owners op- 
erating his zone influence, 
with car age 1937-1942. Multi- 
plied the yardstick poten- 
tial customer labor hours per year, 
this gave him total 24,000 
potential hours. Multiplied again 
his flat labor rate hour, 
this gave him yearly potential 
$48,000 customer labor sales volume. 

Reduced arbitrarily percent 
this figure, because the experi- 
ence the industry has been that 
most efficient dealerships operate 
service business sarea, Felix’ 
customer labor potential was set 
$28,800. Figuring conservatively, 
this was the amount available 
his area. 

the past, his parts and acces- 
sories business ran around per- 
cent his service 
Projected the same rate, his 
parts and accessories volume was 
computed gross $10,944, 
bringing total volume $39,744, 


SERVICE when needed, provided 
Ralph Berry, Ford dealer 
Houlton, Me. Company maintains 24- 
hour service this part 
where below common and where 
cars often need thawing out the 
middle the night, Berry start- 
ing here. 


average $3,312 per month. 

This would give Nash Grand 
River increase about per- 
cent over his previous gross 
$2,815. His projected gross profit 
increased from $1,369 about 
$1,600, thus more than closing the 
gap between expenses and 
gross service profits. 

Closes Gap 

Actually, Felix’ January perform- 
ance more than bore these conser- 
vative estimates out, shown 
later. 

Felix’ cards, thus spread the 
table, said: “Stay business, and 
you work, make some 
money.” 

important feature the Nash 
program that considers the 
shop space facilities from the 
standpoint making the best 
what the dealer has, without in- 
creasing fixed overhead. 

Nash Grand River found num- 
ber ways this, and many 
dealers will find the suggestions 
valuable: 

Rearrange existing shop space, 
lay out maximum number 
stalls; remove parts department 
and waiting room new car show- 
room. 
Clean entire service depart- 
ment for attractiveness; clean 
out for space—removing nonpro- 
ductive equipment, debris, barrels, 
old displays. 
Rent nearby private garage 
for used car reconditioning paint 
shop, heavy repair jobs and oth- 
ers that require 
than fast customer maintenance 
job. stall working full time 
the average shop worth $500 
month customer labor, and 
month for private garage 
cheap rent for this possible return. 
Where possible start night 
shift for heavy repair jobs and 
used car conditioning. (Felix gave 
one his new car salesmen, 
former mechanic, job here.) 
local regulations permit, work 
the shop three hours overtime 
three four times week. The 
mechanics will welcome the oppor- 
tunity for increased earnings. 

Eliminate storage jobs, and re- 

move waiting and finished cus- 
tomer cars outside during the day. 

Move the washrack and lubrica- 

tion department outside when 
the weather permits. 

Consider putting additional serv. 

ice stalls the new and 


car showrooms—but sure 


PICTURED the San Francisco meetin 
left right, Glen Stater, Northern California Hudson distributor; Jacobs 
Sacramento dealer and president dealer association, and Billy Hughson, 
dealer and vice-president National Automobile Dealers Assn. 


Northern California dealers are, 


check local fire regulations befor 

installing them. 

many cases, the dealer 
has the capacity attain his 
tential volume, but not promot- 
ing enough business. Felix needed 
some increased capacity, simple 
mathematics and experience 
showed. 

Boost Repair Orders 

His next step was bring more 
business in, and this brings into 
play the third phase the Nash 
program. The objective twofold: 
increase the number re- 

pair orders. 

increase the amount busi- 
ness written per order selling 
needed services. 

Felix’ first move, under the di- 
rection the Nash service depart- 
ment, was set thorough and 
complete free service inspection 
routine, with provision for allow- 
ing the owner buy needed re- 
pairs the installment plan. For 
this purpose was provided with 
Nash Conservation Inspection 
form, itemizing almost every pos- 
sible needed service. 

check every item listed re- 
quires exteremly careful inspec- 
tion that takes from one two 
hours. cursory examination 
—but Nash Grand River’s ex- 
perience shows, the care taken pays 
big dividends. 

special letter, prepared the 
original from letter supplied 
the factory, was sent restricted 
quantities selected owners—and 
aimed particularly owners who 
would normally new car pros- 
pects. Form letters were avoided, 
each letter being 
signed original. Twenty-five were 
sent the first day and five day 
thereafter. After two three days, 
there was response, follow- 
telephone call was made. 

the first month operation 
the new program, Nash Grand 
River offered “National Emergency 
Conservation Inspeetions” 
owners. The resulting inspections 
brought $2,352 worth plus busi- 
ness, representing nearly half 
their entire parts and service gross. 

Customer Labor Jumps 

told, the Nash program 
this respect, gave Nash Grand 
River plus business percent 
—from 
alone. 

Customer labor jumped from $1,- 
281 $1,959—an increase per- 
cent; their parts sales increased 
percent, from $1,003 $1,473; 
their oil and grease business nearly 
deubled. 

conventional followup system 
used—conscientiously and effec- 
tively. 

The company not only closed the 
gap between fixed expenses and 
gross profits, but made substan- 
tial profit—working from scratch. 

other words, the Nash Con- 
servation program, and particularly 
its emphasis upon inspection selling 
has helped the dealer balance 
income and outgo, and addition, 
enabled him reach much further 
into his potential market. 

Other phases service promo- 
tion—too numerous mention 
here—were explored demployed. 
Except for the emphasis their 
new application, there little that 
new about them—in general, they 
are the same hard-headed, prac- 
tical profit-builders the Nash serv- 
ice department has plugged for the 
past several years. Nevertheless, 
they are being taken much more 
seriously now. 


Retread-Tire Rationing 


Start Feb. 

WASHINGTON. OPA, last- 
minute instructions Wednesday, de- 
layed until Feb. the start re- 
treaded tire rationing. 

Price Administrator Leon Hen- 
derson said the delay was neces- 
sary because required rationing 
forms had not yet been distributed 
all local rationing boards. All 
provisions the rationing pro- 
gram. other than the actual distri- 
bution retreaded tires, took 
effect midnight, Feb. 


Convert Chrysler Estate 

NEW YORK.—The estate the late 
Walter Chrysler, the Elm Point 
tip the Great Neck peninsula 
Long Island, being converted into 
the country’s largest merchant marine 
academy, with present enrollment 
July Total cost converting the 
property into academy will ap- 
proximately $925,000, 
sum paid the Chrysler estate. 
The property had been the market 
for $175,000. understood the gov- 
ernment paying good deal less. 


Used Car Stocks 
Reach All-Time 


Peak 


CHICAGO.—Dealers this area, 
who thought that the curtailment 
and stoppage new car production 
would bring them harvest used 
car sales, got the shock their 
lives last week when the Chicago 
Automobile Trade Assn. released 
its monthly sales and inventory re- 
port showing the supply used 
cars new all-time high 
wide margin. 

The 265 dealers record num- 
ber) who sent reports, had 
average 103.1 days’ supply 
used automobiles Feb. in- 
crease 129.6 percent over the 
44.9 days’ supply the same date 
last year. The figure was also far 
above the previous peak days 
month earlier. 

Sam Shapiro, general manager 
CATA, revealed also that 3,051 cars 
were sold the participating 
dealers during January and 10,481 
were hand Feb. Highest 
yearly models were 1936’s, with 
supply 141 days, and lowest were 
1933’s days. 


Studebaker Issues 
Used Car Guide 


SOUTH BEND. “Buying and 
Selling Used Cars Today,” com- 
prehensive portfolio prepared 
used car operations, under today’s 
unusual conditions, has been mailed 
Studebaker dealers, according 
Ken Elliott, vice-president 
charge sales. 

“Many Studebaker dealers are 
now supplementing their incomes 
from their Service and Parts De- 
partments buying and selling 
used cars, are exploring the pos- 
sibilities this activity their 
local markets,” said. 

“Dealers have found, however, 
that buying used cars for cash 
somewhat different type busi- 
ness than trading for them new 
car transactions,” Elliott continued. 
“Therefore, have made in- 
tensive survey buying and selling 
methods currently being employed 
both new and used car dealers 
the used car business guide 
for Studebaker dealers who decide 
engage this activity.” 


Gallagher Reelected 


Delaware Dealers 

WILMINGTON, Del.—Hugh 
Gallagher has been re-elected presi- 
dent the Delaware Motor Trades 
Assn. Also re-elected were: Vice- 
president, Hugh Richter; treasurer, 
Isadore Keil, and exécutive secre- 
tary, William Brodie. 

field survey dealer service 
will conducted committee 
composed Austin Porter, chair- 
man; William Luke, Harry Tay- 
lor and Keil. 


Ebbert Resigns Post 


With Brooklyn Dealers 

NEW YORK.—Ralph Ebbert has 
resigned, effective Feb. 28, man- 
ager the Brooklyn and Long 
Island Automobile Dealers Assn. 
become director industrial re- 
lations Carrier Corp., Syracuse. 

Ebbert had served manager 
the Brooklyn and Long Island as- 
sociation more than years. Pre- 
viously had been with the New 
York Post and the Philadelphia 
Ledger. 


Must Certify Brakes 
UKEE.—The com 

cil has the Wedemeyer 

ance, which requires dealers used 


automobiles 
certify the safe condi 


WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents 
for three insertions. 


WANT DEPARTMENT 


COLLECTION METHOD 
AUTOMOTIVE COLLECTION 
Notices, (3) 


2 
Forms Com 
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995- 945 1295 815 
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Ford V-8 Super Deluxe 595| 900- 565| 675| 675| 795- 645| 895- 650| 860- 799| 850- 765| 950- 975- 845| 765 852- 710 


(V-8 Deluxe) 425| 625- 695- 645| 685 649| 660- 555 
485- 425| 445 565- 545- 525| 575- 525| 545- 585 518- 480 


995 


895 750 


395 445- 395 550- 395 645 509- 395 

695- 445| 565- 495| 695- 750- 575- 495| 450| 645- 585| 590- 585| 625 800- 795| 653- 560 

445| 495- 265| 495- 395| 545- 499- 525- 475- 575- 535| 520- 403 

Plymouth Special 775| 798- 725| 845- 695| 895- 695| 870- 845 725 850- 995- 785| 895- 844- 758 
(Deluxe) 650| 600- 545| 650- 525| 695- 595| 635- 569| 675- 495 545| 635 699 630| 665- 572 

495- 465| 565- 500| 595 475- 395| 477 495- 585- 495| 595- 575| 528- 470 


385 440- 435 295 475 425- 385 465- 450| 445 374 

695- 585| 745- 775 695 695- 550| 695- 675| 795- 695| 898- 795- 648 

465 545- 495| 550 549 500- 490| 525- 375 520- 465| 495 645- 595| 625 645- 545| 549- 494 

525- 425 295| 385 450- 425| 425- 395 425 409- 368 


595 


580- 510 


278 

224- 224 

National Average, All Makes, Feb. 8—$672-$590 
National Average, All Makes, Jan. 25—$697-$612 


227 180 


Used Car Selling Prices, advertised the classified section metropolitan newspapers nationally, are compiled News copyrighted feature. 
These top and bottom prices, compiled from published figures, establish the trend the market and the resulting national indez. Where prices are quoted, car make 
and model was offered during the period covered. 


Used Car prices Pittsburgh, Cincinnati, St. Louis, Atlanta, Houston, Oklahoma City and Seattle appeared this page last week and will published again next week. 
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New-Car Rationing 
Starts March 


(Continued from Page 


local rationing boards 

sons the eligibility list. 
Originally, had been. planned 

begin the rationing Feb. 26, 


but modification the OPA order 


affecting the release cars pur- 
chased, but not delivered, before 
Jan. made four-day extension 
advisable that the rationing 
boards could clear the additional 
applications for such 
purchases. 

Between March and May 31, 
the administrator disclosed, about 
140,000 new cars will made 
available for sale eligible civilian 
buyers against certificates issued 
local rationing boards and 
various federal, state 
agencies. 

This number will increased 
further sales the armed 
forces and certain other federal 
agencies directly connected with 
prosecution the war. Detailed 
quotas states and counties, 
covering the March 2-May pe- 
riod, will released within the 
next few days. Quotas for subse- 
quent periods will announced 
before May 31. 

Transfers Prohibited 

The new regulations will not 
apply rationing the approxi- 
mately 135,000 new 1942 cars that 
have been “stockpiled” for release 
1943 and thereafter. The regu- 
lations forbid the present transfer 
any “stockpiled” cars, except 
the Army, Navy, Marine Corps, 
Coast Guard for use—or be- 
tween dealers, distributors and 
manufacturers for purposes 
eventual resale. 

Manufacture new passenger 
cars was suspended completely 
each manufacturer 
sembly his January quota. Every 
automobile plant the country 
now process conversion 
the production guns, tanks, 
planes and other implements 
war. 
Existing stocks new passenger 
cars, approximating 480,000, there- 
fore represent the entire amount 
available satisfy the essential 
needs the armed services, other 
federal agencies, state, county and 
municipal governments, private 
citizens whose use automobiles 
essential the community and 
the nation, plus limited number 
for export under quotas set the 
War Production Board. 

Like tire rationing, the rationing 
new passenger automobiles will 
boards under the supervision 
state rationing administrators. 
Automobile certificates, valid for 
purchases anywhere the United 
States prices not exceeding 
OPA’s established maximums, will 
issued the local boards 
eligible buyers within the limits 
the established county quotas. 
These certificates are not transfer- 
able and expire days from 
the date issue. 

Defense Workers Added 

The list eligible purchasers 
the automobile rationing regula- 
tions virtually identical with the 
operators eligible vehicles under 
the new and retreaded tire ration- 
ing plan. Summarized, the auto- 
mobile “eligibles” include: 

Physicians, surgeons, visiting 
nurses and 
clergymen; institutions needing 
ambulances; fire fighters and po- 
lice officers requiring cars for of- 
ficial duty; other public health and 
safety officials; persons carrying 
mail under government contract; 
licensed jitney, taxi, similar 
transportation operators; persons 
using cars connection with es- 
sential construction, maintenance 
and repair services; executives, 
technicians, engineers, and work- 
ers directly indirectly connected 
with prosecution the war; fed- 
eral, state, local and foreign gov- 
ernment employes engaged du- 
ties directly connected with pro- 
tecting public health and safety 
farmers lacking other means 
transporting produce supplies 

and from market; traveling 
salesmen handling essential sup- 
plies; persons carrying newspapers 
for wholesale delivery. 

Qualifying this board list 
eligible buyers set stringent 
tests which the local boards must 


apply before issuing 
tificates. 

Briefly, these tests require 
eligible applicant prove his need 
new passenger automobile, 
the light conditions peculiar 
his locality. For example, 
some communities, the need de- 
fense workers who must travel long 
distances and odd hours reach 
their plants may, the opinion 
local board, outweigh the re- 
quirements some other category 
eligibles. Conversely, densely 
populated sections, 
transportation adequate, the local 
board may rank doctor emer- 
gency repairman ahead de- 
fense worker who able reach 
his plant bus. all cases, the 
local board must satisfied that 
applicant’s present car not 
adequate for the duties per- 
forms. 

Publicity Ordered 

Obviously, Henderson said, with 
less than percent last year’s 
automobile production available for 
sale over the next months, many 
persons the eligible list will not 
able get new car. 

Local boards are directed the 
regulations post their offices 
the names all persons whom 
they have awarded certificates and 
release the names the press. 

One feature the new regula- 
tions section (303) which pro- 
vides that persons who had made 
down payments against purchase 
new car prior Jan. 1942, 
and who cannot get delivery be- 
cause they are unable meet the 
requirements Rationing Order 
No. are entitled return 
their money. these cases, ac- 
cording the regulations, dealer 
cannot held liable for failure 
deliver the car, but must, however, 
refund the money. 


Rationing Order No. spelled 
out the conditions under which 
cars purchased, but not delivered, 
prior Jan. (when the govern- 
ment “froze” all sales and de- 
liveries) would released their 
buyers local rationing boards. 
Applications for releases, according 
the original order, had 
filed between Feb. and Feb. 26, 
since was intended begin gen- 
eral rationing the latter date. 
Now that the effective date the 
general rationing plan 
put off until March the new 
regulations extend that date the 
time within which applications for 
release these “pre-freeze” cars 
may filed. 

Formalize Purchases 

Like the tire rationing regula- 
tions, the regulations for ration- 
ing new passenger automobiles 
contain classifications buyers 
which are not required appear 
before local boards and obtain cer- 
tificates. These exempt categories 
include: The Army, Navy, Marine 
Corps, Coast Guard, Maritime Com- 
mission, Panama Canal, Coast and 
Geodetic Survey, Civil Aeronautics 
Authority, National Advisory Com- 
mission for Aeronautics, Office 
Scientific Research and Develop- 
ment, and any person who acquires 
new car for export under license. 


The War Production Board 
developing program which will 
formalize new car purchases for 
the exempt classifications. Until 
this program goes into effect, ex- 
empt buyers are required file 
complete information with OPA 
forms provided for this purpose. 


FIFTEEN YEARS service has 
been completed Studebaker Sales 
Training Director Osborne, Dave, 
and their salesmen, receiving his 
Studebaker 
dent Ken Elliott. 


agencies, other than 
those exempt classification, 
will obtain new cars through the 
Treasury Procurement division un- 
der quota established. 

used the regulations, the 
term has broad ap- 
plicability. Thus, not only covers 


sales and leases, but also gifts 
1942 cars. Rentals loans cars 
may not exceed one week dura- 
the transfer re- 
strictions not extend techni- 
cal transfers title for the pur- 
pose securing loan credit. 

Certain persons may transfer 
acquire automobiles merely fil- 
ing transfer statement. These in- 
clude: Anyone inheriting under 
will; trustee receiver coming 
into possession court order; 
insurers, junk dealers, salvage 
car. this latter case, the car 
may only used for scrap 


tion. However, 


companies acquiring 


salvage its parts. 
Modifications Listed 


There are restrictions (other 


than reporting requirement) 


the acquisition new cars for 


purposes resale dealers, dis- 
tributors, manufacturers, Recon- 
struction Finance Corp., finance 
companies, judicial officers ex- 
ecuting judgments. 


The modifications Rationing 


Order No. contained Amend- 
ment No. and referring the 
cars bought before Jan. are 
summarized follows: 
The evidence purchase re- 
quired presented local 
boards has been liberalized for the 
benefit federal, state, and mu- 
nicipal agencies, and many large 
corporations, who customarily buy 
cars without down payment direct- 
from the manufacturer. Boards 
may now release car purchased, 
but not delivered, before Jan. 
such buyer (a) its bound 
serially-numbered records evidence 
the purchase; (b) the records 
the manufacturer making the 
sale substantiate the date the 
purchase order. 
buyer and dealer may ap- 
pear before different boards 
obtaining release “pre-freeze” 
car. the board before wihch the 
dealer appears satisfied and 
reports the board which the 
purchaser has applied, the second 
board may issue appropriate 
authorization, assuming, course, 
that the purchaser’s evidence 
also satisfactory. 
agent now may appear be- 
fore the local board for the 
buyer car for which release 
sought. Ordinarily, the rules re- 
quired the personal appearance 
buyer. 

The amendment makes pos- 
sible for selectees volunteers 
sell their cars 
March provided that they first 
apply writing the local ration- 
ing board with jurisdiction over 
the area where the car customarily 
garaged stationed. Such 
application must contain: (1) Name 
and address the seller; (2) 
description the car, including 
make, model year, serial number, 
engine number and body type; (3) 
Name and address the buyer; 
and (4) statement the facts 
regarding the seller’s military sta- 
tus. Accompanying the application 
must letter from officer 
the armed services qualified cer- 
tify the status the seller 
letter from member the 
selective service board where the 
seller registered. 


Draftees Provided for 

and after March selectees 
volunteers may sell their 1942 
cars only person holding 
certificate issued local ration- 
ing board. However, order 
facilitate sales, the local boards 
will post the names and addresses 
selectees and volunteers with 
1942 cars for sale that eligible 
buyers can arrange purchase 
they desire. 

The special provision made for 
selectees and volunteers was con- 
sidered desirable because the ra- 
tioning order forbids the sale 
any 1942 model passenger car, even 
private citizen who may have 
acquired last fall and driven 
ever since, except dealers 
eligible purchaser holding cer- 
tificate issued local rationing 
board. This comes about through 
the orders definition passenger 


car “any 1942 model passenger 


automobile having seating ca- 


pacity not more than persons, 


irrespective the number miles 
has been driven.” 


the 4th Dimension 


Council Pledges Cooperation; 


Pontiac’s Campaign 
Pete Wemhoff 


Pledge 


Facilities national advertising 
have been coordinated and placed 
the disposal the federal gov- 
ernment the total war effort, 
announced the Advertising 
Council. 


The council was formed with 
this idea mind and has pro- 
ceeded, the request Donald 
Nelson, chief the War Pro- 
duction Board, develop ma- 
chinery for cooperating with the 
departments government. 


Council comprises the American 
Assn. Advertising Agencies, the 
Assn. National Advertisers, the 
American Newspaper Publishers 
Assn., the National (magazine) 
Publishers Assn., the National 
Assn. Broadcasters, the Outdoor 
Advertising Assn. America, and 
many other affiliated groups. Dr. 
Miller McClintock will manag- 
ing director. 


Linage 

Big losses automotive and 
classified advertising during Jan- 
uary resulted total advertising 
linage newspapers cities, 
measured Media Records, fall- 
ing 4.1 percent behind the like 1941 
month. All classifications, except 
retail and national, fell behind 
January, 1941. 

The automotive decline was 
percent, while that for classified 
was 10.7 percent. Financial fell 
back percent, while department 
store linage dropped 2.3 percent 
and total display was off 2.1 per- 
cent. National advertising rose 4.2 
percent, while retail advertising, 
which includes department stores, 
rose 0.7 percent. 

The January automotive linage 
probably hit the lowest level for 
that month since the early 


Mags 

special bulletin, showing how 
magazine advertising increased 
nearly 200 percent during the last 
war, was issued last week the 
Crowell-Collier Publishing Co. 

showed that 

total volume increased from $26,- 
368,384 1914 $78,025,145 

1919. 

With few exceptions, including 
passenger cars and cigarets, which 
went down both war years, and 
tires, silverware, musical instru- 
ments, shoes, travel and amuse- 
ments, which went 1917 and 
down 1918, American industry 
whole increased its magazine 
advertising that period. 


Casualty 

Friends magazine, which was 
published monthly and distributed 
owners and users Chevrolet 
cars and trucks, suspends publica- 
tion after the current March issue. 

The magazine’s issues, put out 
over three-year period, have ag- 
gregated approximately 24,275,000 
copies. 


Powwow 

Thirty-eighth annual convention 
Advertising Federation 
America will held New York 
City’s Hotel Commodore, June 21- 
24, and will “National Round 
Table Advertising War Time.” 

Crowell-Collier, Inc., and president 
the federation, said “the con- 
vention will set new pattern 
federation conventions. will 
war-time convention with oratory 
‘cut the bone.’ will have 
exhibit with the latest war- 
time advertising here and our 
allied countries, Canada and Great 
Britain. Time will planned for 
full discussion today’s advertis- 
ing and sales problems, led top 
and women the advertising 


Circulation 

Circulation English language 
daily newspapers the United 
States 1941 averaged 42,385,807, 
increase 1,612,870 over the 
previous year, according the 
new edition Ayer Son’s 
Directory Newspapers and Peri- 
odicals. 

The gain was made despite 


decline the number dailies 
fewer than 1940. 


Campaign 

audience nearly 33,000,000 
estimated for Pontiac Motor di- 
vision’s “Prescribed Service” cam- 
paign now underway newspapers 
and magazines. 


Campaign will carried 
114 newspapers 106 big trad- 
ing centers with 60, and 30- 
inch ads, Magazines used 
are Saturday Evening Post, Life 
and Time with two-column units 
black and white running through 
November. 
including Automotive News, will 
get two-column layouts each 
month. 

addition, the campaign be- 
ing plugged the Pontiac Owners’ 
magazine and the public’s response 
calling Pontiac dealership 
nearly exhausted initial press 
run half million copies. Nearly 
3,000,000 Prescribed Service mailing 
pieces have been purchased 
Pontiac dealers date. MacManus, 
John Adams, Inc., Pontiac’s 
advertising agency. 


Flickers 


Automotive equipment companies 
now using the Vocafilm Super- 
visory Training Program include: 


Bendix-Westinghouse Air Brake 
Co.; Bibb Mfg. Co.; Boston Woven 
Hose Rubber; Clark Equipment 
Co.; Columbus McKinnon Chain 
Corp.; Cummins Engine Co.; Delco 
Brake division; Diamond Motor 
Car Co.; Eaton Mfg. Co.; Galvin 
Mfg. Co.; Heyer Products Co., Inc.; 
Inland Mfg. division; Ladish Drop 
Forge Co.; Lamson Sessions Co.; 
Marvel-Schebler carburetor divi- 
sion; Morse Chain Co.; Motors 
Metal Mfg. Co.; National Standard 
Co.; Olds Motor Works division; 
Perfection Gear Co.; Ramsay Ac- 
cessories Mfg. Corp.; Raybestos- 
Manhattan division; Spark 
Plug division; Warner Automotive 
Parts division; Warner Gear di- 


vision; Willys-Overland; Willard 
Storage Battery; Superior Coach 
Corp. 

Merged 


James Albert Wales, president 


Wales Advertising Co., Inc., has 
been made vice-president 
Kelly-Nason, Inc., New York. 
the same time, was announced, 
the Wales agency and accounts 
were absorbed Kelly-Nason. 


Elected 


Charles Tapscott, advertis- 
ing manager for McQuay-Norris 
Mfg. Co., has been elected presi- 
dent the American Highway 
Sign Assn. Other officers elected 
are Zehrung, president 
Pennzoil Co., vice-president, and 
Messer, president Quaker 
State Oil Refining Co., treasurer. 


The association consists ad- 
vertisers, service companies and 
manufacturers. has taken 
active part the protection 
the rights roadside property 
owners and outdoor advertisers. 


Relations 


Everett McLaine has been 
appointed director public rela- 
tions and Edward Myers as- 
sistant director public relations 
for United States Steel Corp. sub- 
sidiaries the Pittsburgh district. 

also disclosed that Walter 
Camp will become assistant 
the chairman United States 
Steel New York, who for 
the chairman exercises general di- 
rection public relations activi- 
ties the corporation and its sub- 
sidiaries. 


Notes 


Frank, with Lord 
Thomas for years and until Dec. 
31, 1941, chief the production 
department, has been named pro- 
duction manager MacFarland, 
Aveyard Co., Chicago. 
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item really was the Dodge 
dealer organization. 
* * * 

UNDER CHRYSLER this was 
duly recognized and featured, with 
the result that the man who now 
directly responsible for the di- 
rection this dealer body, which 
also handles Plymouth, Forest 
Akers, Whose title that vice- 
president charge sales, 
cashing the inheritance. Ak- 
ers now sitting the “corner 
Who has moved over 
Highland Park Chrysler 
Corp. vice-president. 

was Akers that the conduc- 
tor under the belief 
that Akers could tell him how 
Dodge dealer relationships are be- 
ing handled through this difficult 
war period, which will have lot 
with the company’s sales 
position when peace reigns again. 

* * * 

“WE WOULD not want lose 
default friendship and goodwill 
some 4,000 dealers who sold our 
new cars and trucks prior the 
war,” said Akers. 

“While new-vehicle selling 
standstill, active dealers realize 
that the different times call for 
different methods cope with 
them. They understand that, where- 
the tie that formerly joined 
dealers the factory was the 
market for new vehicles, the link 
now formed the cars did 
build and the dealers sold mo- 
torists now using them. 

“You must remember that more 
than two million Dodge vehicles 
remain current use. for each 
our dealers there average 
500 Dodge vehicles which will 
require service attention one 
sort another long new- 
vehicle production remains 
standstill. This does not take into 
account the several hundred thou- 
sand Plymouth cars also sold 
our Dodge dealers. 

* 


“TO ENABLE the owners all 
these many vehicles secure the 
mileage and general service built 
into them the factory large 
and important task that sure 
keep dealers’ service shops busier 
the longer the emergency lasts. 

“We have found there pres- 
ent automobile procedure 
operating program broad and 
inclusive that could made 
blanket the needs majority 
our dealers. Geographical differ- 
ences, market conditions, competi- 
tion, financial status dealers, and 
other factors affect car merchants’ 
problems diverse ways. 

“For these reasons we, here 
company headquarters, are func- 
tioning clearing house passing 
useful information dealers. 
While are avoiding, even more 
strictly than has been our custom 
the past, the presentation 
untried theories, receive 
from our dealers many practical 
Suggestions that are passing 
along, thereby benefiting consid- 
erable percentage our dealer or- 
ganization. are constantly 
the lookout for practices through 
which dealers have succeeded 

augmenting their gross income to, 
and many instances beyond, the 
break-even point. And counsel 
our dealers doubly cautious 
about entering fields that are for- 
eign them; for our observation 
that high percentage such 
ventures have been dis- 
appointing experiences. 


the dealer looking 
forward service revenue should 
also search his methods for places 
and details where operating costs 


(Continued from Page 


him with repea 


Chris 
Sinsabaugh 


strate dealer 
expedited 
stall produce 
therefore also 
the waiting 


how work may 
making every service 
the maximum and 
the least delay 
customer. 

the percent ice 


ead 


ness the break 
his customers set 


keep his busi- 
point, and 
keep coming 
business, 
“One the things which accord- 
reports are receiving 
making hit alike with car owners 
and dealers the reconditioning 
policy announced and put into op- 
eration early last Oc- 
tober—the policy under which own- 
ers may have their vehicles thor- 
oughly reconditioned one oper- 
ation, cost being defrayed with 
the aid financing plan not 
unlike that which purchasers 
heretofore paid, installments, for 
new cars. Owners who ordinarily 
would have their cars serviced 
one item now, another 
later time, now have their cars 
cost and with gre 
ance satisfaction. 


“This plan, already under way 
with many our dealers, sure 
breed new tribe service- 
conscious owners who ever after 
will service even the new cars they 
may purchase the future with 
regularity rarely encountered 
the 

* * 


THE CONDUCTOR heard re- 
ports Dodge dealers who, at- 
tempting open new sources 
new-transportation income, had 
stocked and were selling bicycles 
with more less success. the 
whole, according Akers, the 
dealers reconciled present-day 
conditions are those managing 
balance their operations with serv- 
ice facilities and with persistently 
carried efforts sell their serv- 
ice the public. 


Nor, the conductor learned, has 
the used car ceased factor 
the dealer’s calculations. Dealers 
who formerly could wait until their 
new-car sales would produce trade- 
ins used vehicles, now find 
their advantage out and buy 
used cars, for reconditioning where 
needed and for resale. With the 
country’s armed services calling for 
more and more our manpower, 
more cars will become available, 
many them boons defense 
workers whom the car the 
only means going and from 
their important tasks. 


All which means, the con- 
ductor summed up, that Dodge 
dealer goodwill keeps flourishing 
much ever. 

* * 
SHUART, Detroit in- 

stitution, man who for years 
ran its automobile shows and its 
dealer association, has found his 
own particular “foxhole” for the 
duration, ambulance conver- 
sion unit which promises dollars 
for dealers who want stay the 
automobile business. It’s the Swift 
First-Aider which Scoop ran across 
some time ago and for which 
has found manufacturer, A-B 
Stoves, Inc., Battle Creek, Mich. 
Because the immediate urgency 
need for ambulance equipment 
civilian defense and Red Cross 
work, this Swift First-Aider prom- 
ises easy for the automobile 
dealer sell. The assembly itself 


less than pounds and 


stows away the car trunk. 
can used only 2-door sedans. 
Removing the right-hand front seat 


permits installation the cot. The 


dealer who installs also gets 
service fee, addition the profit 


curtailed. Since such inti- kes the sale. 
mate details dealers’ business 


not readily amenable long- 
representatives the field; 
these men work with dealers’ serv- 
departments the end estab- 
greater efficiency which 
service business flows 
steadier, more evenly, with the 


number peaks and ville, 


days which the shop 


idle. 
‘In not few instances our serv- 


* * 

AVE WALLACE, president 

Chrysler Sales division, makes 
the announcement that for the du- 
ration Charley Jacobson, his vice- 
president charge sales, will 
serve general manager corpo- 
ration’s munition’s plant Evans- 
Ind. will there for the 
while the home plant 
Detroit, the well-known Stewart 
Munroe, general sales manager, 
will take over Jacobson’s former 


field men are able duties. 
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HARRY SOMMERS 
(No. this series) 


Now and 


PHILADELPHIA-BORN but now Chrysler distributor Atlanta, 
Harry Sommers, elected president the National Automobile Dealers 
Assn. the recent Chicago meeting, came into the automobile business 
1920 with the truck department Packard Motor Car Co.’s New 
York branch, which also was the alma mater Max Gilman, now presi- 
dent the Packard company Like Gilman later on, Sommers 
was called the home office Detroit and then transferred Atlanta. 
the Georgian metropolis found his niche, and 1924 struck out 
for himself distributor Chrysler products developed south- 
ern accent, organized the Georgia Automobile Dealers Assn., serving 
two years its president and and also was president the 
Atlanta Automobile Assn. Sommers was active, too, civic affairs 
and when “Gone With the Wind,” famous movie, had its premiere 
Atlanta this giant automobile man was chosen lead the grand 
march. 

Sommers broke into NADA when became member the as- 
sociation’s executive committee 1939 and 1940, and ’41 was 
named first vice-president. Representing the Chrysler division’s 
dealers, was his pleasant job present Uncle Sam the first Chrysler 
tank that came off the assembly line, and which was paid for 
Chrysler dealers’ contributions. Having served the other war second 
lieutenant infantry, was easy for the big fellow meet the military 
folks present the ceremony and talk their language. Photo- 
graphically, present, left, the NADA president, and right, 
looked when was the service. 


Studebaker Sets 
Action Program 
For Dealers 


SOUTH BEND.—Studebaker has 
completed another chapter its 
sustained drive swing dealers 
over service efficiently, and an- 
other 60-day campaign has been 
launched, according Ken 
Elliott, vice-president charge 
asles. The “conversion” 
one the most successful field 
efforts ever made Studebaker. 
will continued 
throughout 1942, Elliott stated. 


“We started almost exactly 
year ago prepare dealers for the 
difficulties the situation facing 
them today,” said Elliott. “Now, 
after more than months in- 
tensive effort, have concrete 
sults show. have innumer- 
able reports dealers making 
healthy increases their service 
revenues. Excellent prograss also 
being made the development 
other activities designed help 
make for the loss new car 
and truck sales. 


During January Studebaker sales 
department crews three-man 
teams headed factory execu- 
tives, held meetings markets. 
Every dealer the entire Stude- 
baker organization has been 
covered. 


Studebaker’s service drive has 
been carried under the super- 
vision Fletcher, general 
sales manager, Brooks, 
assistant the vice-president 
Reese, manager the Business 
Merchandising division, and 
Wilson, general service director. 


Studebaker’s Action Program, 
plan for dealers follow stimu- 
late service sales, parts sales and 
revenues from other sources, 
planned for March and April. 


Munn, forum for the 
expression dealers’ opinions. 
appears weekly Automotive News. 


Pontiac Reports 
Wide Acceptance 


Service Plan 


PONTIAC.—Although introduced 
less than month ago, Pontiac 
Motor division’s “Prescribed Serv- 
program already has won ac- 
claim both dealers and motor- 
ists, according Verne Murray, 
assistant general sales manager. 


“Pontiac dealers have ordered 
nearly 3,000,000 Prescribed Service 
mailing pieces and the demand for 
copies the booklet, ‘How and 
When Buy Service,’ far be- 
yond Murray 
said. 

The larger Pontiac dealerships 
were the first swing Prescribed 
Service, Murray declared. The 
smaller dealerships also 
sponding satisfactorily, added. 


Service gross business 
been injured adopting Pre- 
scribed Service principles, Murray 
said. Rather, declared, dealers 
have told the factory that service 
profits have risen during the short 
time they have been using the 
program. 

Pontiac has begun national 
advertising campaign 
papers and magazines based 
Prescribed Service—only 
that car needs, determined en- 
tirely how has been driven. 


Anticipating strong demand 
for accessories with the coming 
spring, Pontiac work new 
driving and maintenance aids and 
the adaptation 1942 accessories 
Bathrick, general sales manager. 


EARLY every Bendix Drive 
spends its whole life under- 
going merciless 
Consider: 
totally ignored for months 
and years, receiving virtually 
maintenance servicing atten- 


Winnepeg Dealers 
Organize Association 


dealers here 
have formed the Winnipeg Auto- 
mobile Dealers Assn. 

The organization has already 
affiliated with the Federation 
Automobile Dealers Assns. Can- 
ada which has its head office 
Toronto. 

Officers the Winnipeg asso- 
ciation are Everett, chairman; 

Cummings, vice-chairman, 
and Garvin, honorary secre- 


rarely demanding any. 
The owner takes Bendix Drive re- 
liability for granted—and there’ve 
been mighty few disappointments 


over the years, among the more 
than fifty million users. 

believe, from our naturally 
quite attentive observation 
this gigantic army users, that 
Bendix Drive helps deliver Better 
Starting because it’s Better 
Start With. 


ECLIPSE MACHINE DIVISION 
BENDIX AVIATION CORPORATION 
ELMIRA, NEW YORK 
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the accident its location between 
two waterways, Akron was destined for 
trade. From the French voyageurs came 
the name common many Akron’s 

Next the Erie Canal made Akron another 
gateway the West, started its industries. 

Dr. Goodrich made Akron the first 
rubber center. The Mason jar ring changed 
the winter diet the nation. Akron gave 
the world overshoes, the hot water bottle, 
and suspenders that snapped. 

The automobile made Akron the world’s 
great rubber center. Here came two-fifths 
all the crude rubber gathered grown. 
And tires have long been the first industry 
Akron—shoes for 30,000,000 cars and, 


Children- 


addition, for nearly 5,000,000 trucks. 

Akron made tires good, safe, 
cheap and enduring, that today all our 
commerce and society, even our jobs and 
recreations, revolve Akron’s rubber. 

Akron shod America rubber—and now 
the shoemakers’ children, prodigal 
tires, must unshod... 


BECAUSE War and the world’s fate wait 
Akron. Our planes would grounded, 
tanks stopped, guns and heavy equipment 
stranded, democracy itself die should 
Akron fail us. Perhaps was for This Day 
that Providence and Destiny made Akron. 

all who have spent much 
our time and our lives rolling Akron’s 


Marshall Field, FOUNDER Silliman Evans, PUBLISHER 


THE CHICAGO SUN 


The BRANHAM COMPANY, Advertising Representatives, Atlanta, Charlotte, Chicago, Dallas, 


Detroit, Kansas City, Los Angeles, Memphis, New York, St. Louis, San Francisco, Seattle 


rubber, who have taken our tires for 


granted, there neither doubt nor question 
that Akron and its rubber industries will 
accomplish today’s great 
well and generously has fulfilled all 
the peacetime demands ever made it. 

And know that out its sustenance 
for War, the post-war world will profit 
with the better products -that Akron has 
learned make. 


look forward that happier day 
when this newspaper again will privi- 
leged publicize and advertise the 
ucts the normal life the 


whole nation can resume its routine rolling 


better tires from Akron. 
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QUR jobber your your 
shop and your banker for short 
periods you automobile service station 
operator. business serve you. These pic- 
tures show how jobbers are modernizing their 
stores and shops that they can serve you Better. 


Nick deBerardinis, Manager 
Automotive Service Jabber Cooperation 


Duro Tools tee the highest de- 
DURO METAL PRODUCTS Co. 


MANUFACT 


Auto Parts Distributing Co., Cleveland, 
Shown here man mixing 
order the color eye and also 
view the firm’s West Side branch. 


IMOUIRY 


Front view Mohler Auto Supply, 
Fremont, Ohio. Mohler proud his 
fine machine shop which offers engine, 
electrical repair, brake drum and re- 


Are available the Height, Type and Size lining service. 
meet every machine shop and assembly 
operation. 
bd 
Exclusive the wide 


range leg sizes (for 
proper working 
height) 
provides for varying 
requirements. Avail- 
able standard and 
extra-heavy construc- 


and tion. 
Pat's Pend. 


Rugged durability standardized and interchangeable parts 
one two sizes. 


Schriber-Schroth, Akron, Ohio, Willard 
battery distributors, makes many spe- 
cial charging boards for their custom- 
ers fit spots available. Huge crank- 
shaft grinder brings them considerable 
engine rebuilds. 


Many automotive and repair shops find that “Hallowell” Work 
Benches Steel best meet modern needs the prices 
are inviting. 


request, your business letterhead brings latest bulletins. 


STANDARD PRESSED STEEL CO. 


JENKINTOWN, PENNA. 


BRANCHES 
BOSTON INDIANAPOLIS CHICAGO ST. LOUIS SAN FRANCISCO 
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your jobber your 
best friend being exem- 


Your Jobber 
plified now the way jobbers 


Your are fighting keep adequate 

supply parts and supplies 

Best Friend stock that their service 
station customers will not 


held needlessly waiting for parts while doing their 
job keeping automotive vehicles rolling. 


Jobbers realize that the truck that hauls farm pro- 
duce and essential civilian commodities, and the car 
that takes the defense worker his job, are most 
necessary our war effort. They have shown, 
their fighting spirit and their willingness take 
jobs outside their normal routine, that they hold 
the well being their service station customers 
high regard. Many have even put new machines 
rebuild and repair parts and equipment that can 
longer obtained, due the fact that machines 
upon which these parts were formerly made are 
now going full time strictly war work. 


Jobbers are holding out tin cup Congress, nor 
have they reserved place the war-time wailing 
wall small business. They know they have big 
job and are putting their best efforts into 
doing even though the going tough. 


example this jobber fighting spirit and 
honest desire serve better, jobbers have added 
2,763 additional servicemen customers Automotive 


Service subscription lists since the Japs invaded 
Pearl Harbor December 

Washington has issued some 

stop orders and priorities that 

dustry nearly crazy trying 

figure out what was the in- 
tention the men who wrote the orders but the last 
“lulu” was our dear friend M-68-C which crept into 
bed with the automotive aftermarket from the Office 
Oil Co-ordinator Ickes. This order which was 
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written originally stop the sale all oil dispen- 
sing equipment NEW gasoline stations and pre- 
vent new stations from coming into already 
crowded market, had little “joker” clause which 
stated that manufacturer jobber “shall deliver 
otherwise supply” any equipment any “mar- 
keter” petroleum products. This meant that 
supplier could sell any service station that sold 
lubricating oil. 


blame can laid the door defunct OPM 
nor the present WPB for this odious blunder, for 
pure blunder was. Tying the sale hundreds 
items equipment sorely needed service 
stations, and which had more relationship 


Vitally necessary the man behind the truck wheel— 
whether drives for Uncle Sam John Public. 


oil dispensing than the operation soda water 
fountain has the functions blacksmith shop, 
can laid directly the door one government 
agency writing orders around another. That auto- 
motive man ever read the order before was issued, 
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poor consolation for the loss and disturbance 
business those who must service our great auto- 
motive transportation system cars and trucks. 
amendment this drastic order, understand, 
now slowly wending its way through the maze 
WPB, which thought will release those equip- 
ment builders not intended caught under the 
original order and which will clarify the limitations 
sale lubrication equipment already built and 
the hands distributors and jobbers. earnestly 
hope that this order will “hit the street” before you 
get this issue Automotive Service. 


was only through the earnest work and fight 
your jobber associations and the manufacturers 
shop equipment that this odious “freeze” order 
being clarified. The automotive industry must fight 
for its rights survive, despite the fact that auto- 
motive transportation basic and essential the 
promotion the war this great country ours. 


this issue story about 
jobber who has installed 
metalizing machine his shop 
extra service his service 


Parts 

Build- With this machine 

has been able quickly put 


badly-scored hydraulic hoist back into needed serv- 
ice cutting down the hydraulic piston take out 
the score marks and building back original 
diameter with gun which flows metal onto bearing 
surfaces, matter how large. This jobber has 
regular repair production line cracked engine 
blocks, truck differentials and hubs with bearing 
surfaces worn too small. Alert jobbers like this one 
are bound come out this war period stronger 
and with more customers than ever. 


Editor 
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QUR jobber your warehouse, your machine 
shop and many cases your for short 
you are automobile service station 
operator. business serve you. These pic- 
tures show how some jobbers are modernizing their 
stores and shops that they can serve you better. 


Nick Manager 
Service Jobber Cooperation 


where along the line can mean the dif- 
ference between success and failure. 


Duro Tools guarantee the highest de- 
precision performance and un- 
interrupted service. 


DURO METAL PRODUCTS Co. 
2009 N. Kildare — Dept. AS-1 


Auto Parts Distributing Co., Cleveland, 
makes specialty paint and painter’s 
Shown here man mixing 

order the color eye and also 
view the firm’s West Side branch. 


300 


STRETCH, STOOP SQUAT 


WORK BENCHES STEEL 


Are available the Height, Type and Size 
meet every machine shop and assembly 
operation. 


Front view Mohler Auto Supply, 
Fremont, Ohio. Mohler proud his 
fine machine shop which offers engine, 
electrical repair, brake drum and re- 
lining service. 


Exclusive the wide 
range leg sizes (for 
proper working 
height) 
provides for varying 
requirements. Avail- 
able standard and 
extra-heavy construc- 
tion. 


Schriber-Schroth, Akron, Ohio, Willard 
battery distributors, makes many spe- 
cial charging boards for their custom- 
ers fit spots available. Huge crank- 
shaft grinder brings them considerable 
engine rebuilds. 


and 
Pat's Pend. 


Rugged durability standardized and interchangeable parts 
one two sizes. 


Many automotive and repair shops find that “Hallowell” Work 
Benches Steel best meet modern needs the prices 
are inviting. 


request, your business letterhead brings latest bulletins. 
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your jobber your 

best friend being exem- 

Your plified now the way jobbers 

are fighting keep adequate 

Best Friend supply parts and supplies 

stock that their service 

station customers will not 

heid needlessly waiting for parts while doing their 
job keeping automotive vehicles rolling. 


Your Jobber 


Jobbers realize that the truck that hauls farm pro- 
duce and essential civilian commodities, and the car 
that takes the defense worker his job, are most 
necessary our war effort. They have shown, 
their fighting spirit and their willingness take 
jobs outside their normal routine, that they hold 
the well being their service station customers 
high regard. Many have even put new machines 
rebuild and repair parts and equipment that can 
longer obtained, due the fact that machines 
upon which these parts were formerly made are 
now going full time strictly war work. 


Jobbers are holding out tin cup Congress, nor 
have they reserved place the war-time wailing 
wall small business. They know they have big 
job and are putting their best efforts into 
doing even though the going tough. 


example this jobber fighting spirit and 
honest desire serve better, jobbers have added 
2,763 additional servicemen customers Automotive 


Service subscription lists since the Japs invaded 
Pearl Harbor December 

Washington has issued some 

stop orders and priorities that 

dustry nearly crazy trying 

figure out what was the in- 
tention the men who wrote the orders but the last 
“lulu” was our dear friend M-68-C which crept into 
bed with the automotive aftermarket from the Office 
Oil Co-ordinator Ickes. This order which was 
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written originally stop the sale oil dispen- 
sing equipment NEW gasoline stations and pre- 
vent new stations from coming already 
crowded had little which 
that manufacturer jobber “shall deliver 
otherwise supply” any equipment any “mar- 
petroleum products. This meant that 
supplier could any service station that sold 
lubricating oil. 


blame can laid the door defunct OPM 
nor the present for this odious for 
pure blunder was. Tying the sale hundreds 
items equipment sorely needed service 
stations. and which had more 
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peer consolation for the loss and disturbance 
business those who must service our great auto- 
motive transportation system cars and trucks. 
amendment this drastic order, understand, 
now slowly wending its way through the maze 
WPB, which thought will release those equip- 
ment builders not intended caught under the 
original order and which will clarify the limitations 
sale lubrication equipment already built and 
the hands and jobbers. earnestly 
hepe that this order will “hit the street” before you 
get this issue Automotive Service. 


was only through the earnest work and fight 
your jobber associations and the manufacturers 
shop equipment that this edious “freeze” order 
being The automotive industry must fight 
for its rights survive, despite the fact that auto- 
motive transportation basic and essential the 
promotion the war this great country ours. 


this issue story about 
jobber who has installed 
metalizing machine his shop 
extra service his service 


Parts 
Build- customers. With this machine 
has been able quickly put 


badly-scored hydraulic hoist back into needed serv- 
ice cutting down the hydraulic piston take out 
the score marks and building back 
diameter with gun which flows metal onto bearing 
surfaces, matter how large. This jobber has 
reguiar repair production line cracked engine 
truck differentials and hubs with bearing 
surfaces worn too Alert jobbers like this one 
are bound come out this war period stronger 
and with more customers than ever. 
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LEET operators 
take lessons from the U.S. 
service 
maintenance, Starting with 
trained drivers, the Army 
insists that ite trucks 
greased every 500 miles, 
changed every, 1,000 
every lubrication 
trucks 
night possible, 
that are well. greased 
are much Army 
are clean Arm 
trucks must take unde 
types conditions, anc 
good service them 
stand the. grind longer 

and more efficiently: 

some civilian 
chanics the -third 
fourth 
keep rebuilding atid 
ing When one outh 
soldiers moves and 
replaced another group. 
Enlisted motor 
transport 
regiment, leaving 
stripped except for civilian 
and instructors. 
Photos 
Quartermaster Motor 
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Here’s the type use the field that Army trucks get, making service work for the boys the line. Days and 
months grinding through mud, swamps, mean Army trucks must able take it. 


Col. Besse and Col. Jones, Fort Wayne (near Detroit), attend the first school Installing motor Army truck chassis the Holabird Quartermaste- 
maintenance instruction under the auspices Chevrolet Motor Division. Depot, fourth echelon the Motor maintenance setup. 


Besse, commandant Fort Wayne, with his son, Lieut. Besse Holabird one the civilian mechanics, now being used the Army, shown in- 
depot, look while engineers point out the construction details. structing Army man checking generator, third echelon depot repair shop. 


Master Sergt. Walden instructs Privates Cooke and Houx operations and con- 
struction diesel engines the Quartermaster Depot, Holabird, Md. 


being used third echelon repair shop sew canvas godds for trucks. 


Something that’s not found the ordinary repair shop this sewing machine, 
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Line Army trucks shown here leaving the Fort Wayne pool, bound for there 
some Army camp. Trucks are held here for drivers from other camps deliver. 
release, 
‘hat the 
full sympathy with liberalization. moving under the rationing pro- bought back from dealers. production program. start about 
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master Motor Transport. Room 600 feet long; 750,000 sq. used for parts storage used car 


who can 


Here example second echelon service the field. Here Army trucks 
are lubricated, spark checked, oil changed, broken parts replaced, etc. 


fair com- 
rationing 
that month 


available for 
Board has 
car camel- 


not complete 
quotas 


trucks 
receiv 
made. Unit includes mobile machine shop and parts supply wagon. hundreds tons farch quotas 
been noti- 


been taken 
several truck 
have been 
the 
itary orders.§ 


time 
day 

likely 
itioning 
trucks woul 


— 


. a 
7 
AS AUTHORIZED 
FUNCTIONS FUNCTIONS 
ASSEMBLY GENERAL OVERHAUL 
SUPPLY 
PERSONNEL 
(CIVILIAN) 
— 4 


J 


Tubes chafed pinched fabric breaks inside the casing, the evidence which 
may easily seen each tube. The direction and shape the tube injuries 
have rather closely followed the pattern the fabric breaks. tire does not 
necessarily flat when fabric break occurs the inside the casing be- 
cause may take some time for the injury chafe completely through the 
tube wall. many instances, the tire will not flat for some time after the 
fabric break occurs. Severity and location the casing injury naturally will 
determine how soon the tube will pinched chafed through and cause 
the tire flat. This may occur smooth pavement, when car 
standing still, even the spare which has previously been 


Bead chafing (“bead cutting”) gen- Tubes pinched edge valve base 
erally caused excessive bead are due improper mounting. The 
resulting valve stem and valve base were not 


tion, over-loading ,or both. Other con- 
tributing factors may damaged 
rough bead toes, rusty rims, improper 
tire and rim size combination. Buffing 
the bead toes smooth edge will help 
prevent recurrence. Installing special 
flaps, designed for use drop 
center rims, will prevent bead chafing. 


brought down into proper position 
the well drop center 
fully inflating. result, the tube 
area just beyond the edge the base 
folded under during inflation. 
pressure increased, base finally was 
forced down into rim well, 
tensifying pressure, 


ITH both tires and tubes 

being rationed, behooves 
every serviceman his part 
helping motorists conserve 
not only their tires 
but 
tubes. It’s needless 
point out that, 
with the scarcity 
rubber aggravated 
the Far Eastern 
situation, the rub- 
ber tubes just vital 
that tires; the latter 
minus tubes. Many users 
not obtain the maximum 
service from tires because, either 
through neglect lack 
edge, they overlook 
portance tubes tire perform- 


Pinched tools. tube may pinched 
tool when mounting demount- 
ing, producing one 
where tube was pinched between the 
tool and the rim bead. Use 
incorrect tire tools, drivers, 
etc., together with improper mount- 
ing methods, causes these conditions. 


ance. Because tires per- 
form efficiently without proper 
interior support, rubber conser- 
vation really should start with 
the tube, points out 
the Rubber Manu- 
facturers Inc. 
Illustrated and ex- 
plained these 
two pages are the 
common causes 
tube failures, re- 
sulting injuries misuse. 
will pay dividends 
men and shops they will im- 
need for proper care 
and aid them the proper 
analization and repair tubes. 
Photos courtesy R.M.A. INQUIRY 201 


This tube was cut sharp edge 
sometimes used drop 
center rims the bottom the rim 
well. This resembles bead-chafed 
dition, except that the two cuts are 
closer together. prevent recur- 
rence this trouble replace rim strip. 


Tubes damaged mismounted flaps. 
This tube has become chafed 
fold the edge the flap. 
mounting either car truck tires re- 
quiring flaps, essential that flaps 
properly centered between beads 
prevent folds wrinkles. use 
twisted flaps again when mounting tires. 


This tube became badly chafed where 
valve hole corner rim well. Rims 
with offset valve holes corner 


require tubes with offset 
valves. Adjust tubes proper position 
casing prevent creases. 


Tubes pinched beads. 
was caught under the bead and pinched 
when mounted drop center rim, 
the pinch lines appearing 
alongside hole. Correct mounting 
methods will prevent pinched tubes. 


Tubes and creased. 
tion shows result tube being larger 
than inside casing, can happen 
new tube proper size when in- 
correctly mounted. crease occurs 
flexing area tube, additional thick- 
ness tube that point causes 
hinging action that cuts tube (as il- 
lustration and often damages fab- 
ric. Illustration shows what happens 
tube, which has stretched grown 
service, when placed new 


nearly new casing. All tubes except 


special types become thin, lose tensile 
strength through use; therefore it’s un- 
economical use them for more thar 
the life one tire except these days. 


. 
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rubber valves. the illustra- 
tion the left, Figures and show 
broken rubber valve stems that are 
caused extreme underinflation, 
flat tire. Figure shows 
valve end which may have occurred 
being hit bent during mounting 
demounting. the tube not other- 
wise seriously damaged, new rubber 
valve can easily vulcanized onto 
the tube nominal cost. 
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Any foreign material between the cas- 
ing and tube will cause chafing ac- 


tion. time, one both will become would 

sult grit, pebbles, etc. Figures 

and show effects allowing part itions” with 
both car 
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Correct mounting tire. Above 
shown what takes place when tire 
mounted correctly. Beads are seated 
and tube has expanded and conforms 
smoothly the contour the rim-well. 


available for 
Board has 


Note buckling which 
thins wall tube 
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price itary orders. 

Order from your Carter Distributor Jobber. 


Incorrect mounting. Above shown 
what happens tire mounted in- 
correctly (tire partly deflated). 
Beads are starting seat, but not 
rapidly enough permit the tube 
take proper place rim-well. 


When tire mounted 
incorrectly, tube 


due thinning 
tube this area. Fur- 
ther inflation will 
properly seat the 
beads but 
buckling condition 


stretches unevenly 
ing series buckles price includes charge $1.75 for 


ationing 
trucks woul 


will not remedied the wee 

unless the tire de- 

t > 
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HESE are different days for 
jobbers just they are for 
manufacturers and service sta- 
tions. Gone for awhile are the 
days when all the jobber had 
was keep few days’ stock 
ahead and watch his ledger ac- 
counts. Today, jobbers must keep 
everlastingly the forefront 
their mind, the needs their 
eve ing within their power 
keep the shops 
have stuck with them the past. 
Now, with many parts hard 
get, alert jobbers are increasing 
the facilities their machine 
shops and rebuild old 
parts that but few months ago 
were normally replaced with 
package kits. pays give 
service stations this extra sup- 
port. least Baldwin Auto 
Parts Co., Detroit, has found 
that providing this added service 
has kept every man the force 
buried with work. Even Russ 
Merrill, known around the job- 
circuit one the most 
aggressive merchandisers the 


Metalizing equipment has enabled this jobber provide shafts, truck hubs, pistons and hundreds meal parts his 
service that badly needed and one that expected that have worn too small for their bearings journals. mac now. 
grow importance get further into our all-out war picture three bearing surfaces large shaft are photographs Automotive 

program. Metalizing builds the bearing surfaces pis- ing sprayed with metal the same type original shaft. Service staff photographer 202 


Many the parts that are repaired 
the metalizing machine are not replace- 
able now and save machines from idleness. 


Clutch rebuilding another major 
shop service function Baldwin Auto 
Parts Co. This clutch 
loaded with work from Detroit dealers 
who the past were prone supply 
factory exchange parts instead re- 
pairing the worn clutch. Now they send This truck differential was repaired for 
the worn clutches the jobber re- fraction the cost new one—if 
build since clutch parts are ata premium. unit was obtainable. This one 


Can Repair 


Fuel pump rebuilding takes practically the entire time one machine this 
shop. All wearing parts are replaced each rebuilt pump. There seems 
question but what more and more rebuilding essential parts such pumps 
and carburetors will fall the lot the jobber and distributor along. 
Baldwin protecting its original customers refusing let its stock parts 
depleted through quantity sales buyers who never were regular customers 


‘Every Reman: 


Engine rebuilding old standby the progressive 
jobber that now increasing volume. 
photographs are shown two the Baldwin engine 
rebuilding operations. Cracked blocks 
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= 
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Publisher 


pieces heavy machine equipment which Partial view the Baldwin Auto Parts Detroit, showing corner the sales: 
counter with two the counter men the job fill customer needs.' 


give their customers extra service. 
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Drill press, large enough take care 
the largest drilling reaming job 
that can come into the shop, another 
evidence this jobber’s desire serve. 
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Not content with merely selling auto- 

motive products and conducting ma- 

chine shop operation, Baldwin also 

makes upholstery cleaning material 

under its own label. Here Casey shows 

how works the soiled door panel. 
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Plenty dealers are sing- 


ing this “PLUG-CHEK” Tune. 


THE ELECTRIC AUTO-LITE COMPANY time 
Merchandising 


ationing 
trucks 
ver the 


After applying cold, shown above, there wer 


ere, restoring the original 
the fabric. sponge and the 
cleaning material are all that’s needed. that the 
issued 
ith rationing 
sympathy with liberalization. moving under the rationing pro- bought back from dealers. production program. start about 


om 


HIS winter, service stations with welding equipment, located 

rural areas, will have unusual opportunity 
help agricultural repair work and some extra profits 
it. The Department Agriculture has recently an- 
nationwide farm mathinery repair program that 
now under way and which designed help farmers 
prospective reductions farm machinery during 1942 while be- 
ing faced with urgent need for more farm products. The drive 
get much farm equipment repaired possible March 
that this work will out the way before spring plant- 
fits with the normal demand most automotive 
shops, which not get into their peak car and truck 
overhaul season until after then, farm work now. 
INQUIRY 208 


Photographs Linde Air Co. 


Bronze welded repair the cast iron main mowing machine. Normally 
the owner might buy new machine when such break occurs, but this year 
may essential that breaks like this repaired order have equipment 


Lawn-mower wheels and other 
cast iron parts are readily repaired 
bronze welding and many times return 


Plow faced the tool active use very low cost. 


with Haynes Stellite rod 
are used either wet 
dry soil. Haystellite plow 
share tube rod used 
plow shares for.dry, hard 
soil. Plow disks also can 


hard-faced with alloy 
and made wear three 
five times longer. Hard- 
facing the points all 
soil turning implements 
can greatly. increase the 
useful life and save farm- 


Changing over tractors 
wheels pneumatic-tired wheels 
readily accomplished cutting off the 
steel spokes and welding tire rims. 
This entire procedure was covered 
story the August (1940) Automo- 
tive Service. 


ers money these tools. 


Bent and broken frames machines, 
like mowing machines, can repaired 
first straightening the bent parts 
heating and then welding the breaks. 
Cattle stanchions can built and 
repaired easily using discarded pipe. 


Thresher teeth hard- 
faced with Haynes 
Stellite rod last six 
plain steel teeth. 
subsoil 
not only last 
‘longer but stay 
Cultivator 
hard-faced 
life about 
percent greater 
than those not hard- 


Digging edge shovels can hard- 
faced applying Haynes Stellite rod 
the back the edge, keeping edge 
sharp and prolonging life shovel. 
Broken shovel back straps can 
bronze-welded about three minutes 
and small cost for materials needed. 


Broken tecth cast iron gear for hay bailer can efficiently and economically 
rebuilt bronze-surfacing. The cost usually one-half the cost new gear. 
This also applies the drive gears for manure spreaders, and all other tools 
with drive gears. Badly broken gear wheels can repaired cost new. 


Bind weed sweeps can hard-faced with Haynes Stellite rod give them 


Cleated tractor wheels can repaired welding, cleat faces hardened and 
edge that will stay sharp and keep their shape several times long plain sweeps. 


straightened, spokes repaired. Broken iron tractor yokes can bronze-welded. 
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great the nation that farm cars, trucks Why not send for reprints the advertisement 
and tractors kept good running order for the production them your them with your customers the current 
and delivery the food needed win this war. reminder that longer they wear, the shorter 
Furthermore, the servicing farm automotive equipment war!” 
important business you, during this period shortages. Write now the Advertising Department Country 


advertisement shown above the March issue Country 


Because two facts, are running the full-page Gentleman, Independence Square, Philadelphia. 


agricultural families, and many your customers will see it. NATIONAL SPOKESMAN FOR AGRICULTURE release, 
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likely 
} 
‘trucks 


fuel warplanes, means that servicemen will called more 
often than normal keep their customers’ car tuned the fuel 
use. The need for watching carbon accumulation and fouled plugs 
will also become more acute since late-model high-compression en- 
gines were designed for high-octane fuel. 
With these thoughts mind, Automotive SERVICE herewith pre- 
sents simplified tune-up procedure for the guidance any shop 

that equipped with even minimum testing and checking equip- 


impairment regular gasoline ratings, due the need for 100-octane 


Peak performance car decreases the miles pile and can only re- 
stored through well-established tune-up procedure. All the car owner can con- 
tribute the desire maintain performance; the actual accomplishment 
the mechanic who must contribute uniformly -high-class job tune-up. 


cold car, step one check the 
starting circuit; you start with the bat- 
tery. Even battery water level up, 
check each cell with hydrometer; 
otherwise have fill and wait 
for build under operation. But 
you can test battery immediately with 
voltmeter, with starter turning over, 
determine how much power ac- 
tually stored under load. 
readings any two cells, 
the battery needs 


check hidden resistance power 
lines, complete check for voltage drop 
should made with voltmeter. 


Look for worn electrodes 
and fouled insulators. Sooty deposits 
indicate over-rich carburetion, faulty 
ignition and calls for general tune- 
up. Plugs re-used should 
sandblasted, then inspected for cracks, 
electrode wear. Gaps should 
with regular adjustment tool, checked 
with wire gauge. Recommended gap 
the same for all plugs. 


After checking coil for clean and tight 


terminals, condenser must 
for breakdown, low insulation resist- 
ance, high series resistance and ca- 
pacity. Check connections first; may 
save unit. You can’t wrong using 
tester for complete check. Condenser 
testers check for short open cir- 
cuits, leakage, capacity and series re- 
sistance. Capacity should .20 .25 
microfarad. This check important. 


Primary circuit test can made with low-reading voltmeter. Check from starting 


motor coil made closing ignition switch, being sure distributor points are 
closed. Find any resistance working back source current; clean ter- 
minals replace worn wires. Check distributor ground connection; drop 
more than volt may due poor contact between distributor housing and engine. 


ment. The procedure was set Carl Greiner, Nash service man- 
ager; its various steps are also instructive for more claborate shops. 


Photos courtesy Nash-Kelvinator Corp. INQUIRY 204 


Check and adjust distributor points; 
this may avoid later mistakes. 


points are badly burned pitted, they 
must be.replaced for good operation. 
The packing nut should tightened 
necessary, but only the point 


Next step check water pump. This 
should done with engine running. 


stop leak, new packing will needed. 


points are not too far gone, fine- 
grained hone may used clear 
slightly pitted condition remove 
the black oxide coating caused 
burning. When points 
clean inside distributor well. 


Exhaust system checks should include 
inspection for leaks, looseness, 
kinked tail pipe that might cause back 
pressure, burned out muffler. 
you find damaged parts, arrange with 
owner replace them. car owner 
should object that; fact will 
appreciate being told about things 
needs prevent inefficient operation. 


Honed 
squarely. Then they should adjusted 


points will contact 


AIR DISPLACES WATER 


Locating air leaks water and heater 
hose. Fill radiator while 
warming up—air displaces water, 
ing water loss. Recheck radiator see 
water has been lost. addition. in- 
spect hose for possible 
tighten all connections. this way 
you'll catch any trouble 
happens, and make sure owner 
later encounter leaky hose cooling 
system heater. Replace 


Before adjusting, cylinder head nuts 
should first tightencd. Shown here 
sequence for tightening. Correct ten- 
sion foot pounds. 


Since valve adjustment made with 
engine running, it’s advisable wear 
Most cut off index 
finger glove get the 
feel better, because this job has 
done feel alone. Then remove the 
scrws the valve cover plates, using 
long T-wrench with universal joint 
the end for all 


4 
4 


with accurate gauge. adjustment 
required, use one-half inch wrench 
screw. Push grasshopper 
rear, way. car has vacuum 
pump, stop motor while adjusting rear 
valves; then recheck clearances with 


setting the timing, the timing light 
tool should used. The 
should secured convenient point, 
wire clip clamped the dis- 
tributor terminal. 


types fuel, which naturall 
eliminate denotation and obtain maximum efficiency. the car being tested 


uses low-octane rating fuel, naturall 
fuel, the spark should advanced for efficiency. 


engine running. Hot engine important. 
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and busiest air marine base. 


operation the choke 
the next step. All that required here 
inspection the choke cable, 
make sure that operates the choke 


Air should always removed 
and cleaned. One method cleaning 
the dry type, part which illustrated 
above. The other method the oil bath 
type which must have old oil changed. 


36,000 times around the Pan American’s flying Clippers have used 
Head Oil. 

positive evidence motor oil evidence than you 
could ever get your own shop, even with fortune sunk testing equipment. 
And today, quality more important than ever. Dependable protection against 
engine wear your only assurance continued use their 


cars. Head Oil Refining Co., Oil City, York. 


ahead with 


WOLF’S HEAD 


MOTOR OIL and LUBES 


100% Permit No. 


belt flexes more than one-half 
inch each direction should 
tightened. Make sure three pulleys are 
alignment; otherwise un- 
even belt wear. may loose 
pulley incorrect position. neces- 
shims may placed behind fan. 
generator may also 
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the with engine running. checking all the timing items, you wili 
approximate setting ignition timing that can made the shop. 
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AVAIL YOURSELVES THIS 


MOGUL” 
METALLIZING SERVICE 


DON’T THROW THAT SHAFT AWAY! LET AUTHORIZED 
“MOGUL” METALLIZING SHOP RESTORE STANDARD 
JUST LIKE NEW, DISTORTION, WARPAGE. 


The following shops have installed complete Metallizing Company 


America Mogul Metallizing System. your town not listed, investigate 
this profit-getting service for your own shop. 


PARTS SERVICE CORP., Montgomery, Ala. 
BALDWIN AUTO PARTS, Mich. 
PISTON SERVICE CO., Mich. 
REINHARD BROS. CO., Minn. 
WESTERN AUTO PARTS CO., Dak. 
AMERICAN MOTOR SPECIALTIES, Newark, 
HILLS PISTON SERVICE, Mich. 

ATLAS AUTO PARTS, Ky. 

AUTO PARTS, Cincinnati, 


WM. NORRIS CO., Mich. 
COHEN PARTS CO., Erie, Pa. 
REPLACEMENT PARTS CO., Washington, D.C. 

HARTS AUTOMOTIVE PARTS, Tenn. 
MOTOR AXEL PARTS SERVICE, 
MANNING CO., Fall River, Mass. 

MOTOR TIRE SERVICE, Mass. 

THE SHRIBER-SCHROTH CO., 

BALCO PEDRICK AUTO PARTS, RIDGE MOTOR MACHINE CO., 
STEELE AUTOMOTIVE PARTS, Lima, SANBORN MOTOR EQUIPMENT Ashtabula, 
BRONX GEAR AND BEARING CO., Bronx, 


For Any Information, Write the 
METALLIZING COMPANY AMERICA 
562 WASHINGTON BLVD., CHICAGO, ILL. 


CABINET PANEL HOLDING DEVICE for 
clamping doors, alligator hoods and fender 
streamliner panels fixed position that 
repair work can done quickly, easily and 
without removal inner construction. Cabi- 
net space for tools—wired for light and power. 


ROCKER ACTION describes the facility 
the push power unit put pressure exactly 
the right spot even behind between 
inner construction without time-consuming 
removal dismantling. Pressure may ex- 
actly located and controlled. Positioning 
the arm under maintained pressure provides 
anvil support for spring ering op- 
posing pressure. Porter-Ferguson Rocker Arm 
fully described and illustrated catalog. 


POWER TOOL SET supplements the Rocker 
Action equipment, and each tool has been de- 
veloped expert and proven practical 

use. Tools for detail operations quarter pan- 
els, drip mouldings, beads, etc. 

DOOR BAR UNIT adjustable door, panel 

frame aligning device. strong and 

well-made with number special features. 

Used the Porter-Ferguson Body Unit 

clamping device the car. You get per- 

contour door and 
frame easily and quickly. 

See catalog 

showing great adaptability 

this device. 


will pay you send for the 
Porter-Ferguson catalog inform- 
ative and authentic. Send for 
today. 


road test, only necessary have 
small screwdriver, %-inch wrench 
and pair pliers make adjust- 
ments the distributor the dis- 
tributor clamp. check the vacuum 
and adjust carburetor, the engine 


should running normal tem- 
perature. Don’t test cold engine. 


Using vacuum gauge. check 
vacuum, connect vacuum gauge 
the windshield wiper connection 
remove plug from intake manifold. 
Then idle motor about seven 
miles per hour. vacuum needle 
doesn’t remain steady and doesn’t read 
just carburetor idle setting. Proper idle 
setting one-half one and quarter 
turns open. Idling speed must great 


‘enough assure constant operation 


under varying conditions. Doublecheck 
opening, closing throttle quickly. 


HELD OPEN PLUG GAPS 


CARBURETOR 


gauge drops about two 
open throttle and rebounds about 
when throttle closing, motor 
operating normally. you continue 
get irregular low vacuum readings, 
matter how you make the idle ad- 
justment, the indication that ad- 
ditional points require checking. For 
instance, needle that fluctuates 
idling speed may indicate sticky valves. 
Low reading the needle idling 
indicates late timing intake 
manifold air leak. The vacuum gauge 


Proper setting the distributor points 


one the most important steps in. 


tune-up procedure. the points are not 
set with each face square the other, 
undue and uneven wear will occur. 
new points are found necessary 
also very good practice clean 
off the new points after they have been 
inserted and set, with lintless tape 
and energine. has been found that 


slight dirt, even sweat from the me- 


chanic’s fingers, starts burns and craters. 


should adjusted with the 
engine hot operation get 
best results. With overhead valves 
such the Nash, this best ac- 
complished using screw driver 
and wrench. Always 
make certain that all valves are work- 
ing properly and seating securely 
the entire work will have 
for naught. Sticky valves, 
that stick only times, give the cus- 
tomer the impression that the mechanic 
slighting the job. Always careful 
check the choke adjustment all 
automatically-operated jobs. Since the 
driver doesn’t control the action,-the 
valve and linkage must checked 


After checking the shop, tune-up 
job should always double-checked 
make certain that all shop adjustments 
are accurate. Carburetor should set 
idle seven nine miles per 
Check water 
reading make sure the thermostat 
the cooling system working properly. 
Customers relish having their 
hard-to-get anti-freeze solutions boiled 
away because this point was overlooked. 
The main thing doing good tune-up 
job thorough and careful. 


: 
RTER, Inc., Everett, Mass. 


WATCH 


where youre 


OUR salesroom may 
some spot, but your shop can 
whooping this year. 


Twenty million car owners will pay 
millions dollars for service, parts 
and useful accessories. 


big, juicy part this business, 
probably most the bigger jobs— 
from $30 $40 up—will paid 
for some time-payment plan. 


And they will bigger jobs only 


because you Selling job. 


matter how much your customer 
needs your service, must sold 
real time-payment plan makes 
the selling job much easier. 


can highly profitable, but 


COMMERCIAL CREDIT CORPORATION 


full sympatny with liberalization. 


oving under the rationing pro- 


plan that will protect your profits. 


had year-and-a-half jump 
the industry experience with 
SERVICE time-payment plans. 


Our first plan—known throughout 
the industry the initials 
—taught many things about the 
business that others have yet tolearn. 


Our present plan, perfected through 
experience, has had the wrinkles 


ironed out—new and important 
advantages for the dealer written in. 


Better CREDIT better 
PROFIT 
tion. 


Without these, you may find your- 
self skating thin ice. 


Better sure. Get details from your 
nearest COMMERCIAL CREDIT 


Because the world-wide use the designate Air 
Raid Precaution, have changed the name CAR REPAIR PLAN. 
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CAR REPAIRS 
AND OTHER ACCESSORIES 


OFFER 
COMMERCIAL 
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around March 10. 
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said clean engine three minutes. frees valves, cleans ring 
grooves and pistons, makes piston work easier. Use pouring one tea- 
spoonful each spark plug opening, remainder carburetor venturi. 


300 


presents 


What are the important events the 
war week? What the significance the 
happenings the far-flung world fronts? 

Tune REPORTERS” this coming 
Saturday. Each week over nation-wide NBC 
Red Network, brings 
the microphone outstanding news commen- 
tator who will discuss the war events the 
week. This weekly analysis may originate 
New York, Washington, Los Angeles, London, 
Honolulu, Berne, wherever found the 
commentator who best qualified bring 
the nation clearer picture the history- 
making events the week. 

Ben Grauer, your 
Safety Spokesman, 
will always hand 
introduce the commentator. 
will also have special 
message for the country’s 


RADIO FEATURE, NBC RED NETWORK 


Universal tire lock which fits all cars, 
all wheels, all mountings and models. 
Locking unit tumbler cylinder, not 
easily picked makeshift. Knurled bracket’ 
placed under lug-nut; lock slips over 
bracket, fastening rigidly place. 206 
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NEW WEEKLY 
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million motorists, bringing them tips how 
drive and care for their cars way that 
will conserve rubber and and also contrib- 
ute their longer life. 

The benefits replacing cracked shat- 
tered glass the nation’s cars with 
Safety Plate Glass are more pronounced now 
than ever. This glass, standard equipment 
millions automobiles, not only gives drivers 
maximum protection, but also helps promote 
safer driving through providing clearer vision. 

and 
its distributors cordially 
invite you join them each 

Saturday afternoon 
“War Reporters” time. 

Ford 

Glass Company, 1111 

Nicholas Building, Tole- 

do, Ohio. 


For Buick cars are these new oil regu- 
lator and valve-silencing caps. Already 
available for cars, these 
regulators for “valve umbrellas” fit all 
Buicks from 1931 1942, except the 
and Series the models. 207 


Packaged sets Stromberg repair 
parts are available for use serv- 
ice stations. Contains all parts needed 
for carburetor overhaul. 208 


Non-military blackout lamp, suitable 


for commercial lines but designed 
primarily for utilities, police, fire and 
ambulance installation. 209 


wher 


“Auto-Fill” gasoline nozzle attachment 
indicates when motorist’s tank full. 
Prevents waste and damage. 210 


Coil piston rings have (a) four wip- 
ing edges; (b) conforms out-of- 
round cylinders; (c) gap, elimi- 
nating flutter, and (d) seals worn 
spring action. 211 


| 
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Counter catalog back for jobbers. Provides neat appearance from customer’s side 
counter, protects catalog and provides indirect light for catalog. 213 
Aqua-Clear tasteless, harmless 
liquid said prevent formation rust 
and corrosion metal water tanks and 
pipes. Accomplishes this depositing 
thin, non-permanent film 
metal surfaces. 212 


SINCE YOU 
SELL 
SELL THE 


Portable tire spreader 
yet releases quickly. It’s 
weight, takes little room. Made 
steel, provides clear working area. 214 


Designed for 
blackout lighting 
air raids, this 
25-watt bulb pro- 
ing soft 
beam blue 
light. 
inside with pure 
silver reflector, 
outside with 
black silicate 
coating. 215 


Cash Your Ability Sales and Service 
Organization 


Use Your Present Display Rooms 
Put Your Sales Force Back Work 


real opportunity put your organization back work profitably. 
complete line dependable equipment you can sell during and 
after the emergency. Your present and past customers are your best prospects. 

The extensive, year-around line Scott-Newcomb products headed 
outstanding new items: 

Dispos-O-Matic garbage disposal unit that can installed 
kitchen sink. Food waste, bones, fruit pits, and tray contents, etc., are 
all pulverized and washed down the drain. 
Zer-O-Matic home frozen food locker. The outstanding home locker 
the market with more storage space, greater freezing capacity con- 
tents are more accessible. 
new line kitchen cabinets and cabinet sinks with without 

electric dishwasher. 

addition, the Scott-Newcomb line includes: electric stoves, 
refrigerators, dishwashers, cabinets, vacuum cleaners, ironers, 

washers, bituminous and anthracite stokers, oil burners, gas and 
oil water heaters, oil, gas, and coal furnaces, room coolers, store 
coolers, attic and ventilating fans, coal, oil, and gas boilers, 

and water softeners. 

With line like this you certainly putting all Burners 
eggs one basket. You can have diversified line pull you 
through the emergency period and add your new Pressure 

and air 
business when peace returns. ing. 

For complete details, wire write today. 


SCOTT-NEWCOMB, Inc. 


priced. The result 
1934 Pine Street St. Missouri 


OUTSTANDING 


NEW 
ITEMS 


new shampoo 
and cleaner for 
automobile up- 
holstery. Not 
harmful hands. 
Packaged four- 
bottle cases, 


DISPOS-O-MATIC 
Garbage Disposal Unit 


Weatherstrip Clip holds rubber weather- 
strip place along lower edge 
door. Note neat installation. 217 


ZER-O-MATIC 
Home Frozen Food Locker 


Oil Water Heater 


Stokers for Hard 
Soft 
1,000 per 


Store Coolers 
5,7%, and 
ton capacities 


Ceal, and 
Gas Boilers and 
ond cast iron; 


—Burns No. hour; also bin meet the grow- Attic and Venti- design; 
tank required. mover types. this great market. priced. 
automobiles. 


around March 10. 
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How 


the months ahead, you can 
meet the threat imposed 
war. 


But means that have 
have depend service 
never before. 


You won’t able boost 
your prices. But you can in- 
crease your service volume 
and show better profit 
the bargain you cut your 
costs. 


And one sure way cut 
costs and improve the quality 
your service use Mag- 
nus materials and methods 
all the cleaning operations 
servicing: 


Sell More Services Lower Cost! 


Magnusol for speedier, better 
cleaning motors and 
chassis. 


Magnus Body Cleaners for 
safe, rapid cleaning car 
bodies. 

Magnus Metaffin for sludge 
removal and sludge control. 
(Here’s service that go- 
ing increasingly neces- 
sary and popular). 

Magnus Cold Tank Cleaners 
for high speed, sure fire 
cleaning carburetors and 
other small parts. 


Magnus Cement Cleaners for 
your floors. Nothing hard- 
tires than grease oil! 


these days new cars sell and accessories hard get 

brook trout the Ohio River, all dealers are now concentrating 
service for all cars, they intend stay business during the 
war period. Parks-MacMichael Motor Sales, Detroit, sold Fords be- 
fore Pearl Harbor but also made the service department pay 
large part the overhead even then. The firm had eye the 
future that has come with unanticipated suddeness. When Parks and 
MacMichael built their place business they laid out quick-service 
island with gasoline pumps and dual lubrication lifts get much 
transient business into their shop possible. But the backbone 
their service program was build outstanding clientele 
customers for ding and paint work and repair wrecks. This de- 
partment has now been reinforced with engine rebuilding, brake re- 
lining, wheel balancing and truck body building better serve, not 
only the passenger car owners their zone influence, but large 
truck fleet trade which they obtain selling the ability their shop. 


Photographs staff photographer INQUIRY 226 


Painting 


This Book Will Help You! 
You need this Handbook 
more than ever before today- 


NOW for your copy! 
CHEMICAL COMPANY 


Manufacturers Industrial Soaps and 
Automotive Cleaning Materials 
239 SOUTH AVENUE, GARWOOD, 


Paint and ding department has been running from $500 $600 per week right 
along, for more than year. Two ding men painter and helper hopping 
keep with them. MacMichael charge this department firm believer 
the use factory-matched that few painters can mix well 
enough match original shades. Material runs well below percent billing. 


AST year there were 
approximately 13,- 
000,000 starter and gen- 
erator repair jobs. Did 
you get your share 
this work? 

This year offers you 
better opportunities for 
profits than 
fore, you are 
equipped with the 
TRUCUT Armature 
Lathe and Undercutter. 
Instead sending out 
this profitable work, 
keep these profits; 
right your own 
shop and build your 
electrical repair depart- 
ment. 


The TRUCUT comes 
you complete—no extras 


Also TRUCUT Mica Undercutter, Tail- 
stock Rest and General Purpose Press. 


ORDER NOW! the for and 


complete information. 
buy. Motor, center- 


RANK COMPANY ing chucks, belts, tool 


bit, and 
WAUWATOSA, WISCONSIN saws are included. 


Pacific Coast Address: 1340 Flower St., Los Angeles, Calif. guaranteed. 


MAIL THIS COUPON FOR FULL INFORMATION 


with frame-straightening bars and tools; they are equipped welding and 


Ding and metal work department equipped with all the necessary tools any 
kind metal work the worst types wrecks. Their heavy tool rack abounds 
brazing. This department keeps two ding men busy six days week, long hour days. 


FRANK WOOD CO., Wauwatosa, Wis. (Suburb Milwaukee) 

Please send Bul. 2-15 and complete information Armature Lathe and 
Undercutter; Mica Undercutter; Tailstock Rest; 
General Purpose Press. Also give name jobber our locality. 


Line cars waiting have their fac back 

Even though they are working top speed every available minute, this 


taken. three weeks’ accumulation work was ahead for the ding and paint men. 


i 
é 
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being 
used for service; former offices are now full repair parts, service stock 
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speed production and 

available stall filled with 
which work being done, this shop 
uses light banks speed the drying 
time lacquer and bake enamel 
Practically all sanding done with 
block sanders, saves time, claimed. 


Truck fleet owners patronize thi 

because they get their work 
when they want it. Here are two trucks 
fleet being fitted with new bodies 
made right the shop, the 
specifications, including paint, lettering. 


Cars every make are found 

work stalls; fact the only 
that were being worked these 
photographs were taken were the Ford 
and Mercury that were the “iube” 
hoist being given their monthly lub- 
rication and check. The large doors 
these two hoists open directly the 
street and adjacent the gasoline dis- 


island, where every passerby 


can see how convenient they are. 


Engine rebuild, brake 
rk, drum tru- 
balancing and all other work 
that these parts will not clutter 
benches and floor the 
machines, drum lathe and 
er, brake shoe riveter, wheel bal- 
valve grinder, quick battery 
rger, analyzer and some frozen assets. 


When “defense” became WAR, conservation 
replacement parts became more important than 
ever before. 


Aluminum required for making new pistons 
even more vitally needed direct war mate- 
rial. But even you could get many new 
pistons you wanted, there would cause 
use them while Koetherizing available. 


And Koetherizing available—through over 700 
jobbers. Insist the original, Koether- 
izing—there nothing else like it. 


Here’s What KOETHERIZING Does 


Expands pistons accurately 


Resizes pistons permanently. Koetherized 
pistons will not collapse again. 


Equally effective cast iron aluminum 
pistons. 


Does not make pistons weak brittle. 


Does not create piston-boss distortion, 
disturb piston-pin fit. 


Does not add weight the piston. 


KOPPERS COMPANY 
AMERICAN HAMMERED PISTON RING DIV. BALTIMORE, 


not lost for 


top OPA 
dealer of- 
terpretation 
March 
vious prom- 
their frozen 

enabled 
ofit each 


sales 
divisions 
Cadillac) 
stocks 
this 
would 
ations” with 
both car 
expected 
Murray, 
‘rom dealers. 
too literal- 
Dr. Nugent 
used car 
who can 


fair com- 
rationing 
that month 


available for 
Board has 
car camel- 


not complete 
quotas 
trucks 
over the 
into March. 
March quotas 
ave been noti- 


have 
the 
orders. 


over the 
there 
assurances 
that the 
issued 
with 
about 


March 10. 


7 
rationing 
e = — 
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Today, motorists and truck operators are defin- 
itely battery conservation minded result 
the difficulty obtaining replacement batteries 


for their cars and trucks. 


With B-L Supercharger (Fast Charger), you 
can prolong the life your customers’ batteries 
providing consistent, healthful charging and 
testing service. 

Help conserve. essential materials needed the 
National Defense Program and the same time 
provide your customers with safe, fast battery 
service profit yourself. 

Don’t Act today! 
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Extra Profits Painting and Touch-up with 
Infra-Red Ray Drying 


Nalco Infra-Red Ray Drying Equipment cuts drying baking time 
fraction cuts painting cost and produces more uniform finish. 
eliminates the need for overnight drying synthetics enables 
you deliver paint job matter hours instead days. 


Recording both the speed vehicle and 
distance required stop, this brake 
tester speedometer and distance meter 
direct-geared machine driven 
two rubber-tired wheels. clamps 
runningboard (upper left photo), bump- 
other attaching places. Speedo- 
meter hand stopped and locked while 
distance meter hand released elec- 
trically solenoids. Photo above shows 
control pad clamped foot pedal. 
left closeup photo the de- 
vice, which weighs pounds. 227 


Nalco Infra-Red Process Fast 
without losing time between 
coats ... dry putty glaze 
minutes polish synthetic 
within minutes after apply- 
ing that’s what users are 
reporting their own shops. 


New Jobbers 
War 


operation more vital the 
trade than even 
least that how 
the fact that 
fer best eus 

since war 


talls to the— 


have purchased the 
tire guage stock 


Ames Supply Co. 


and will render all repair 
service hereafter 


oil control device, said 
greatly improve hydraulic automo- 


Special retreading brush speed bile lifts. Permits operation, al- 


duction rebuilt tires and insure lowing cylinder operate only when 


against tread separation. Strands adequate oil supply. 229 
wire “rope twisted? with 
needlepoint wires, halting 228 


Amesco Tire Guages 


Forward them 


Amseco, Incorporated 
564 Randolph St. 
CHICAGO, ILL. 


Jobber Co-operation Plan 


Service 


333 


the Industry! 


UTOMOTIVE NEws worth its 
weight gold any man mak- 
ing his livelihood from making, sell- 


Acid-proof copper bearings, de- 
veloped for aircraft, diesel and heavy- 
duty gasoline engines, prevents fail- 
ure corrosive action. 230 


servicing new used auto- 
mobiles, trucks equipment. 
the only WEEKLY trade-paper the 
automotive (including ORDNANCE 
AIRCRAFT) industry. Published 


Tester for valve and clutch springs, 
mechanical throughout, measures valve 
cial alloy steel plate. Dial reads 
Electric for identifica- pound units 250. Capacity any 
tion and mileage records truck, bus spring inches diameter, inches 
and passenger car tires. Top iron length. Dial readings are both 
for trucks, bottom one for cars. 232 and kilograms. 231 


SLOCUM PUBLISHING COMPANY, DETROIT, MICHIGAN 


NORTH AMERICAN ELECTRIC LAMP COM 
\ 


When you wonder whether fix 
fixed 


Collier's PREVENTIVE SERVICE 
series has been showing motorists, season 
after season, the economical way w get 
more comfort, safety and satisfaction from 
their automobiles by the proper care of 
their cars. 

Today the vital consideration is to elim- 
inate waste to win the war. Today cach car 
owner ha. the responsibility to see that 
his car docs mot waste gas of oil of rubber 
of metals through inadequate cat care. 

Your automobile is part of the Nation's 
from wasting materials. 

This PS. chart shows you where to look 
for puts the finger the spots 
where a small amount of Preventive Service 
will conserve life, limb and materials. 

See your sere man and have him 
check the vulnerable spots. Start your con- 
servation of materials right at home. 

And in that same spirnt, he sure to carry 
adequate insurance. This nw time run 
risks. Your Country will aced your financial 
help. Protect with 


* 


Sead for the “Questions amd Anvuers om 
Servs scomg Vour Car te Save War Materials”. it tells 
pow the unide tery of car sutemebile. te 
of handling and masling Addrvw Pre- 
Serene, 2% Part 
New York City. 


* 


New 16-inch swing turret lathe designed for production chucking operations 
and bar work. Ram-type turret has both power feed and hand feed. 


Engine-driven arc welder, especially de- 
signed for job welding and garage 
work, embodies new system 
engine-speed control for fuel economy 
and minimum engine wear. 200- 
amphere size, it’s said readily 
Portable for use remote work. 234 


The color spread shown here appears 
March issue (on the newsstands March 20) 


Tune up your carburetor. Use 
top-grade gasoline. Clean the 
air hlter. 


THIS SAVES Gas! 


Be sure your cooling system 
is in good order--clean the 
fadiator thoroughly, check 
the fan belt, radiator hose 
and thermostat. This protects 
overheating and 


SAVES WEAR! 


Re-aim your sealed. 
beam headlights. If you 
have older headlamps, 
clean the reflectors and 
and check bulbs. 
SAVES 


Have your wheels 
aligned and keep your 
tires properly inflated. 


ton rings or bearings, 
have the job done. 


THIS SAVES 
GAS AND 


233 


Electric dry-heat truck tube vulcanizer 
has thermostatic control. Base can 
bolted edge work bench. Curing 
surface 9x5 feet. 235 


Keep Rolling- 


Buy Defense Stamps 
and Bonds 


PREVENTIVE SERVICE 


Collier’s, 250 Park Avenue, New York City 
Please ship color reproductions the Spring 


Firm Name 


Street 


1942 P.S. Spread. (@$2.00 per 100.) Size 


enclosing check for cover the cost.* 


order, $3.00. Payment must accompany this order 


*Minim 
blank. All shipments made express, 


your 
clean and free from 
grease. Inspect your 
wipers for wear and 
adjustment. 


SAVES 


have 


Check and your 
brakes. 


é 
Nite, 
, 


Two V-shaped brackets—to fit and 
50-gallon drums—are offered hold 
liquid agitators. 236 


View the top new battery charger, 
which permits “in the car” charging 
and “one-minute” testing with built- 
plate selector for all sizes bat- 
teries. Two dry plate rectifiers provide 
100-amphere charging rate. Each rec- 
tifier equipped with its own cool- 
ing fan. 237 


& your clutch slips or 


SAVES 


Authorized 


Mave your car com- 


regular intervals. 
SAVES 


the exhaust sys- 
tem for leaks. 


SAVES 


Have wheel removed and 
brake lining. 
THIS SAVES LITE! 


PREVENTIVE SERVICE 


Although unchanged principle, these 
two new valve-seat grinders have been 
re-designed for more power, “stream- 
housings and more compact 
238 


lined” 
construction. 


Handy guide 
booklet 
wrenches gives 
information 
size and type 
wrench use 
for specific jobs. 
239 


eye aid for the defense industry, 
new eye shade equipped with pair 
stereoscopic five-power magnifying 
lenses. Wearer may look beneath shade 


with normal vision. 
(Continued Page 22) 
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ESSENTIAL 
MODERN SHOP METHODS 


GOOD SET TOOLS 
car owners expect and demand 
equipment methods for servicing their cars— 
that assure dependable performance 


The Prepered Liquid 
PROVIDES 
Modern and Method 
for 
Denger Operator Material 


INQUIRY 316 


VALLEY 


Super-Duty Chargers 


Air driven block sander showing the application new sanding paper. Pad holds 
paper place while the abrasive holder attached. 263 


Fully Guaran- 
teed for Twe Years. . . . Valley. modernized 
superduty chargers will give you the utmost in 
Profits in battery charging. Valley chargers are 
eany to operate . . . no moving parts .. . 
connecting to the lighting circuit. Low in 
operating cost. Order yours 
today. 


Medel SG-12 charges te 12 


Forest Park Bivd. St. Louis, Me. 


INQUIRY 317 


RIMAC 
VALVE GUIDE 
BRUSHES 


Valve seat grinder grinds hard alloy 
and cast-iron seats with same grind- 
ing wheel. Requires skill. 264 


Thirty minute battery recharger with 
mechanical self-polar- 
izing, time clock and ammeter. 255 


iew and down stroxes and every trace 
carbon removed with Rimac Valve Guide Brushes. 
scratching. One handle with solid steel shank 
takes all sizes. Only sizes fit 90% all cars and 
trucks. SET No. Handle; Brushes: 5/16, 
11/32, 19/32, Dealer net $2.25. Any Brush 
with Handle, Brush only, 40c; Handle only, 


Distributor point aligning tool, serv- 
ices all makes distributor points, 
both stationary and breaker arm, forked 
end adjusts channel type breaker arms, 
sleeve end adjusts ribbed high speed 
breaker arms. Made tempered steel. 267 


Piston skirt expander for Plymouth 
1934 1938 models. Exerts pressure 
locks around 


right 
wrist pin. Quickly installed. 


CARS 


KNUDSEN 
DIRECTOR OPM 


SUPPLY and SERVICE 


CHAIN CABLE COMPANY, INC. 


trucks, pulls wires each mile long How about giving tow— 


car wrecked hack 


and coils 150 feet per minute. 258 


The Scientifically Correct 


Fast Charger 


complete Rattery Service 
from one attractive, port- 
able unit. Accurately 
testx each cell SEPA- 
RATELY. Charges quickly 
and SAFELY auto- 
matically tapered rates— 
without removing battery 
from car. Price, complete, 
Ask for 


Bulletin 308 $21 


BALDOR ELEC. 
4320 Duncan Ave. 


complete tool kit ONE, must 
every busy service man, mechanic bat 
tery man. Positively different from 
other tool has wider range use- 
different TOOLS. your Jobber can’t sup- 
ply you, send $1.90 for your wrench 
today each tool sold with money 
back guarantee you are not satisfied. 


Terminal Lifter and Carrier: 
remever: 


and cleaner: 7. Spanner Wrench. 


ALUMINUM 
CAST 


CYLINDER HEADS 
JACKETS 
VALVE PORTS 
CYLINDER 


Does the job 


4 


POSITIVE AND SAFE DOES NOT 
CLOG RADIATOR COOLING 


INQUIRY 322 
323 


STEPS SERVICE PROFITS 


SPEEDING WORK 


Lyon Steel Work Benches, 
Tool Cabinets, Tool Toters 
and other time-saving equip- 
ment for handling tools, 
parts and records make 
easy avoid the practices 
that put many jobs the 
particulars. 


Ask your jobber for 


General Offices: 


6602 Madison Ave.. 


parts and equipment 
will list these publi- 
that 
the postpaid inquiry 
card the the. frent 


that. permits mechanic 
work prese while working 
it, yet allows work freed 
quickly. Ram work from behind, 
front jaw, instant ad- 
also can used for 
etc. 240 


NEED 


New Amalie Merchandising 
plan can help you two ways. 


Write for details 


and automatic operation 


New film entitled 

“Good Ignition” 

which runs 
Minutes and ex- 
plains what good 
ignition is. 
for $2.50. without 
242 


serviceman’s handy 
rock text Well with 
bearings, pistons 
and rings, cables and 
many other subjects modern 
motor repairs. Shows function 
how coils, when use hot 
and cold plugs. Price 


Large wall chart shows 
‘proper adjustment for 
easy-to-read type. Free 
Eighth edition 
brake liners man- 
ual containing 
pages 
the-minute 
mation 
One 


DAUGHERTY REFINERY 


SONNEBORN SONS, Inc. 
Lexington Ave. New York City 


INQUIRY 325 


BENDIX CLEANER 


The new liquid grease and dist 
chaser for auto service shops! Pene- 
trates and lifts dirt and grease from 
metal parts times 
gasoline! Removes carbon, ns 
paint and lacquer, without chem- 
ical action. hurt bands. 
Long lasting and economical. 


INQUIRY 326 


PAIN 


CARD 


for 


this 
linkage 
all 
Contains 
trouble shooting 
charts, 246 


New catalog new rubber putty 
that explain properties 
automotive bodies. Claimed 
watertight, vibration 
and not become brittle, with 


INQUIRY 327 


CAN 
WITH LETTER 
PATTERNS. 
WRITE 


bookiet just 
issued which 
accessible 
detail of. mer- 
which 
This booklet 
condensed 
from larger cata- 
log. Free. 247 


New. which shows 
beautifally illustrated pages how 
duction factory from the foundry 


product tool shown edit: 
columns. Just correspond- 
ing number, sign your and 
address and We'll the 
rést. This service 


SERVICE 


facturé coating and final 
248 


full 
SINSABAUGH 


| 


& 


Products 


time, money, effort 


CLEANING MOTORS 
this easy Oakite way! 


New gear shift lever bushings for the 
1940-41-42 Ford and Mercury. Fiber in- 
sulated bushings replace rubber, make 
permanent repair. Easily installed. 249 


First, spray recommended solution 
Composition No. and kerosene motor 
exteriors. Let soak surfaces 
for short period then spray 
rinse. That's alll Grease, and 
muck deposits removed thorough- 
ly, easily. Surfaces are left clean, 
quick-drying, film-free. Method 
economical, too. Write today for 
FREE, 20-page data manual 


giving complete, money-saving 
details. 
New heavy duty wheel remover, en- 
ables one man replace heaviest dual 
single wheel. Operation simple, few 
easy strokes ratchet handle and Representatives all 


wheel off—also helps mount. Principal Cities the and Canada 


Factory lined brake shoes, eliminate 
trouble and uncertainty relining old 
shoes shop, saves time, shows good 
profit repairman, all cars. 


Your customers are really car 
conscious now. They are willing 
spend money keep the old bus 
“for the duration.” Lighting 
important part this program 
and the complete line ARROW 
Safety Devices helps you cash-in, 
big way, both the passenger car 
and the commercial field. See your 
jobber write direct. Dept. 116. 


Sockets for all popular sizes socket 
head cap screws, set screws, now avail- 
able. Made from socket, 
hexagon openings. 262 


Thomas in the Detroit News 


Tire Shortage Here 
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BENDIX 
YOUR OWN 
SAMPLES! 
ARROW 
SAFETY DEVICE CO. Inc. 


DEFENSE WORK CALLS THEM WORK FOR HELP TRAIN THEM Modern Service Methods— 
activities are pulling men out the ranks your lose must replaced. That means less the new idea car dealer service that ties all departments to- 
Our country needs men trained mechanics. must experienced who are unfamiliar gether day-after-day drive get the potential sales dol- 
our part. But what about your business? with your methods business. lars from every customer. 


SOCONY-VACUUM will an- UNIQUE TRAINING COURSE— the arrangement your es- 
alyze your present setup and Everyone your organization tablishment.We recommend the type 
This sales-coaching program con- will require for top efficiency. 
employees actual movies, slides, 


ducted trained Socony-Vacuum 


ing methods that work! hard-hitting sales promotion 
Your men are trained help you tie YOUR MARKET CAREFULLY push your service specials... 
your Lubritorium and Service Depart- SURVEYED calculate the bring new customers into your place. 


your business. Socony-Vacuum Oil Company, Inc. 
the other. short, Modern Service YOUR PRESENT LAYOUT 
Methods result the all-important “fol- STUDIED —We suggest possi- Company, General Petroleum Cor- 


HOW MODERN 


MODERN SERVICE 
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